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AQiépmon

H mapovoa petamtuylakn dtatplprn adplepwvetol otov AvOpwro Tou
Tavta Ue otnpllel, TILOTEVEL O EUEVA KOL HOU ETUTPETEL VA KKUVNYAW
TOL OVELPA LOU ...

Y10 ouluyo pou



EYXAPIXTIEX

H mapouoa petamtuylakn Slatplfr) amoteAel To EMIOTEYACUA TOU GUVOAOU TWV MPOCWITLKWVY
pou mpoomaBslwy, KaBwg KaL Tou cUVOAOU TNG NOLWKAG KAl TVEUUATIKAG CUMMAPAOTAONG TNV
orota 6€xBnka amd mMoAAoU¢ avBpwrouc, TOUC OTOLOUC EMBUUW VOl EUXAPLOTHOW CUVOALKA
OAAQ KOl TIPOCWTTLKA.

Mpwtov an’ 6Aoug Ba Bela va suxaplotiow Bepud tov KUPLO NEWPYOTIOUAD AVTWVLO yLa TNV
moAUTIUn PBonBeld Ttou, T MOPATNPNAOELS KOL TNV YEVIKOTEPN KabBodnynorn Tou yla tnv

QIMOTEPATWON TNE Mapovoag epyaciag.

TéAog, BEAw va EUXAPLOTIOW TOUG YOVELC LOU YLA TNV AUEPLOTN CUUMAPACTACH TOUC.
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INEPIAHYH

10 mePPAALOV TOL YNELOKOD KOGLOV, Ol ETOLPIES OEIOTOLDVTOG Lo TANOMPO TPOGPEPOUEVOV
YNOLKOV KOVOA®VY, divouv 6TOV KOTOVOAMTN TNV gukalpio vo BLOCEL £Vl «ynELoKOD TOTOLY
KOTOVOAOTIKO To&idl. Méoa 610 TAGICI0 TNG TOPOVGOS YPOVIKNG TEPLOSOL 1 omoio Kiveiton
emnpeacpévn évrovo amd v mavonukn kpion tov 100 covid -19 ot ayopactikéc cuvibeieg, ot
TPOTOL EMAOYNG TOV ayaddV Kabdg Kot To LEGH ayopds TOVG £XOVV TPOCUPUOCTEL GTIG OVOYKEG
g movonpiog. Ot S1adKTLOKEG AYOPEG EXOVV TAPOVGLAGEL parydaio avEnon AOY® TV aVGTNPOV
KUBEPYNTIKOV KOl VYEOVOLUK®V PETP@V oL TpoPAémovion amd tov [IOY mpokeyévov va
dwcpariotel n un e&dmAmon g vocov. Ot eTaupiec KOTOVOMVTOG TO TAPATAVED EKTLLOVV TIC
véeg ovvOnkee, evd mopdlAnia emavompocsdopilovv to marketing ywo v mpodOnon tov

TPOIOVIWV TOVG.

[Swaitepa to0 ynoerokd marketing éxet katootel 10 Pooikd epyoleio TOV ETPLOV TPOG THV
katevBouvon avt KaBdg TOG0 Ot avhykeg OGO KOl Ol OMOLTHOEL, TMV OYOPOUCSTAOV EYOLV
petofAndei. To yneroxd marketing tov etoipidv epevpickel VEOLS TPOTOVS Y10 TNV TPOGELKVON
TOVG KATA TN SLAPKELD TOL KATOVOAMTIKOV TOvG Ta&dtov. 'Evag amd avtolg toug tpdmovg givar 1
EKUETAMAEVOT] TOV TEPLOPICUMY TOVG OMOioVG emPaAlel 1 mwavonuiky cvvnkn. H mapodoa
EPELVNTIKY €pyacio €oTiOCE G©TO KOTOVOAMTIKO To&idt 1o omoio mpoaypatomolel €vag
KOTOVOAMTAG TPOKEWWEVOL Vo emAééel éva mpoiov — smartphone tng etopiag Samsung.
ZUYKEKPILEVO 1] EPEVVOL ETIKEVIPOONKE GTO MG M €Tapior SAMSUNG ¥PNOLUOTOLEL TNV TAVON Lo
KOl TOL OTUOVOLEVA NG, ®¢ epyoleian ynolokov marketing mpokeipévon va dmoel mONon oTig
TOMGELS TG HEGH 6TO TANIGLO TOV Ynelokov meptBdAlovtog. Ta amoteAéopoTa TG EPELVOG
éoe1&av Ot 1 eTapia ypnoyomotel £vvoleg kot AéEglg KA01d mov oyetifovron pe v movonuio
TPOKELUEVOD VO EDOGONTOTOMGEL TOVS TEAATEG KOl VO TOVG KAvEL va, aicBavBodv acpaleic kotd

™V ayopd TOL TPOIOVTOG TNG AL KOl KOTO T LETETELTO YPT|OT| TOV.

AéEeic Khedd: Ta&idt katavolmt, Tovonuiky kpion, ynewakd marketing, remarketing



Abstract

In the environment of the digital world, companies utilizing a variety of digital channels offered,
give the consumer the opportunity to experience a "digital type" of consumer journey. Within the
current time period which is strongly influenced by the pandemic crisis of the covid -19 virus,
the buying habits, the ways of choosing the goods as well as their means of purchase have been
adapted to the needs of the pandemic. Online shopping has grown rapidly due to the strict
government and health measures provided by the WHO to ensure that the disease does not

spread.

Understanding the above, the companies appreciate the new conditions, while at the same time

redefining the marketing for the promotion of their products.

Especially digital marketing has become the main tool of companies in this direction. As both
the needs and requirements of buyers have changed, digital marketing companies are inventing
new ways to attract them during their consumer journey. One of these ways is to take advantage

of the constraints imposed by the pandemic treaty.

The present research focused on the consumer journey that a consumer makes in order to choose
a product - smartphone - of the company Samsung. Specifically, how Samsung uses the
pandemic and its meanings, as digital marketing tools in order to boost its sales within the digital

environment.

The results of the research showed that the company uses concepts and keywords related to the
pandemic in order to sensitize customers and make them feel safe when buying its product and

after its use.

Keywords: Customer Journey, pandemic crisis, digital marketing, remarketing
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EIZAT'QI'H

H mayxoouio owcovopio yevikd, Kot to 01€0vEG eumdplo e10IKOTEP EYEL EMNPEACTEL EvTOVa Omd
v mavonuio Tov v covid -19. Ot entyelpoElg Kot 01 KATOVOAMTEG 001 YOVVTIOL GE TEPALTEP®
EMOEIVOON TOV OIKOVOUIK®V OAAGL KO TOV 0YOPOCSTIKOV TOVG SVVATOTATOV Kabmg emnpealeTot
amd TOAAOVG mopdyovTeG. EnUoavtikotepol €€ ovT®V givor 1 PEI®ON TOL E1GOONUOTOC, Ol
SloLVOPLOKOl  TTEPLOPIGHOT TV  HETOKIVAGE®Y, TO KAEIGIWO TOV KOTOACTNUATOV Kol 1)

TEPLOPIGUEVT 1] VTG OPOVG PLGIKT TOPOVGIO TWV AYOPUSTDOV GTOVG YDPOVS AYOPES.

H movonuio COVID-19 wbei Toug katavalmTég va mpoyLatomotody TG ayopEég TV Kupimg HEGm
TOU SLOIKTVOV. ZVVEMMS, GE MOYKOCUIO €mimedo dwapoaiveror 1n avddovon &vog vEou TOTOL
KOTOVOAW®TH 0 0T010g €ivor O EMAEKTIKOC, TO TPOCEKTIKOG KO ELPOVICEL Lo VEX OyOPOGTIKY|
ocuumePLPopd TNV omoia ot grorpieg opeilovv va a&loAoynoovv, va TPOcEYYIcCOLV Kol Vo
KOTOVOT|GOLV TPOKEUEVOL VO TPOGOPUOCOVV TO TPOTOVTO OAAL KOt TOV TPOTO TPOMONONS TOVG
oTIG véeg ouvOnKeg mov &yovv mpokOyel. Méoa oe avtd 10 mAaiclo M évvola «taidl Tov
katovadmtny (Customer Journey) m omoio meptypdoet T dopnpévn epmelpio v omoio PLdvet
€Vag KOTOVOAMTAG KOTG TNV €mapn Kot TNV OAANAOEmidpacn TOL HE o €Toipio, Exel
dwpopomombel  kabdg o1 KOTaVOA®TEG avalnTtodVv OlPOPETIKOVG TPOTOLG Kol  HEGH
TPOKEYEVOD VO IKOVOTOGOVV TIG 0YOPOCTIKEG — KATOVOAMTIKES TOLG avayKes ko emBupieg. Ot
etopieg otov avtimoda piyvovv 10 PApog g dpdong Toug oTic dALAYES, Ve TpomBohV VEOL
TOTOL OLOPNUICTIKEG KOUTAVIEG TpoomafmvTag va akolovdnoovv Tig e€ediéelc. Aapupavovtog
VoYM TO TOPOTAVE, 1) TAPOLSH €PELVNTIKN UEAETN Oa AaPel g peAéTn mepimtwong v
maykocpiov enung etapio Samsung ko cuykekpiéva va dstypa amd tov Tpdmo Tov 1 eToupio
ce po mpoomdBeld GLVIOVIGHOD 1TNG HE TIS VEEG ovvOnkeg mpocapurodlel éva PEPOS g
KOUTAviag TG 6To TAaiclo ™G mavonuikng kpione. [oapdAinia eetdleton TS ovTN N EMAOYT
NG OMOTLTOVETOL GE CLYKEKPUEVO onueio. emagng (touch points) ta omoia emdéyst évag
duvdpetl katovolmtig g etarpiog. [a va oAokAnpwbel 10 mapdv epguvnTikd eyyeipnua, o
gpeuvntg Ba Sampaypatevtel T0UVg aVOTEP® TPOPANUATICHOVS €xovtag w¢ Pactkd epyoleio
BipAoypaeikéc avapopés, vmapyovcses €pevveg, oA kol GpBpa To. omoia. GTTOVIOL TOV
ovyKekpipévou (nuatog mov e€etaletal. Ev kataxAeidl, oto mapov eyyeipnua Oa axoiovdncet

pebodoroyia n omoia Paciletor oe devTEPOYEVOVS THTOV EpEVVAL.

Q¢ mpog T doun ¢ M mapovoa Epguva  dupBpdvetor oe 5 kepdiate. To mTpdTO KEPAANLO

amoteAel po AemTouepn meplypoen G €vvowng tov marketing. Xvykekpiuévo 1o TPOTO
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Keaiato mepthopfaverl tnyv wotopikn EEMEN Tov 6pov Marketing, to KOPLa YOPAKTNPLOTIKAE TOV,

v évvola Tov ynetakod marketing ,tovg otdéyovg ARG KoL TIG TEXVIKES TOV.

210 0e0TEpO KePAAaIo eEeThleTon M VVOlOL TNG KOTOVOAMTIKNAG CUUTEPLPOPES. ZVYKEKPLUEVQ
nmopovotdlovtal BempnTikég TPOceYYIGEIS Ol OTOIEC GTOYELOVY GTNV EPUNVEIN TNG, O1 KVPLOoL

mopayovteg ot omoiot tnv emnpealovv kabmg Kot To PaciKd HOVIEAX TNG KOTOVOAMTIKNG

GLUTEPLPOPALG.

Y10 Tpito KEPALO0 TaPOVOIAleTal 1 oXECT avauesa 6To Yynoelakd marketing kot tnv mavon Kk
kpion Tov 100 covid- 19. To kepdrao avtd £oTdlel oTOV TPOTO OV N TTAVONUia GONoE TIC
eToupieg va emavadlampaylotevdovy Tov TpOTo e Tov 0moio oyedialov Kot avTiAapBavovtay o

marketing kot kvpimg to ynoeraxd marketing.

To xepdraio 4 mopovowdler v évvown tov digital customer journey (ynouaxd ta&iot

KATOVOA®TN) Kot T onuocio TNy omoia £xel 0 6YESOGHOG TOV OO TNV TAELPE TOV ETALPLDV.

To kepdiao 5 amotelel t0 gpevvnTiKd HEPOG NG epyaciog kabmg o ovtd eEetdleton TO

ynoewkd ta&idt €vOg KATOVOAMT ©€ oYéom He TNV €Toupiocn Samsung, otnv mepiodo TG

TOVON KNG Kpiomg.

Zmv kotokieido g epyaciog mapoatifetor m teAKN aSoAdynomn Kot 0 GYOAMOCUOS TMV

ELPNUATOV TNG EPELVAG KOL 1] GUYKPIGT] TOVG LLE EVPNUATO TAPOLOIDV EPEVVOV.
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KE®AAAIO 1

1.1 H évvowa Tov Marketing: Ietopikn} avadpopn Kot 1 QrAoco@ia ToV

H évvola tov pépretvyk amoterel Evav 6po 0 omoiog elval GLVVPACUEVOS LE TN PLAOCOPTa LG
emyeipnong, oty MPOooTADEd TG Vo EMTUYEL TO KEPOOG EVOAVIL TV OVIOYWOVIGTOV TNG.
[Tpokeyévov va Kataotel avtd SVVATO Ol EMXEPNOELS aKOAOVOOUV Lo GEPA EVEPYELDV 1)
omoieg mePLoUPAVOLY TOV TPOYPAUUOTIGUE, TV EPELVO OYOPAS, TNV TILOAOYNON, TN S LIon
K.0.K,. IIpoxeévouv va mpoceyylotel gvvoloroyikd o 6poc, o Topapdg (2009:54) mapovoialet
Lt YEVIKN TPOGEYYIOT] TOV OpovL Kot 0pilel TO HAPKETIVYK G €VO KOUUATL TOV KOWMOVIKOV
EMOTNUOV TO 0Tol0 OPMG £0paleTon BepNTiKd PECH TOV OIKOVOMK®V EMGTNUOV, KOODOG Kot
TOV KOWOVIOAOYIKOV Oewpidv ot omoieg e€etdlovv v KatavoA®TIKY cvumepieopd. H
TEPLYPAPIKT VTN TPOGEYYIOT TOL Opov otnpiletar 6TV Pactkr| 1€ML TOV LAPKETIVYK 1 TOL GTOV
GLVOLUGHO TOV IKAVOTATOV TNG EMLXEIPNONG ATO TN Lot TAELPA PE TOV TAEOV EMTUYNUEVO TPOTO
00TMG MGTE Vo KavoTotBovv ot avaykeg Tov gv duvdpel melatav ( Iaidvng, 2006:32) ko
TEMKA va emtevyBohv o1 6TdY0L TOVg omoiovg £xovv Bécel ol dvo gumiekodueves mAevpés. Ev
cuvtopia, 1 emyeipnon va AdPel KEPAOG KoL O KOTAVOAMTING Vo ikovomotnbel amokt®dvtag To

poidv mov emBupet.

[Ipoywpdvtag ce Evav amd ToVG TOAAOVS OpIoHOVG 01 omoiotl &xovv d0bsl apyikd mapoatiBeton
avtd tov omoio divovuv ov Kotler et al (200:10). Zdppmva pe tovg 0TOIOVE MG HAPKETIVYK
opiletar n dwdikacio N omoio £xel KOWOVIKO 0ALAL SLOIKNTIKO YOPUKTNPL KOl HECH OVTNG TO
dropo aAld Kot opddeg amokTovV avTd TO 0TOi0 EYOLV AVAYKN. ANUIOLPYOVV KOt OVTOAAACCOVY

TopAAAN AL TpoidvTa aAAG Kot alia pe GAAOLG.

Youewvo pe tovg Armstrong & Kotler (2009:45) ot Baoikég évvoleg ot omoieg axoiovBolv tov
LOPKETIVYK givar apyikd ot g avaykng, Onmg avaeépovv ot Armostrong & Kotler (2009:
47), m avaykn owviotd éva Bocikd cLoTaTIKO ™G avBpodmivng @bong Kot ivor dppnkta
ouvoedpevn pe to aiocnuo g otépnong. H wkavomoinon eivar m debtepn cvvictdod TNg
£vvolag LAPKETIVYK, KaBMOG Omw¢ cuveyilovv ot 15101, AOTEAEL TNV ATAVTINGT GTY GTEPNOT KOl 1
1KOVOTOINONG QLTI TOPEYETAL LECH TNG OTOKTNONG TPOIOVIMV, DITNPEGLOV, TANPOPOPLDOV K.A.T.
[Tpokeévov dpmg ot dvBpmmol va amokTcovy éva Ttpoidv N vanpecia Ba mpénetl va dStoAéEovv
petalh moAA®V amd avtd ta omoia vrapyovv dwwbéciua oty ayopd. H tehkn emioyn Oa

Tpaypotorom el 0TaV T ATOUN OTOPOUGIGOVY TMOC TO EKAGTOTE TPOTOV AVTUTOKPIVETOUL ETAPKMG
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OTIG OVAYKEC TOLG. ZE€ OLTN TNV QAOT E0EPYETOL TO €PYUAEID TOVL HAPKETIVYK TO OTOI0

EVEPYOTOLELTAL LEGA OTTO TNV ATOPACT] TOV ATOUMV VO, IKOVOTOLGOVV TIG AVAYKES TOVG,.

Mévovtag 6TOVG OPIGHOVG GYETIKA pE TNV £VVOlo TOV HOPKETIVYK L0 OKOUO EVVOLOAOYIKN
TpocEyyon elval avt) mov mpoteivetor and v (AMA) ( 2017)l N omoio avagEpel OTL, MG
papreTvyk opiletor 1 S1001KaGIio TOV GYESAGHOD KOl EKTEAEGTG Lo GOAANYNG Mg 10€ac. Kot
KOTOMY NG TIHOAGYNONG TG, TNG TPOMONOo™NG KOl TN S10VOUNG €DV, ayod®MV KOl VIINPESLAOV,
TPOKEWEVOD Vo dnpuovpynBodv avtaAroyég ot OmoiEg 1KAVOTOIOUY TOGO ATOUIKOVS OGO Kol
EMLYELPNOLOKOVG csréxovgz. O opiopdg o omoiog divetan amd Bpetavikd wotitovto Mdapketivyk
(cim, 2015)3 GUYKAIVEL HE TOV TPONYOUUEVO KOl avAQEPEL OTL G UAPKETIVYK opileton M
dotknTikn dwadwkacio n omoio PEPeL TV €uBOVN Yoo TOV gviomcoud, v TPOPAEYN Kot TV

IKOVOTIO{NOT) TV ATOITHGE®MV TOV SUVALEL TEAATOV LE TPOTO 0 0moi0¢ B KataoTel KeEpSOPOPOG

Yo TV €myeipnon.

1.2 H woropikn €€€MEN Tov 6pov MapKeTIVYK

To pdpketivyk amoterel évov 0po 0 omoiog eivar cOUPLTOG pe TNV otKovopio Kot TNV Kotvavio
Kot akoAoVONoE TIG adhayéc o1 onoieg oyetilovtan pe TG SVo aVTES £vvotes. ¢ ek ToVTOL 1| Bdon
YL TV €vvolo TOV PEPKETIVYK  TEOMKOV GTOVG apyaiovg EAANVIKODG Kol KOTOTY POUOiTKODS
xpovoug mepiodo kotd tnv omoion dmuovpyesitar n Evvola TG ayopdc ®g mESI0 KOWMVIKOV
cuvabpoicemv apyKd Kol KOTOTYV MG YOPO EUTOPIOVL Kol OWKOVOMK®OV cuvoAlaydv. Omwg
woyvpileton o Dixon (2002: 738) m évvola g ayopds efehiyfnke oe évav xdpo o omoiog
aQOPOVCE OlEPYNCIEC TOL TEAOVVIOV HE OKOTMO TNV €mITEVEN TOL TPOSOTIKOL képoovs. H
devtepn 1otopikny edomn givar avth ota téAn Tov 19°” audva kar oyetiletar GppnkTo pe po GAAN
ONUAVTIKY TOPAUETPO TAVD otV omoia Paciletar To HAPKETIVYK Ko lval AV TNG TAPAYWYNS.
Ta tékn tov 19°° audva givol GUVLEAGUEVH LE TV TACT TOV ETLEPHCEDV VO, TaPAyoLy palikd
poidvta to ool amevBhvovianr oe Katavalmtéc. o vo kataAngovy ol KatavalmTéc otnv
ayopd evOg mpoidvtog dev pesorafodoe 1 dOpactnplotnTo ToV pHApKETIVYK. Avtifeta kivnTpo Yy
NV andKINoN €VOS oyafol NToV 1 YOUNAT T TOL Kot 1) 4p1totn ToldTNTd. X€ 0,TL 0POPOVCE TIG
TILOAOYNOELS TOV TPOIOVI®V cupP@va, e Tov Seglin( 1990:22) tov poro avtod giyav avaldfet ot

B0vovteg TG mOpAY®YNS Kol Ol OPUOOIEG OIKOVOUKEG LaNpecieg . AmO v mePiodo Tov

! Apepicavikn "Evaon Mépketivyk
2 AMA, (2017), What is marketing. American Marketing Association. Xopig nu. TIpocpacne. Avaktnon amd:
https://www.ama.org/the-definition-of-marketing-what-is-marketing/

3 CIM, (2015), Marketing and the 7Ps: A brief summary of marketing and how it works. United Kingdom. CIM
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UECOTOAELOV KOl OPYOTEPO. Ol EMXEPNOEIS TPOYWPOVV GE U0 HolIKY] Topoymyr] TPoiOvVI®MV
KaBd¢ 1 dvodog tng teyvoroyiag Ba to emrpéyel. H avénon g mapaywyns 6e cuvovaoud e
NV UEYOAN TTPooeopd Onpovpyel v Aeyopevn “‘ayopd tov katovoaimt / ayopacty o
omoiog 6mw¢ avapépel o Seglin (1990:23) givar oe 6om va emAEYEL Ko VoL S1OTTPOy LATEDETOL Y10
™V ayopd GLYKEKPIUEVOV oyoddV T 0TT0i0 TOV 1KOVOTTO100V, amOKAEIOVTOC GALD TOL OTTOlo OEV

glvat aproHVTOS IKAVOTOMTIKA Y1 TOV id10.

Metd 1o mépag tov B’ Taykoouiov TToAépov mapatmpeitan o Ekpnén t6co minbvcsuiokny 660
KOl TEYVOAOYIKT OAAG Kol (vodog 6ToV Topéa TG TANpopopnonc. Kdrtt to omoio cuvendyeton pe
™V KOADTEPT EVNUEPMOON TOV KOTOVOAMTY] Yl To TPOIOVTIO T omoio eivar dtabéoipua otV
ayopd. Xe OLTN TNV QAN KOUPLOG OTOXOG TMOV EMYEPNCEDV YIVETAL 1 1KOVOTOINGT T®V
TPOGOOKIDY TOV KATOVOAMTOV KOl CLUVAUO 1 amokTnon véwv. Me avtdv 10 Tpoémo 1 ida
emyeipnon Ba eEacparicel v Tpdodo, TV amddoon kot v o€ Bébog ypdvov ProcdTNTA TNG
( Gordon, 1995:555). H avtinyn avt) amoteAel o véa Tpocsyyion v omoio Oewpntikomotel
o Drucker (1954) oto Pifrio 10 omoio &&édmwoe kar &iye tov titho « The practice of
Management». Méoo oto BifAio Tov o Drucker cuvdéel v évvola TOL KOTOVOAMTH WE TNV
évvola G emyeipnong, N omoio TAEov amoterel koppdtt g dag g Kowvaviag. Ot meddteg ot
01010l OVIKOLV GTO €VPVTEPO KOWMVIKO TtepIBaiiov Ba givar avtol ot omoiol Ba ddcovv a&ia
ota ayafd pécm TG mPOTIUNGNG TOLG Kol Guvape ovtol ot meAdteg oty ovcia Ba yivouv
Koppdtt g emyeipnong, Pondoviag v mapdAinia vo avamtoyfel Kol vo omokToEL KEPOM

évavtt GAAOV avtayovieTikev entyelpnoeov ( Gunther, 2009:17).

Ot okéyelg tov Drucker Beopndnkav kowvotopes. Evtodtolg édvay o cagn €kove yuo,
oY£0M OaVAPESOH OTIC EMYEPNOCELS, TO TPOIOVIO KOl TOLG Kotavailmtés. Evad ocuvvédeav to
UAPKETIVYK LE TNV EMYEIPNON GTO GOVOAD NG, EVA 0TO £mikevTpo NTav o0 weAdtns. H avtiinym
QLT Y10 TNV TEAATOKEVIPIKNY TPOGEYYIoT 1| omoia ypovikd tomobeteitar ot dekaetioo tov 1980

eKTelveTOl £0G KO GNULEPTL.

1.3 To peiypo Tov Marketing: Ta téeoepa P (product, Price, place, promotion).

H évvown «petypa papretivykn( oy.1) ypnotpomoleiton Kotd KOplo A0yo amd TIg EMYEPNOELS O
éva, epyoireio, TPOKEWEVOL N EMYEIPNON VA EPAPUOGEL TNV GTPATNYIKT] LAPKETIVYK GTNV OToin
éxet kataAn&et. To ev AOY® epyaieio cuvioTatol 6 TEGGEPEIS TAPUUETPOVS Ol OTOlEG Etvatl: TO
TPOioV, 1 TN, N Tpo®Onon Kot 1 dravoun. Ipoxettar yuo Evav moAd onuavtikd 6po Kabmg Kot
ta téooepo. UEPT Tov Bo mpémer va cuvepyalovion pe TETOWOV TPOTO (MOTE TPOKLYEL £V

apuovikd omotéleopa. Eved v idw otiyun omoc avaeépovv ot Raewf &Thabit (2015) to
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HElYHO LAPKETIVYK EVOEYETOL KO EYXEL OC OTOYO VO EVIOYVOEL T EMMEDD KOVOTOINONG TOV
ayopaotdv. H cOykpovon peta&d tov tecodpomv avtdv pep®dv dHvoTol vo 0dNynoel otnyv

amotvyia g TpodOnong tov mpoidvtog ( Ziykipiong, 2008)4.
Yougwvo pe tov Singh (2012) ta 4 p avaidovtar og akorovOmg:
1.IIpowév (product)

Me 10ov 6po mpoidv/ mpoidvta opilovtor ta ayafd Kol ol VANPEGIES TIC OTOIEG TPOCPEPEL L
enmyeipnon. Q¢ ek TovTOL €vo TPOIdV Umopel va omoTeAEl €va TOKETO |E TAEOVEKTNLLOTO TOL
omoio o emyeipnomn mapovctdlel 6ToVG TEAATES YO OyOpd, TPOG o cLYKEKPIUEVN Tun. Ta
TPOIOVTA aLTA TOKIAAOLY Ko UTopel va. apopohv Eva bAMKSO ayaBd, o vanpecia, £va Ta&id

KA
2. Twan (price)

H dgvtepn onpavtikn mapdpetpog tov Metypatog Mépketivyk givor Ty tov mpoidvtog. O
KaBopiopdg TG TUNG TOV TPOIOVTOC amd TNV EMXEIPNOT OV AMOTEAEL Lo EVKOAN JAOIKAGIAL.
Onwc avagépel or Raewf &Thabit (2015) mpokepévon o entyeipnon va kabopicel v Ty
evog mpoidvioc Oa mpémer vo AaPelt vwoéym g SAPOPOVG TAPAyovTEG OT®MG TO KOGTOG
TAPOYOYNG TOL TPOIOVTOG, TNV OYOPACTIKY KAVOTNTO TOV KOTOVOAOTOV, TOVS KPOTUKOVS
ePopo oS ( @Opot K.AM.) KabdG Kot TIG TIHEG TIC OTOlEG Ol AVTAY®MVICTEG £xouv Bécel Yo
avtiotolyo pe avtd TPoidvra. ¢ ek TOLTOL YiveTol GaEEG OTL M| TIHOAGYNoN evog ayabol eival
g dVOKOAN Kot moAVTAoKN dwadikacion kabBmg €vag AavOaoHEVOC LTOAOYICUOG OtV
TIHOAGYN O, Umopel va £(EL AVTIKTUTO GTNV OYOPUCTIKY IKOVOTNTO TOV KOTAVOAOTOV OAAGL Kol

otV Kepdopopia TG emyeipnong.
3. X®pog (Place)

Ta ayaBd to omoion mapdyovionw Oao mpémer va PpebBovv oto KotdAAnio onueio mOANoMG
TPOKEWEVOD 01 KOTAVOAWOTES Vo £(0VV TPAcPacn o€ avtd. ¢ £k TOVTOV 0 YDPOG GTOV 0moio B
Bpioketar 10 mpoidv amoteiel KopPukd mapdyovta. O ydpog otov omoio Kveital Eva Tpoidv Kot
ev télel yivetow SwbEécIUo TPOg ayopd ,GuvIoTATOl OTIS GAVGIOEC TWV OOVOUE®V, TV
YOVOPEUTOPOV KOl TOV ALOVOTOANTAOV Ol 00101 GTNV OVGI0 SIOUOPPDOVOVY TO STKTVO OLVOUNG
pog emyeipnong. Avtd 1o diktvo ovopdleton «kovaAl dtavoung». Mildvtag o Burnett (2008)
GYETIKA LLE TO KOVOAL SLovOUNG avapEPEL OTL 1 EKAGTOTE emyeipnon Ba tpémet va emAéEet edv Ba
TOVLANGEL TOL TPOiOVTa TNG anevbeiag ota dtopa 1 av Ba 10 TPA&el avTd HEGCH TV SLOVOUEDY

TOVG OTO10VG £xEl EMAEEEL.

* Zwykpidne, E, (2008), Owovopio — emyepriosic. Mapketvyk. Kévipa Exnaidevone Eviiikov I1. EILEA.E.K.IL
YIIOYPTEIO ITAIAEIAYX KAI GPHEKEYMATQN.
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4. Ilpo®Onon (Promotion)

To koppdtt TG TPoOONGoNG EVOG TPOIOVTOG OMOTEAEL VAl €K TMV CNUAVTIKOTEP®V GTOLYEIWV TOV
petypotog papketivyk. Ot evépyeteg g mpomOnong evog mpoidviog cvumeptlapfavovy Evav
KOKAO O1EPYOUCLDY 01 0T01EG fvat 01 ONUOGIEC GYEGELS, O1 OIUPOPES EKONAMOELS Y10 TNV YVOPLUQ
TOV OYOPOOTIKOV KOWWOL HE TO TPoidv K.0.K. To mpdowmo 10 omoio yepiletor TIg mapamdve
dwdkacieg mpomOnong eivar 0 d1evBuvINg HAPKETIVYK 0 0moiog TeEMKA amoacilel yio TO
eninedo, ta €000, KOOMG KO TIG COOTEC TPOMONTIKEG EVEPYELEG TMOANGNG Ol 0Toieg oyetTilovTot

He TN Slopnuon Kot v dnpoctomoinon tov ekactote oyafov.

O wOprog otdY0G ™S TPodONoNG ivar va TpofAindel mpog ta £E M SVVAUN TOV TOANCE®Y, VO,
yivel yvoot1d 10 Tpoidv kot ev téAEL va evBappuvBoldv ot katovalmtég vo o ayopdcovv. H
TpomOnon givar dppnKTo GLVIEIEUEVN LUE TIG VITOAOUTEG TAPOUUETPOVG TOV UETYHOTOC LAPKETIVYK
KOl G TEMKO OKOTO €)Xl VO KOTOOKEVACEL Ko €V ovveyela va e&edicel v ewkdva Tov

TpoidvTog otV LMdVT NG Ayopds.

Marketing Mix

PRODUCT PRICE

PLACE PROMOTION

Ewcova 1 To ueiyuo  popketivye  (4P)  (2020)  mys:  https://rea.elke.uoa.gr/rea/lesson/DO09A28F-EE88-4AA8-82BF-
A150A9D94AAA/eikona3.html
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1.4 H évvola Tov ynerokov Marketing: O 6t6)0G Kat 01 6TPOUTIYIKES TOV

To ynewkd HAPKETIVYK OVOPEPETOL CLYVA MG «OOUOIKTVOKO UAPKETIVYKY T «UAPKETIVYK
Awdiktoovy. H dnpotikdtnta Kot 1 ¢p1on Tov 0pov «ynelakd HAPKETIVYK» £xel avéndel pe v
Thpodo Tov YPOVOV, €101KE o€ oplopéveg yopes. Xtic HITA eivon dnpoeiing o 6pog «online
marketing», otnv ItaAa o 6pog «Internet marketing», aAld oto Hvopévo Bacilelo kot og 6A0
TOV KOGWO -€01kd petd to 2013- ypnowonoteitar kupiwg o 6pog «digital marketingy». Av ko
&xovv dobel apkeTol OpLoUOl GYETIKA LLE TO YNOLOKO LAPKETIVYK, EVIOVTOLS OAOL GLYKAIVOLV Kot
ekQpGlovial Péc® Tov oplopol Tov omolo Sdiver o Gibson (2018)° o omoioc avagépel OTL ®C
YMOEWKO HAPKETIVYK opileTol pol oTpatnylkn tpodinong twv mpoidviwv 1 onoia divel oe pia
etopio ™ dvvotdTTa Vo Tpowbel ta mPoidvia TG Kot vo mpooeyyilel Tovg meEATES TNg
YPNOLOTOIOVTAG TIS TOPUOOCIOKES TPOUKTIKEG UAPKETIVYK, UECH OUMG YNOOUKOV KOVOALDV

EMKOVOVING.

AdtkTLOKO 1 YNEOKO PAPKETIVYK givorl €vag YevikOg OpOg TOL OVOPEPETOL GTO GTOXELUEVO,
UETPNOHO KO J10L OPACTIKO UAPKETIVYK TPOTOVIMV 1| VANPECIOV HECH YNPLOKOV TEXVOAOYIDV
010 A0dikTvo, €Tl MOTE 1 KOuTAvio 1 omoio dedyeton vo mpooeyyilel 660 10 duvaTdv
TEPLECOTEPOVS MOUVODG TEAATES (SVVNTIKOVG TEAATEG) OTNP®OVTAG TOPIAANAC TOLS MOM
vrdpyovteg. O KOPLOG GTOHYOG TOV OLAOIKTLOKOV UAPKETIVYK Vo TpowBel Tor Tpoidvta, Kot TIC
vanpecie péco amd o TOKIAMIDL €0IKA GYEONCUEVAOV KOl ETIAEYUEVOV TEYVIKOV KOl
GTPUTNYIKOV, XPNCLOTOIOVTAG KUPIMG TO AladikTtvo o¢ Pacikd HEco dtapnuons, xopic opmg
Vo omokAgiovtal Mo ToPAdOCloKE HEGH OTMG 1 TNAEOPACT), TO PAUSOP®VO KOl TO KWVNTA

miépova ( Smart phones).

O 0pog «yYMEKO HAPKETIVYK» EULPAVIGTNKE Yol TPAOTN Popa TN dekaetioo Tov 1990. Ko mapdro
7ov dev ypnoomotndnke uéxpt ™ dekaetio Tov 1990, to ymoelakd papketivyk £xet Tig pilec Tov
ota péoa g dekaetiag tov 1980, 6tav 1 Soft Ad Group (tdpo yvoor og Channel Net)
ONUovpYNcE SENIOTIKES KOUTAVIES Yo peydleg etaupeiec. H dadikacio tav n akdAovdn
HEC® TNG CLUTANPMOONG LOG E0KNG Kaptag N omoia NTav £vOetn oe ddpopa TEPLOOIKA, Ol
emyelpnoelg AdpPavay SokETeg aAANAOYPUPING HEGH TOV OTOIMV Ol ETOIPIEG EMKOWVEOVOVGOV
pe v Soft Ad Group mpokeipévov va avardpet tn dtopnpion tov poidviov tovg. H tpodinon
neplehapuPave dwpedv PpaPeio 1 okdua ko test drive otav empdkerto yio Stopnpion
avtokwvntov. Tig dekaetieg 2000 ko 2010, To ynelokd PAPKETIVYK GAAAEE ONUAVTIKA KO £YIVE
€vog amd TOVG MO AMOTEAECUATIKOVG Kol alOmoToug TPOTOVS 01koddunong Pabiov oyéocewmv

HETAED TOV ETYEPNCEMVY KOl TOV KOTAVOANOTIKOD KOWVOD.

> Gibson, C. A. (2018). The Most Effective Digital Marketing Strategies & Approaches: A Review of Literature.
International Journal of Scientific and Research Publications, 8(2), 12-2250.
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1.4.1 MieovektTporta Tov Ynerokod marketing ywo tig emvyyeiprjosig

To ynowokd papKeTvyk amotelel £va ypNOIULO EPYOAEID TO OTOI0 QPEPEL OPKETH TAEOVEKTNLLOL

OTIG EMYEPNOELG O1 0Toieg To emAéyouv. [TapakdTm avapépoviotl HePIKd amd ovTd.

1. Abd&non g IMNUOTIKOTNTAG TNG EMLYEIPNONG

2. Ileprocdtepn kvntikdtra ( eloepyduevn kivinon) : Méow tov Sdadiktvakod Marketing
ALEAVETOL 1 EI0POT) TELOTAOV GTNV EMLYEIPNOT).

3. Tleprocdtepeg evkanpieg yia amevdeiog cu{NTNOELS e TOV TEAATT).

4, Kohdtepn eEummpénon kol wopoyn  Kovomoinong otovg mehdteg: Méow  tov
dwdiktvakod marketing kabBioctator Suvatd M emyeipnon Vo ATOKTNOEL éva MO «
avOpOTIVO» TPOPIA.

5. Beltioon ¢ a&lomotiog g emyeipnong

6. Ilepiocdtepn eEovasia Kot dvvaun yo Ty erwvopia g emtyeipnong

7. To social media marketing mapéyet évav otkovopikotepo péco dapruonc. (Blue Fountain

Media, 2020)

1.4.2 Ov tgyvikég TOV YNQLOKOU PEPKETIVYK

Onwg MoN avaeépbnke 10 yNneakd HAPKETIVYK OMOTEAEL TOV TOTO TPOMONGNG TPOTOVTOV UECH
™G XPNONG KOVOTOU®V TEYVIKAOV Ol 0moieg cLuvovalovy TNV mTopadocloKkn (AOGoPio. TOL
pépketivyk pe v texvoroyia. Ilpokeyévov va emtevyBovv ot KOPLo GTOXOL TOL YNELUKOV
puapketvyk. Zouewva pe tov Chaffey (2013) ot onpoviikoi otéyol Tovg 0omoiovg umopei vo
Béoetl pa emyeipnon yo to dkd ™G o010 PAPKETIVYK eKTopevovTal amd v péhodo tmv 5 S.
Q¢ ek TovTOV 01 6TOYOL B Tpémet va otnpilovion 6g Kamolo amd TG aKOAOVOESG TAPAUETPOVS TNG

pebdoov tv 5S.

1.4.3 O acikoi 6toyor Tov Yynoerakov marketing ta 5 S’s (sell, speak, serve, save, sizzle)

Axoro00mg mapatibevtor avorvtikd n pébodoc tov 5S, katd Chaffey & Smith (2013).

DSell (roMoerg) H tpdn mapduetpog apopd otny d1ievpuven/adénon 1oV TOACEDY
N omoio wpaypotonoleitol gite HEGm NG O1EVPVVONG TNG TEAATEIOKNG PAONS HeE ™
oLUPOAT TOv S1adKTOOV, gite PES® TNG TPOMONONG HEYOADTEPNG YKAUAG TPOIOVI®OV Kol
VINPECIOV HECH TNG TopoyNS Kvitpmv yia online ayopég ot onoieg Oa Paciloviar otig
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EKMTAOCEI KOl OTIC YOUNAOTEPEG TWWEC O OYEON  UE TIG 1OYVOVOEG OTO PUOIKA

KOTOG T LLOTOL.

2) Speak ( dwahoyog) H mapduetpoc ot apopd 6T TPocEYYIon TOV KATUVOAMTOV
pEc® G OAANAETIOpaoNG e TV etaipio | HEC® NG OEEaymYNS SAOYOV OVAUESO
oV gtaipio Kot tovg neddtec. Kvpimg péoa amd mhateoppeg 6nmg ta forums, to social
media. Eziong péom dadiktvakdv cuveviebéewv pe 100vovteg g etoupiog kabdg kot
pécw TG OMUOGLoToiNoNg KPITKAV ot omoiec o cuvodeHovTal TOVTOYPOVA HE TNV

GLAAOYN TANPOPOPLDV Y10, TIG TPOTIUNGELS TOV KUTOUVOUADTDV.

3) Serve ( &vanpétnoen) H évvola g eEuanpétong oe avtd 0 TAMIGLo AauPavel to
vONUaL TNG TOPOYNS AVATEPNG EELTNPETNONG AL KOL TNV TOPOYN EMUTAEOV OPEADV YiaL
ToVg meAdTeG péoa amd to. ynotakd kavdle. [To cvykexpipéva péow tng dnpovpyiog
eEatopukevpévav tpoidvtav ta omoia. mposapuodloviol emakpdOs GTIG AVAYKEG TOV

KATOVOA®TH Kot datifevTol HECH YNOLOKOV KOVOADYV.

oS OF
DIGITAL

MARKETING

Ewova 2 Ta 55 katd tovChuffey (2013). I1nyn: http://adsmarket.com.nphttp://adsmarket.com.np/2019/07/04/the-5s-of-digital-
marketing/,

4) save ( ggowkovounon ko6ctovg). H mopduetpoc avth apopd v e&okovounon
Kk6oTOVG N oMol oyeTileTon pe TopElg OGS 1 ELANPETNON TEAATAOV KOt 1] OLOLPTLLLCT] TOV
npoiovtog. Enl mapadeiypott 1 eEummpénon tov TeAaT®dV PEC® TOV PECOV KOWVMVIKY
dwtowone ( my Facebook, Instagram) pumopel vo  empéper  peyaAdtepn
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OTOTEAEGUATIKOTNTA TOGO OVOPOPIKA LE TNV UEIMON TOV TILAOV TOV TPOTOVI®V 0G0 Kol
AVOQOPIKA LLE TN HelmoT ToL KOGTOVG dtoprone. To Tapamdve Kot CUVETELD 00TYOUV
oe mBoavny adénomn Tov pepdiov TG AYopdg TO OmMoio KOTEYEL 1 EKAGTOTE

etoupio/emyeipnon.

5)Sizzle ( m dwdwkocia ayopds ®g cuvvepmacsTikKy eumepio): H mopduetpog avtn
aPOpPd GTNV SLPOPETIKN AyOPOoTIKN gumelpia v omoia Bo Prdoet £vag KaTovaAmTAG
amd ™ oTiyun mov Bo emAéfer vo mlonynbel ota ynelokd Kovailo oyopmv HE
TPOTOTLO KOl CUVAPTOGTIKO TPOTO aLEAVOVTAG £TGL TNV 1KAVOTOiNnotn Tov. Méow g
VEOG OlYOPOOTIKNG EUTEIPIOG TNV OMOlo. TOPEXEL O XDPOG TOV OOIKTVOL TAPAAANAL
ALEAVETOL 1] OVOYVOPLCIUOTNTO TOV EKAGTOTE TPOIOVTOG KOl GUVALLD 1] AVAYVOPLIGTUOTITO

(‘awareness) g entyeipnong mov to TpomoEi.
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KE®AAAIO 2 H KoatavoloTikn copreprpopad

2.1 AyopooTiKi] GCUUTEPLPOPE KOL 1] OLUOIKAGIO AMYNS OTOPACEMV

H ayopaotiki] cuumeplpopd TV KATOVOAOTOV omoTEAEL Hol dladtkacio 1 omoia apopd oTIg
EVEPYELES TIG OMOIEC KAVOLV Ol KOTAVOAMTEG TPOKEUEVOL VO OlyOPAGOLV £val TPOIOV M [
vnpecio. Avt 1 dwdwacio pmopel va meptiapfavel v avalnon TpoidvTev 1 LINPECIOV

HEG® punyovav avalntmong, v o {dong avalnnon Tpoidvimv 1 Sipopes AAAEG EVEPYELEC.

[To ovykekpéva omog avopépet 1 Munthiu (2009) n amd@acn yio TV ayopd evOg TPoidVTOg
dgv ovpPaivel apéomc | avbépunta. XtV ovoia, wow omd TV OpPIoTIK) TPAEN TG ayopag
VILAPYOVV LAPOPOL TaPAyovTeg ot omoiot dtadpapatilovy onuaviikd poOAo Yyio TNV TEAEON TNG
TpAENS ™S ayopds. To kivntpo, N avtiinyn, n pabnon, n UVNHUN Kol 1 TPOCSOTKOTNTO TOV
aTOUOL VOl 01 CNUAVTIKOTEPOL £ AVTAOV. ZOUe®va pe toug Durmaz & Giindiiz (2021), n kbpa
TOPAUETPOC M omoia EMNPeAlEL TV KOTAVOAMTIKY] GUUTEPLPOPA TV OTOUMV KOl TO EVIAGGEL
TAPAAANAL GE GUYKEKPIUEVEG KOVMVIKEG — KOTOVOAMTIKEG OULASES £IVOL 1) OIKOYEVELNL. ZVVETMOG ,
N owoyéveln amotehel To PociKd TLADVA GLYKPATNONG TOCO TOV KOWMOVIKOV TAEEDV OGO Kol

NG KOTOVOAMTIKNG CUUTEPLPOPAG.

H dwdikacio AMyng anopdceswv mpodmodétel cvpemva pe v Munthiu (2009) v didvoon
mévie otadiov and v TAELPA TOL KoTOvoA®TY. To oTddl avtd €ivol 1 avoyvoplon g
avaykng/ mpoPAnuatog, n avalnTnon TANPoOPoPLOV, N AEOAOYNON TOV EVIALIKTIKOV AVGEWDV, M

AmOPOCT) 0YOPAS KOl 1] GUUTEPLPOPE TOV KATAVOAMTN LETA TNV ayopd.

Emnpocbétmg, ovupwva pe v Idarus, (2013), mpokeipévon évog KoTovol®tg vo odnynosi
GTNV ayopd €vO¢ mPoidvtog moAlol €ivor ot mwopdyovteg Kot Ot TOPAUETPOL Ol OToieg dpOvVV

KaBopIoTIKG GTN JAOKAGI0 AYNG OMOPAGEDY TOV KOTOVOADTOV.
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Purchase
decision

Post-purchase

Problem | Information Ewvaluation __ | Non-purchase behaviour
recognition Search of alternatives T decision
Purchase
intention

Ewova 3. H Jdwdwkacia g Myme  omoedcewv Tov  katoavoioth. [Inyn:

https://www.semanticscholar.org/paper/The-buying-decision-process-and-types-of-buying-
Munthiu/f2d336232b0b67e046f38ac01c70df0f9c0dbd07

H Millwood (2021) avaeépet Ot1, T0 ONUOVTIKOTEPO GTASIO 6TO TESIO TOV TO®ANGE®V dEV Eival N
OTIYUN TNG Oyopdc TOL TPOIOVTOG. XTIV TPUYUATIKOTNTO TO KAOe Prua Kotd ) Sadikocio
Mymg andeaong eivar onuavtikd. Kot axopa mo onpoviwol givar ot mapdyovieg ot omoiot
TOPOKIVOVUV TOVG €V OLVALEL KOTAVOAMTEG VO TPOPOVV GTNV ayopd vOG TPOTOVTOG 1] LINPEGTOG.
Q¢ ex tovToV, 0T avapépel  Millwood (2021), Tpokeévov 0 KOTOVAA®TNIG VO TPOXMPNGEL
oTNV ayopd £vOG TPOIOVTOC, TPOTYOUVTOL IO GEWPA ATOPACEMYV TIG onoiec mpémet va, AdPet. Ot

amoPAcELg aVTég oyetilovron pe ta aokdiovba:

[Toto mpoidv va emAEEW;
[Tow elvan n kaAvTEPN pépKa YU avTd TO TPOTOV;
Ao 1oV Oa AaPw TIg TANPOPOPIES Y10 TO TPOTIOV KO T CLYKEKPUUEVT] LOPKOL;

Amd oo onueio mdAnong Ba to ayopdow;

vV V. V V V

Me mo16v 1pomo Ba. To TANPOo®;

Amo to aveOTEP® YiveTow GOEEG OTL M ayopd €vOG MPOIOVTOg apylkd evepyomoleitar Otav o
SvvApEL ayopacTnG TPoPel oTNV avayvAdPIon OGS GLUYKEKPIUEVIG OVAYKNG 1 OTtoio TPEMEL VoL
kaAveBel. Zoppowva pe tov Engel (2005), n avdykn ovtq pmopel vo mpokOyel ¢ &va
AMOTELECLO.  ECOTEPIKAV OlEPYACIOV 1 €EMTEPIKAOV Topayoviev (epebicpata) Omwg To
marketing. Exni mapadeiypott, n oyopd £vOC VEOL GVTOKIVATOVL UTOPEL Vo TPOKOWYEL OTOV, TO
aPYIKO OVTOKIVITO EVOG OTOUOV £XEL KATAOTEL EKTOG AEITOVPYING 1] OTOV TO GUYKEKPIUEVO GLTOLO
Bewpel Twg éva véo avtokivnTo Bo KOADTTTEL KOADTEP TIG AVAYKES TOL GE GYE0N LE TO TOALO Kot

TOVTO GE U0 GLUPEPOVGO Y10 AVTOV TIUY).

Yyomdalovtag Ta mapamdve ot Ramya & Ali ( 2016), xataAnyovv 6to 0TI 1] KOTOVONGN Kot 1
gpunveian v ¢ dwdkaciog elvar moAdTUn Yoo TG emyElpnoels, Kabmg pmopel vo Tig

Bonbnoel vo oyedidcovv Kot va ETOVOSOTPAYUATELOOVY TOL GYESD HAPKETIVYK KOl TIG
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SLLPNUIOTIKES TOVG KOUTAVIEG TTPOKELUEVOD VO TIG OVOTPOGOPUOGOVY GTIC KOIVOUPLEG OVAYKES

KOl TIG CUVNOEIEG TOV OLVALEL TEAUTAOV TOVG,.

2.2 OePNTIKEG TPOCEYYIGELS GYETIKA IE TNV KOTAVOAMTIKI] CUUTEPLPOPA.

[Tpokeyévov va epeuvnbel  mepattép® TO QOIVOUEVO TNG KOTOVOAMTIKNAG GLUTEPLPOPALG,
O1apopec BepnTIKEG TPOCEYYIOELS O1 OTTOTEG SLUTNPOVV JAPOPETIKO OE@PNTIKO TPOGUAVATOAMGLO
EMOIOKOLV VO EpUNVEHGOVY TO oVOUEVO avTd. AkolovOwg Ba Tapatebodv ot TALoV YVOGTEG
Bewpieg o1 omoieg av Kol £(0VV SUPOPETIKN EKKIVION KOl TPOGAVOTOMGUO OTOGKOTOVV GTNV

EPUNVEVTIKN TPOGEYYIOT] TOV POLVOUEVOD TNG KOTAVIAMTIKNG GUUTEPIPOPEC.

A) Owovopkn Tpocéyyion.

H avdAvon g katavoAoTikig COUTEPIPOPES L0 TO TPIGHO TOV OIKOVOUK®OV Oewmpidv
amoteLel o TPOGEyyion v omoia LIBETNoAY Ot PIKPOo-0tkovopoAdyol faciidpevol ot Bempio
™G YPNOUOTNTAS KOl TOV KAUTLADV adtapopiog. Kabmg kot o1 pakpo- otkovopoAdyol ot omoieg
£0MGOV ELEOCT OTNV €V YEVEL KATAVOAW®TIKY CLUTEPLPOPA BETovtag oe dgbtepn poipa TtV
atopukn mpdBeon Kot copmeprpopd. Me Baomn TG apy€g TG WKPOOIKOVOULKTG, Ol KOTOVUAMTES
glvoll YVOOTES TOV AVOYKAOV TOVS KOODS Kol TOV TPOTOV HEGM TOV OTOIMV 0UTOL LITOPOLV VO TIG
wovoromoovy  ( Blackwell et al , 2001). Ev avtiBéoet, | poakpoowkovouio toviel ) onuacio
EVVOLMV OTMOC M OMOJOTIKOTNTO Kol 1 omavidTnTa TV ayodmv, ot omoieg amotelohv apevog
EPUNVELTIKA pYOieia YO0 TV KOTOVONOT KOl EPUNVELN TNG TAPAYWYIKTG AELTOVPYIOG, OPETEPOV
OgV EPUNVEDOLV TOV TPOTO WE TOV 0Toio dnuovpyeitar n {Rnon tev ayaddv Kot ot TpOToL [
TOVG 0TO10VG 01 dVVNTIKOT AyopacTEG TPpooTadovv va TV IKavoromcovy. Ex tawv avmbev yiveton
cOQEC OTL 1) OKOVOUIKN TPOCEYYlon Oev €0TIALEL OTO VLTOKEIHEVO KOTOVOAMTING KOl OTN

GUUTEPLPOPEL TOV.

B) Kowaovioroywkn mpocéyyion

H xowoviohoyik mpocéyyion 0€ter ot Pdon tov mpoPAnpaticpod 10 yeyovog OTL 1
CUUTEPLPOPE TOV OYOPASTMOV VITOKIVEITOL KOl SLOUUOPPAOVETOL ETNPEACUEV] OO KOWVWOVIKOVG,
OMUOYPAPIKOVS, OTKOVOUIKOVS OAAG KOl TOMTIGHIKOVG TOPayovTeg KoOMG Kol TIC OIKOVOUIKES
TAOELG OAAG KoL TIG TAGELS TNG «UOdUS). TN AT 0VTOV TOLV GLALOYICHOV amavTdtol 1) «Bewpia
™g apydoyoing taEng» tov Thornstein Veblen o onoiog vrootipiée 0Tt 01 AVAOTEPEG KOWVMVIKES
t4&elg dlvouv TO PNUATICHO KOl OTOTEAOVV TPOTLTOL GYETIKGL UE TO TPOIOVTO TO OTmoio

KOTOVOADVOLY Y10 TIG KOTAOTEPEG KOWmVIKA TaEels. H Bewpntikn avt mpocéyyion epunvedet
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TOV TPOTO UE TOV OTOI0 KOTNYOPLOTOLOVVTAL Ol KOTAVOAMTES AVAPOPIKA [E TNV OITOd0y| 1 1N
evOg TPOIOVTOG N LG LIINPETTNG KBS 1 Kot yoplonoinon avt eEaptdtal amd Ty oyopusTIK)

GUUTEPLPOPE TNV OTLOT0L EKONAMGCOV Ol AVATEPES OTKOVOLLKA OLLASEC.

I') H yuyohoywkn Tpocéyyion

g ot TV Kotnyopia evidocovtal ol Bewpieg ot omoieg Teivouv va pUNVEDOVY TNV AYOPAGTIKY|
ouumePLPopd cvpPwve pe Bewpleg OTMG avty ™G PdOnong, ™G avTiAnyng kabmg Kol g
YuyavoAluTikng Bewpioc. Avarvtikodtepa n Bewpia g pdbnone vd to BewpPnTIKO TOPAdELY LA
OV gumelplopo opilel v amoyn OTL | TNYN NG YVOONS givar ot aenoelg Kabdg kot 1
gumepio TV omoia £l AMOKOMGEL €val ATOHO amd TOV KOGHO. £2G €K TOOTOL GUUE®VO, LE TNV
Bewpia avt, TO TL pobaivel £vo ATOUO Kot TOLEG EUTEIPIES EXEL AMOKTNGEL KATA TN SIAPKELD TNG
Comg tov emnpedlovv BTIKA 1| APVNTIKA TIG TPOTYNGCELS TOV KOl €V TEAEL TNV OYOPAGTIKY] TOV

GUUTEPLPOPAL.

H 0ewpia ¢ avtiinyng oyxetileton pe tov tpdmo pe tov omoio to dTtopo avtilapfavovot Kot
epunvevovv 1o TEPIPAAAOV YOpm Tovg. To kb dtopo avtilapuPdvetal pe S1aPopeTikd TpOTO T
oca dadpopatifovral YOp® Tov Kot aVTO EMOPE IO TNV Ha LEPLE GTOV TPOTO LE TOV OTOLO0
EMAEYEL VO OYOPACEL 1| VO UMV AYOPAGEL GLYKEKPLUEVA TTPOIOVTA 1| LANPEGIEG Ao TNV GAAN

HEPLA, GTOV TPOTO TOL Bo EKPPACEL TNV ETAOYY] OALAL KoL TNV AdpPLYT| TOVG,.

A. H yoyavaivtik Osopio

H mpocéyyion g ayopactikng copmepipopds pe Bdon v yoyoavoiutikn Oeopio eotidlel ota
kivntpa ta omoia Tnydlovv and o vwocuvveidonTo Kot Kabopilovv v avBpoTvn cuuTEPIPOPA.
Onwc avagépovv ot Blackwell et al (2001), n katavolotikny copmepipopd dev e€avtieitan povo
GTNV EMAOYT| TPOIOVIMV TO OTTOL0 PEPOVV GLYKEKPIUEVO YOPUKTNPLOTIKA ( TT.Y. YpOuU, LEYEDOG)
OALG KUPI®G TO TOG VONUATOOOTOVVTIOL TO GULYKEKPIUEVO OVTA YOPOKTNPLOTIKA OO TO

avBpdmvov vrocuveidNTo.

2.3 OvKvpror mapayovreg mov ennpedlovy TV KATAVOAMTIKI] GOUTEPLPOPE.

Yrdpyovv pepwcoi Pacikoi mapdyovieg ot omoiot dpovv KATOAVTIKE GTNV JapOPE®CT TNG

KOTOVOAWOTIKNG COUTEPIPOPES. Ot CNUAVTIKOTEPOL £ ALTOV OVOPEPOVTL AKOAOVOWG.

A) MMapayovreg eEmyeveig N moMTiopikoi: Q¢ eEwyevelg mapdyovteg opilovtar dAot gkeivol ot
TAPAyovTeg ot omoiol evtomiloviol 6To VpLTEPO TEPPAAAOV TV ATOU®V Kot ennpedlovv TV
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OYOPOOTIKT CUUTEPIPOPE TV aTOU®Y. Mo 6€ aVTOVE GLYKATAAEYOVTOL Ol OUAOES AVAPOPAG,

1 KOLATOVPA, 1] O1KOYEVELD KABMG KOl 1) KOW®OVIKY 0€6m TOL aTOLOoL.

B) O Atopkiopog: H évvola Tov oTOUIKIGHOV €lval XOpaKTNPLOTIKY TNG IGTOPIKNG TEPLOOOV
nov davoovue. Onwg avagéper Wilkie (1994), ov onuepivoi katavolmtés Katd kvplo Adyo
TPOYMPOVY TNV KOTAVAA®MGT ayofdv Kupimg OppdOUEVOL 0md TNV KAALYT TOV ATOUIKOV TOVG
avayk®v. ‘Evo aviimpooonentikd mopddelypo omotehel 1 oyopd mMEPIGGOTEPOV Oamd £va
OVTOKIVITOV GTO TAOIGLO HLOG OIKOYEVELNS, KAOMG 0 6TdY0g gival va tkavomomBel | avdykn Tov

KkaBe péLovg g okoyévelag EexmploTa.

I') O enovampocolopiopos TMV TOMTIGHIKOV Kol KOWOVIKOV aSltov: H  wepintoon avt
oyetileTon pe 10 « OPLUUATIGHO» KOt TNV EE0PAVIOT] TOANIOTEPMOV WOEOAOYUDY KUl KOWVMOVIKOV
a1V Kot TNV avTIKoTdoTtao Toug pe véoug kavoves kot agiec. Eivol onuavtikd €d® va toviotel
OTL G€ QLTI TNV TEPIMTOOMN 1) AVTIKATAGTAOT] KOl O EMAVATPOGOIOPICUOG TV a&ldV deV amoTeLel
po Tpaén n omoio teheitan avtopato. Avtibeto omwe avaeépel o Wilkie (1994), ot diepyooieg

avTég givat xpovoPopeg Kot emttvyydvovtat o€ Babog ypdvov.
A) H nhikio kon to 610010 {m1)g 6TO 0omoio PpiokeTar To dTopo:

Yopeova pe tovg Murphy& Staples (1979), 0 nlkiakdc mapdyovtog dadpopatifel kaboptoTiko
pPOLO OTNV KATOVOAW®TIKY] GUUTEPLPOPH. ZVUPOVO HE TOLG 1d00vg 0 KOKAog Cmng Tov

KOTOVOAWMTN 1] O1POPETIKA TO NAIKIOKA KATOAVOA®TIKE 6Tdd0 cuvicTavTol 6To akOAovOa:

Ta apdya ypovio (early years): e avtd 10 010510 T0T0OETOVVTOL KOTOVOAMTES Ol 0TTOi0L Elvat
ondd kot Epnpot €mg 14 etmdv. v ovcio 6€ AT TNV Kot yopio EVIAGGOVTOL ATOL T OTToio
dgv BempovvTaLl LTOVOLOL KATAVIAWTEG OAAG EMNPEALOVY TNV KOTOVOAMTIKY] GOUTEPLPOPE TNG

O1KOYEVELNG.

Ta evordpeca ypovia ( Middle years): e avtd to otéd10 TorobetovvTal GTopo TV 0ToimY N

nAwia etvon amo 35 €wg kot 54 xpovav. To otddio avtd dapeitar o 2 viokaTNyopPies.

A) T'epaty eoma (full nest): Edd mopatnpeitar opodn cvufimon OAoV TV HEADV TOL

VOIKOKVPL0U KO 01 AVAYKES TNG OIKOYEVELNG/ VOIKOKVPL0U Elval awENUEVEG.

B) Adcia poia ( empty nest): Xe avti v nepintoon ta vedtepa PLEATN EXOVV AmOY®PIcEL 0Id
TNV OIKOYEVELNKT €0TIOL YEYOVOS TOL OMUOIVEL OTL Ol KOTAVOAMTIKEG OVAYKES TOL VOIKOKLPLOU

€xovv mALoV HELwOEL.
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I') Ov ypardtepor kotovorotés ( Older consumers): e avti v katnyopio tomobeTodvtat
Ol KOTOVOA®MTEG, TOV omoiv 1 nAkio vrepPaivel Ta 55 ypdvia. Onmg e€nyovv ot Murphy&
Staples (1979), ot KOTOVOA®TEG OLTAG TNG MAIKIOKNG ORAdaG eUPaviovv mEPLOPIoUEVN
KOTOVOAWMTIKY] GUUTEPLPOPA — AYOPACTIKT dSVVoUN Kabdg avtol meplopilovtal oV KOTovAA®GN

GUYKEKPIUEVOV ELOMV KO VIINPECIDV.

2.4 To povtéla 0yOPOOTIKIG CUUTEPLPOPAS

[Mapapévovtag oto TNUO TG AYOPACTIKNG CLUTEPIPOPES Kol Omwe mapatnpovv ot Kotler &
Armstrong (2008), n ayopacTik] cuumeplpopd amotedel va cOLVOETO EOVOLEVO GTO OTOi0
EUTAEKOVTOL OlOPOPETIKOL TTOPAYOVTEG Ol Omoiol TN SUOPPAOVOVY OTMC Ol OMUOYPOPLKOL
TOPAYOVTEG, Ol OIKOVOUIKOL KaOMG Kot mapdyovteg ot omoiotl oyetiCovtar pe to marketing aAld
Kot pe v Kotdotaon (cvvorcHnpatikny, yoyxohoyikn) v omoio PBpioketor To vmokeipevo
Katavolomtig. Aopfdavovtag vroyn to mponyovueva ot Kotler & Armstrong(2008:145-147)

KOTOANYOUV 6TV Otapén Tévie TOTOV 0yOPUGTIKNG GUUTEPIPOPEC.

A) H obdvBemn ayopactikn cvurepipopd ( Complex buying behaviour):

Avto 10 potifo cvumeppopdg ekONAGVETOL KOTA TN ANYN amo@dcemv ayopds, Otov ot
KatovoAl®tég Aapfavouy vtoyn moALoDS SaPOPETIKOVS TAPAYOVTES TPOKEWEVOD VA TPofovv
TNV TEAMKY] 0yopd Tov Tpoidvtog. Enl mapadeiypatt, v aélomotio Tov tpoundevtn, v Tiun
TOV TTPOIOVTOGC, TO YOPOUKTNPLIOTIKE TOV, T GLOKEVAGIO TOV, TIG OOLTIOELS Y10 T XPNON TOV, TIG
TPOONTIKEG  peAAoVTIKNG yprons KA. Koatd cvvémewn, n ayopd kabvotepel apketd yati ot
KATOVOADTEG GLAAEYOVV OGO TO OLVATOV TEPIGCOTEPES TANPOPOPIES Y10l TO TPOIOV TPOKEUEVOL

avtd va a&toroynfel cwoTtd.

B) AyopoaoTtik copmepipopd peiwong acvupaviag ( Dissonance-reducing buying behaviour):

Onog e&nyovv ot Kotler &Armstrong (2008), oe ovty TV TEPITTOON GLUTEPLPOPHS O
KATOVOA®TAG TPOPAIVEL GTN GLYKEVIP®GT OGO TO OLVOTOV TEPICCOTEPMY TANPOPOPIDV Yol TO
npoiov. KabBdg 0éAel va givan oiyovpog mmg oev Ba petavimoel apydtepa yia v oyopd tov. To
HOVTEAO OVTO GUUTEPLPOPAS QPOPA KLPIMG TNV ayopd VANPECIOV 1 TPOTOVIMOV Ta. omoia eival

peyaing a&iog.

I') Ayopactikni cvureptoopd avalitnonc the mowiMac (Variety-seeking buying behaviour):

2Oupova pe avtd TO HOVIEAO OYOPOOTIKNG CULUTEPLPOPAS Ol KOTAVIAMTEG Tpofaivovv o1

ayopd €vOC TPOTOVTOC KAOMUEPIVIG XPNONG. € QUTN TNV TEPIMTOON Ol AyOPuSTEG avalnTovV
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véeg papkeg, mewpapatiCovror kKot embopovv va avalntioovy v mowkiMa. Eivor onuavtio va
ToVIoTEL OTL, TO HOVIELD OLTO CUUTEPLPOPAS Oev TPOKOTTEL AdY® €AMTOVE 1KOVOTOINOoNG TV

KOTAVOAOTOV amd GALEG LAPKEGS.

A) H Ayopaotiki cuureptpopd Adym cvvibeiac ( Habitual buying behaviour):

AvT6 TO HOVTEAO GLUTEPLPOPAS OPOPE BTNV OyOpa TPOIdVT®V T 0moia dev ivan damovnpd Ko
amoteloVV €idN KaONUEPVAG ¥PNONG. X& QUTH TNV TEPITTMOON Ol AYOPAGTEG TPOKEUEVOD VL
ayopacovv 1o gv AdY® Tpoidv kabodnyovvral amd T cuviBeld, To cuvaicOnuo Kot AEITovpyouV

oY€d0V avBOpUNTA VD aryopdlovy To TPOoidV KATOTLY GUVTOUNG AYNG ATOPACTG.

E) Ayopootikf cuumepteopd n oroio oystileTon LE TNV ayopd oyVAOGTOV TPOIOVTOC:

2g oUTN TNV TEPITTOON 1| CLUTEPLPOPE TOL KATOVOA®MTH Kobodnyeitor amd TV ovaceaielo
kaBmg to TPoidv 10 omoio embBuuel va ayopdcel tov givan Eévo. Katd cvvémein ,0 ayopaotig
avalntd minpoopieg OYeTKd He TO TPOIOV amd YvOOTOUS 1 @IAOVG Ol omoiot to &Youvv
dokpacel. Emmpochétmc, avalntd oyetucés manpogopiec péca amd to MME kabdg kot amd
€EEOIKEVEVOVC VITOAANAOVG NG EMXElpNONG 7OV eUmopevETOL TO €V Ady® mpoiov (Kotler
&Armstrong (2008).
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KE®AAAIO 3 To ynowkoé marketing kot ov ynowkés oyopés ot ovvOnkn g
Hoavonpiog

3.1 H ITavdénpia Tov 100 Covid -19

H movonuio g vésov COVID-19 ytomnoe tov moaykdopo minbuoud, 6mwg iomg dev €xet
ovuPet moté Eava 6To TaPEABIV, TOLAGYIOTOV OGOV APOPE 6TV KMpOKN Kot 6To €0pog TNG. &

avTd GLVIEIVOVV T GTOLYElD KOt Ol HETPNGELS TTOL d6ONKav 61N dnpoctotta and tov W.H.O
(WHO, 2020).

Mo Tpd Popd €va véo otélexog Tov Kopovoiod SARS-Cov-2 gvromictnke tov Askéufplo tov
2019 oty moAn Wuhan tng erapyiog Hubei oty Kiva mov €xer minbvoud 11 ekatoppvpra. H
vOGOC epQavioTNKe ®¢ £E0POT TVELHOVIOG 1 OToilol oNUEIONKE GTNV €V AOY® TOAN, YWPic
kdmola wpoeavn artio (WHO, 2020). Avagopikd e TOV ETTOAAGUO TG VOGOV, GOUO®VA LE TO
otoyeio Tov Iaykdsov Opyaviopod Yyeiog (IT.O.Y), 0 16g eEanhddnke o€ mepiocdtepes and
200 ywpeg otov kOGHo. Avtd t0 Qovopevo odnynoe tov Ilaykdouio Opyoviopd Yyeiog vo

yapaktnpiost v katdotoon og [Mavonuio (WHO, 2020).

ZyeTikG pE TNV TPoEAELON TOL 100, TO UEYPL oTyung dedopéva Oev  gival TANPOC
ATOGOPNVICUEVO. AVOTpEXOVTAG GTNY TPMTN eEATAMON TOL 100, 0nmg avapépovy ot Callaway
ko Carnovsky (2020), apyikd avtdc Bewpridnke tmg Eekivoe otV ayopd Tpo@ipmy 6TV TOAN
Wuhan kat ot ovvéyela eéomhmbnke amd éva (Mo otov Gvbpomo. Tldpa TodTo GOUE®VO pE
tovg Callaway kot Ciranosky (2020) avtf 1 emtotnUoviK Tpocéyyion TEtnKe ev aueiPorm Kot
teMkd KatoppipOnke. Méoa o10 1010 TAGICIO avaEOPIKA HE TNV EEATAMGT TOL 100, UEPIKA
Onrootikd Exovv kataotel «dmomTay kot e€etdleTar av Exovv oyéomn e TV mpoélevon tov Sars-
Cov-2. Oniaotikd Omwg M KopmAa N 1M voyxtepioa, €xovv cvoyetiobel pe mpomyodueva

kpovopata tov SARS, T£0NKAV 6TO ETGTNUOVIKO GTOYACTPO TOV EPELVNTAOV.

Ta cvuntdpato Tov 100 oxeTilovion Kupiwg Le TO avamvevoTikd cuotnua. Etol copeova pe ta
ototyeia tov IMaykdopov Opyaviopotd Yyeioag (WHO, 2020) o 16 SARS-Cov-2 emnpedlet
Kuplwg TNV OVOTVELGTIKY] 000 €VO TO KLPWL CULUTTOMHOTO EUEAVIONG TOv 100 &ivor To
OVOTTVELOTIKA TPOPAHOTO, O TOVOAOILOG, 1 PWVIKN Svuedpnon, adwbdecio, pvoAyieg ot
KeQaAaAyieg. Le mepmtdoelg achevdv pe vokeipeva voonuato avéavetal o kivovvog coapng

voonong Kot LeEYaAHTEPO TOGOGTO BvnTdTNTOG.
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H dibyvoon g voocov kupiog ompiletor oTnv avayvopion TOV CUUTTOUATOV GE OAES TIG
TANBvoUIOKEG OHAdES €AV KO €POCOV TO GTOUO OVTA £XOLV KATOWO 1GTOPIKO EMAPNG LE
HoALGLEVO dTopo 1 €xel amodelyBel Tmg Exovv TAEWEYEL O YDPEG Ol OTOIEG GLVIEOVTAL UE TNV
eEdmiwon g vocov (WHO, 2020). ITwo cvykekpiuéva, to KOPLO. COUTTOMOTO UE Pdaon To
otoyyeio Tov [aykoouov Opyaviopov Yyeiag (WHO, 2020) etvar o cuveyng Pyag, o mopetdc, n
anmmAelo ¢ aictnong g 6cepnong (avoouia) kabmg kot 1 andAelo TG aicOnong g yebvong
(ayevoia) . Onwg avaeéper n [Hotpolov (2020), n eEdnimon tov 100 TPAyHOTOTOLEITOL KUPIWS
amd ATONO GE GTOUO LE TO. GTAYOVIOl TOV Py | TOL ETEPVICUATOC KO TO CUUTTOUUTE TNG
vooov eupavifovioar oe dotnua 2 €oc S nuepov. O 16¢ SARS-Cov-2 umopel 6e akpaieg
KOTOOTAOEL VO OONYNOEL OTNV EUQEAVIOT] TVELHOVIOG, 0&E0G AVOTVELGTIKOD GLUVOPOLOV,

VEQPPIKNG OVETAPKELNG KOl TEMKA VoL 00MYNoEL 6ToV BAvaro.

3.2 O emrtooeig g [Havonpuios otnv ayopastiky cuopmepLoopa

H mavdnuic COVID-19 nov élafe yopo maykocping anetélece cofapn ametdn oyt Lovo yio )
onuocta vyeio aALG Kot Yo TIG TEPLEGOTEPES Okovopies. Ot TePIocdTEPES KLPEPVNOELS £XOVTAG
®G 6TOY0 TOV TMEPLOPIGUO TOV AMOTEAECUATOV NG TOVONOS, EPAPLOCHY TEPICCOTEPO 1)
MYOTEPO OTNPES CTPATNYIKES TTOL GLVIGTOVTO GE PETPA OAMKOD TEPLOPIGHOV N HETPA TO OToiaL

neptehauPavoy pepikd Lockdown ota kataotipota Kot Ti¢ entyepnoels (Kraemer et al., 2020).

H ayopaotikn couneptoopd TV KATOVOAOTOV OAAL KOl TA KIVTPE TNG ONUEIOGOV OMUOVTIKEG
aAlayég Katd tn ddpkela g kpiong tov 10H COVID-19. Zvpewva pe tovg Vazquez-Martinez
et al (2021), n mavonuiky kpion eTEPePe AALAYEG KOL GTOV TPOTO LE TOV OTTOI0 TO. ATOWO AVE, TOV
KOGUO TTPOYLOTOTO0VCAY TIG ayopEg Tovs. Edikotepa, 0G0V apopd 6Tig Katnyopieg mpoidvimy,
ot Vazquez-Martinez et al, (2021) mapoatipnoav 0Tt o kpion mov €xel ta woitepa
yopokpiotikd g nepintwong COVID-19 amodeiynke enapkdg kavn va exnpedost o véo
ooppomia peTa&h TV ayopdv TPOIOVI®V TOL KOAOTTOLV TIS PACIKEG OVAYKES Kol TPOIOVTWOV
GAAOV KOTYOPLOV. ZUYKEKPIUEVA TPOTOVTA TO. 0TToia yapaktnpilovv ) Aeyduevn eBvikn ayopd
onueimcay peyain dvodo kot avénom oTiC TPOTUNCES TOV Katavalot®dv. Emmpocséitmg, n
Tapohoo TavOnIKn kpion €deiEe OtL dnuovpyndnke pio véo 1G0ppomio. KIVITP®V KOl GTNV
TPAYULATIKOTNTO £va VEO KivnTpo amokaAlvgbnke wg kabopiotikd. To kivntpo avtd or Vazquez-
Martinez et al, (2021) to ovopacov kpitiplo avaykne. To kpitnplo avaykng oyetileton pe v
ayopd TpoiovImV Ta omoia yopaktnpiloviol o¢ €10 TpdTNG avaykng 1 facikd ayadda. Me Bdon
T 0ca oyvpilovtar ot Vazquez-Martinez et al, (2021), ta Aeydueva Poocwd oyoda
QVTIKATESTN OV TO KUPLOL oyafd Kol GUYKEVTPMOOAY TIG TPOTIUNCELS TOV KATAVIAMTAOV EV KALPM

movonuiog. Qotdco, M oxéon TOV KATOVOAMTOV HE TIG LIOAOWmEG Katnyopieg ayabov,
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yopaxtnpiletor poAdov ®g apvntik. O kAddog TV MAEKTPOVIKOV ayabdv, amotedel €va
AVTITPOCHOTEVTIKO TAPAdELY LA GOUQ®VA [e TOVG Vazquez-Martinez et al, (2021). Zvvenwmg, otnv
TEPIMTOON TOV NAEKTPOVIK®V TPOIOVI®OV 1 apvNTIKY vt oyéon Ba uropovoe va e&nyndetl and
000 TOPAYOVTEG, APEVOC, OO TNV LYNAR JOTAVTY) TOL WITOPEL VO GUVETAYOVTOL GE GUYKPLON
GAheg katnyopleg mpoidvtwv ol omoieg elval mo Pacikég yuoo TV KaOnpepvotto o€ Kopod

Kpiong apetépov, amd v afefardtnta oyeTiKd pe T ddpkelo Tov pétpwv tov lockdown.

Znuovtikd glval v TovieTel OTL, Yo TNV TapoTave Kotdotoon Ommg ot SIopopeadnke kuplo
euhvvn eépel Oyl 1 B N KoTdoToon TS TAVONUiag Kol 1 SIlGToPd TV 10V KABMG Kol TV
TANPOPOPLOV YOP® A0 ALTOV CAAG 1 OTOLIKT KOl TPOCMOTIKT AVTIANYT TOV KaOeVO OYETIKA e
T Kuplopya YEYOVOTO. LVYKEKPIUEVO 1 AVTIANYN TOV OTOU®V Kol 1) EKTIUNCELS Yo TNV £KPoom
™G TovOnuiog fTay 0 KaBoploTikdg mTopdyoviag Tov €TESPOCE CMUOVTIKA GTNV OAAXYN TNG

AYOPOGTIKNG GUUTEPLPOPAS TOV KOTAVOADTMV.

Yopgova pe v aroyn tov Verma & Naveen (2021) ,mavonuieg énmg owty tov COVID-19
odnyovv og dlatapoyn Tov TPOmOL (NG KOOMG KOl TNG OYOPAOSTIKNG GULUTEPIPOPAS TWOV
KOTOVOADTOV. AVTEG 01 AAAAYEG EXOVV EMTTAOGELS TOGO GTNV TOTIKY OGO KOl GTNV TAYKOGULO
owovopia. Or Verma& Naveen (2021) exndvnoav £pguva GYETIKA LE TIG AYOPACTIKES GLVNOELEG
Kol GUUTEPLPOPES ATOU®V KaTd TN dldpKela TG mavonpiog. Zuykekpiéva ot oot deEnyayav
dwdkTvakn €pevva Tov mpaypatoromOnke petad 30 Maptiov 2020 kot 18 Azmpiiiov 2020.
2UVOAMKA GLAAEYONKaY 367 amavtioelg Kotd T dtdpkeln ovTNG TG Teptodov. Ta svpnpata g
HEAETNG TOVG €0€1E0V OTL 0 OIKOVOUIKOG £BVIKIOUOG, TO CLVUIGONLOTA TOL OTTOTo OTLOVPYNOE O
eykhewopog (lockdown) kaBmg kot 1 Tdon £BVOKEVIPIKNG GLUTEPIPOPAS 0ONYOVV GTNV Oyopd
TOV GLYKEKPYEVOV TTPOTOVI®OV Kol EXNPEALOVY GNUOVTIKE TV TPOBECT] TOV KATAVOAOTOV Vo
ayopalovv mpoidvta mov Epepav eBvikd eumopwkd onuato. Ta amoteAéopato TG Tapovsug
HEAETNG OamoKOAVTTTOUY OTL KOotd TN Odpkew TG movonuiog ot KOToVOAMTEG  EXOLV
GUVEWONTOTOMGEL TN ONUOGIO TV TPOIOVIWV VYIEWNS, TOV QIMKAOV Tpog T0 mePPAAiov

TPOIOVIMV, TOV TOTIKAOV TPOTOVIMV KoL TNG KAVOTOINong TEPQ amd TG ayopEC.

3.3 To ynowké marketing oty covOfkn g Havonpios: H évvora Tov remarketing

H mavonuikn kpion ektd¢ amd avaceiaielo yio. v moykodspo vyeio épepe va yepd TANyLQ
OTIG TEPIGCOTEPES EMYEIPNOELS KOl KAT EMEKTOON OTNV otkovouio. Mo amd Tic cuvEReLEg NG
movonuiog MTov 1o YEYOVOS OTL Ol EMYEPNOCEIS UM UTOPOVINS VO TPOGEAKVCOLV  TO
KATOVOA®TIKO KOWO GTO KOTOOTHUOTO 1) GTOLG YMPOVS GTOVS OTMOI0LG dPAGTNPLOTOLOVVIAY,
eMEVOLCAV TTEPLOCOTEPO OTN SLOIKTVAKY TPOPOAN Tng emyeipnong tovc. Onwg avapépel o
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Kovtapdkng (2020), évag peydroc apBudg emyelpoemv enévovcoay o€ dlpnuicel TO60 o€
HéGO, KOWMVIKNG diktdmong oénwg to Facebook 1 to Instagram 6co kot g mAaTQOpuEG OTMG
avti ¢ Google Ads. Méca 610 1010 TAAIG10 o HePida ETYEPNOE®V EXKEVTPOONKAY GTNV
npomdnon twv Online ayopmv kuping katd ) didpketo Tov Lockdown pe 1o okentikd o1t ot ev
dvvapel Katavorlotég Bo elyav apketd eAevBepo ypOVO KOTA TNV TAPALOVI] TOVG GTO OTITL Y10
Ao ynon 610 S1adikTvo, 1 omoio TOAD TOAVO va 00N yovoe o€ ayopd mpoidvimy. Xvveyilovtag
o Kovropaxng (2020) avagépet 0Tl po okOUO. GTPATNYIKH TNV ONOio YpNoLLoToincayv ot
EMYEPNOELG €V KOUPD TAvONUIOG NTaV 1 SLOPKNG EMKOVOVIO KO EXAPT TOVG UE TO KOO TOVG
UEC® TOL O10OKTVOV. ¢ €K TOVTOV TOAAQ KOTOGTHUOTO SEDPLVVAY TNV EMKOWOVIOL Kol TIg
OY£GELG TOVG [LE TO OLYOPOOTIKO KOO, Ol LOVO HEG® TNG SAPNUICTIG TOV TPOIOVIMV TOVG OAAYL
Kot popdlovtag CLUPOVAEC OYETIKO HE TNV OVTIUETOTION NG Tovonuiog oAAd kot tnv
KOTOTOAEUNOT] TOV YUYOAOYIKOD GTPEG TNV ONOI0 EMEPEPE 1 KOTAGTAON TNG VYELOVOUIKNG

Kpiomng.

Muw akoun otpatnykn v omoio. TOAAES etaipieg oKoAoVONGAV GTO TAGIGLO TOV YNELOKOV
marketing katd tn didpkela ¢ mavonuiag sivat 0Tt dSteEyaryay SloyoviGHovS Kat ovTauelfay pe
TOAALD 0P TOL 0KOAOVOOLG TOVG Ol omoiol dwtnpovoav KadNUeEPV €A UHE TN
ocvykexkpipévn etaupio ( Kovropdakng, 2020). Zopeovo pe ta 6co avagépet 1 KPMG (2020),
VIapyovV pePKE onupaviikd onueio oto omoia ov groupiec Ba mpémer va emkevipwOovv
TPOKEIUEVOD VO TETLYOLV TOV GYEOIAGUO VEOV oTpotnyik®v ynotakov Marketing péoa oto
mhoico g mavonuikng kpiong. H KPMG (2020) emonpaiver 6t o gtanpieg opeidovv va
avoyvopicovy OTL N TavONKN Kpion £xEl ONUIOVPYNGEL GTOVS KOTAVOAMTES TNV OVAYKN Yio
gukoLOTEPN TPOGPacn oTo TPOTOVTO Kot TIG LAINPEcieg Ko kol otig mAnpogopies. Kartd
GUVETELD, Ol TEPLGGATEPOL KATAVOAWMTEG GOEvOVTOL TEPIGTOTEPO AVETA VO TPAYLLATOTOLOVV TIG
ayopég Toug ynowkd. EmmpocBitmg, ot ayopactég dapk®dg peudvovv T o {dong ayopd
TPOTIOVTIOV KOl TPOTILOLY TNV 0yopd TTPOIdVTOV KaODS Kol TPOTOVG TANP®UNG Ot 0moiot dgv
amotovv euoikn enaen. Kot akolovBiav, ol etanpieg Oa mpémet va ekpetairevtodv v vapén
TOV VE®V TEYVOAOYIDV KOl TOV HEGHOV KOWMVIKNG SIKTOMONG TPOKEUEVOL VO QVENCOVV TIG
TOMGELS TOVG Kol KUPIMG TNV ETAPY| TOVS LE TOVG OYOPACTEG OAAG KOl LE TOVG UEAAOVTIKOVG

TOVG AKOAOVOOVG.

Mo dAAN TopdpeTpog TV omoio TPEmEL v AGBouy LTOYT TOVG Ot ETOPIEC LEG GTO TANUGLO TV
VEOV OEGOUEVOV OV £YOVV TPOKVYEL €lval OTL 1] EUTIGTOCLVI] TOV KATOVOAOTOV £xel AdPet
TOALTPIGHOTIKO KOl TOALSLAGTOTO YOPOKTAP. Zvykekpiuéva Ommg avapépst 1o KPMG
(2020), n epmoTocHvN OMOTEAEL TOV OTUOVTIKO TUADGVO TNG GYECTG OVALEGH GTO KOTAVAAWMTIKO

Koo Kot Tig etoupieg. Méoa 6to mTAaiclo TG TavONUiag Kot TS GLVONKNG TOV EYKAEIGLOV TTOL
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OUTH EMEPEPE, Ol KATAVOAMTEG £YVOV O €VAICONTOL ATEVAVTL GTNV £VVOL0L TNG EUMIGTOGVVNG
Kuplowg oe Bépata to omoio. APopoLV G6TO KATO TOCO M eTapio. cvumEPLPEpeTaL aldmoTo
amévavtl oTiG VEEG TEPIPAALOVTIKEG OAAL KOl KOWVOVIKEG GUVONKEG KOl VITOYPEDCELS Ol OTOTES

TPOEKLY OV OO TNV TOVOM Ui,

Q¢ €K TOVTOV 01 KOTAVUAMTEG EVOLOPEPOVTAL TAEOV KOl Y10, TIG KOWVMVIKES OAAG KOl VYELOVOUIKEG
evooOnoieg TG omoieg emdewkvdouv ot etaupieg. Olo to avotépm odnyodv oe o
EMOVASLOTPAYLLATEVGT] TOV TEPLEXOUEVOL TNG Evvolag Tov marketing. Xt yAd®ooa Tov ynelokon
UapKeTVYK 1 véa avty thon mov dnuovpyeitan Adyw tov e€ehiewv opiletar mg remarketing
SNAGON UL ETAVOSIOTPAYUATELCT] TOV MG TOPO YVOOTOV oTpaTnyIKdv tov marketing. O 6pog
tov remarketing otnv pdén petoppdaletar o€ Slopkeic Kot emavolapPovoUEVEG - YOPTYOOUEVES
npoPoléc, ota Social Media avaAioyo pe To evOAPEPOVTA, TIG GLVNOEIEG KOt TIC TPOTIUNGELS TOV
KATOVOAOTOV Om®G oVTO TPOKLITOLV HEcH OTIG véeg ouvOnkes. Awapnuicelg oAld kot
GLUPOVAEG oyeTkd pe TV movonpic, OPOl Ol OO0l TOPATEUTOVV GTNV OCPAAED KOl TNV
EUMIOTOOUVT €lvorl pepikd amd ta onueio oto omoia ot etaipieg oto mhaiclo tov remarketing

opeilovy va ddcovv Waitepn Papvnta.

EmmAéov, éva axopa YopaxTnpioTikd NG VEOS OUTNG GLVONKNG &ivan M wpoTipunon Tomv
KOTOVOAOTOV o€  ayopés péom e-Shops  kabmdg ot yevikOTePEG OULVOAAAYEG  TOVG
npocavatoriloviol otig Oadiktvakég ovvaAlayéc. Ta  e-shops emdéyovtar omd  TOLG
KOTOVOAWTEG TPOKEWEVOL Vo mpounBevtovy €i0n povylopov, €10 texvoAoyiag, TpoidvIa
yoyaymyiog kabdg kot dAla ayafd to omoio eivor amapoitmta oty KaOnuepvétTd TOUVG.
ATAEG ayopéc Ommg avtég Tov super — market 1 akdpa Kot Tov eoppokeiov yivovtal HEcw TG
yMekng texvoroyiog. Ze pa T€toto cuyKvpia elval TPoeaveg OTL, Ol EMYEPTCELS Ol OTOIES EV
KOTOPEPVOLV VO TPOGUPUOGTOVV GTA VEX dEO0UEVA TPO®ODOVTOS TO TPOIOVTA TOVG SLUOIKTVOKAL,

KIVOLVEDOVV VO OTOKAEIGTOVV OO AL TOHV TOV VEOL TOUTTOL AVTOYWVIGHO OV OVaLdLOTKE.
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KE®AAAIO 4. To to&ior tov Katavarot

4.1 To tagior Tov Katavaroty: Epunvevtikn tpocéyyion ko meprypo@n

210 péoa g dekoetiog tov 1950 epguvntég TG OyOPASTIKNAG CUUTEPLPOPAS E0TaV 1d1aiTEPN
£UQOON OTNV aVAALOT KOl TPOGEYYIoT TNG KATAVOAMTIKNG EUTEPiag KaODS Kot 6ToV 1d10iTeEpa
ONUOVTIKO pOAO TG eumelpiag v omoia {ouv Ol ayopacTES KOTA TN OldpKeELD TG O1adIKAGTOG
™G ayopag evoc Tpoidovtog. Zvykekpiévo ortmg avapépovv ot Lemon and Verhofen, (2016)
ovykekpiuévn mepiodo Gpyloe va yivetor GoeNg 1M kavomoinom v omoia Pudvovv ot
KATovoA®TéG KaTd T OdpKelo TG avalnnong evog ayafov n onoia Ntav peyaAdtepn omnd v
amoOKTNON TOL 1010V TOoV TPoidvToc. Mepikd ypdvio apydTepa 610 MANIGLO TG SEKAETIOG TOV
1980 avtiotoyotr epguvntég emelepydotnKoy Kot ovEALGOV TIG CLUVOICONUOTIKEG KOl VONTIKES
dlepyacieg ol omoieg ouvtelobvTaL Katd T Sidpketa tng ovalntnong evog Tpoidvtog Emg GTov o
AYOPOOTNG KATAGTOAAEEL KOt AAPEL TNV TEMKY| amd@act yio TNV oyopd vog ayafol 1 vnpeciog

avtiotoyo (Lemon and Verhofen, 2016).

Metafaivoviag otnv mopodco 1GTOPIKN TPAYUOTIKOTNTO KOl GUYKEKPLUEVE GTNV TOPOVGH
EMOYN TOV YNOPLIKOV TPOKANGEMY TOGO GTOV TOUEN TV Oyop®V OGO KOl TOV TOANGEMV, Ol
UEAETNTEG GYETIKA LLE TNV KOTAVOA®TIKNY gumelpio toviCouv 0t 1 gumelpio v omoia Pudvovv ot
onuepvoi duvauel oyopactés Kuping péom g ynerokov marketing, amoteAel pio molvoydn
KOl TOALOAOTOTN SlOdIKOGIOL GTNV OTOl0l GLUUETEXOVYV GUVOLCOMNUATIKES, GLUTEPIPOPIKEC,
KOWOVIKEG OAAGL KO YVOOTIKEG TAPAUETPOL, GUVOVAGUEVES LE TNV KOVOTNTA TAONYNONG GTO
OLdiKTLO OAAGL KOl GUVLQAGHEVES LE TNV IKOVOTNTO SLoYEIPIoNG TV TOAADY TANPOPOPLDOY Ol

omoieg kKvohvtal L€ 6TO TAAIGLO TOV YNEaKoy TePPAALOVTOG.

O Zaheer (2021) petotomilel T0 €vOLQEPOV TOV OTNV TPOGEYYIST OA®MV TOV TOPUTAV®D OE
GUVAPTNON LE TNV GTACT] TOV ETOIPLOV OMEVOVTL GE QTN TN VEX Kotdotaon. Q¢ ek ToOTOL O
Zaheer (2021) e&nyei 011, o1 etoupieg £xovv petabéoel 1o PAPog TOV EVAAPEPOVTOC TOVC GTN
YOPTOYPAPNOTN KOl GTNV LYVNAATNOT TOV EUTEPLOV TIG OTOIEG fUDVOLY 01 KATAVAAWMTEG TOVG GE

OAaL TaL oMueia TNG YNOLOKNG TOVG avalTNOTG CXETIKA LLE TO EKAGTOTE TPOTOV.

Avt 1 0100poUN TOV EUTEIPLOV TOL PLOVOLV Ol KATAVOAAMTES KOTA TN dtdpKeELR TG ovalTNong
tov oyaBov ovoudletor customer journey ( to&idr katavaimtn). Ot etaipieg mPOKEWEVOL Va

TPOCEAKVGOVV VEOUG KOTAVOAMTES KoL VO SLOTNPTICOVY TOLG 10T VITAPYOVTES 0KOAOVOOVS TOVG
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dtvouv taitepn EUPaon oTn XoPTOYPAPNOoN OA®V TOV CNUEI®V ETAPNS TOV KOTAVIAMTOV TOVG
( duvapel Kot VIEAPYOVTES) HE TNV ETOpio o€ KAOE Pripa TG KATUVOAWMTIKNG EUTEIPIOC. ATMTEPOG

OTOY0G TV ETAUPLOV Ao aVTN TN Stadikacia gival va S10TnprioovV TV VITAPYOVTEG AKOA0VOOVG

TOVG KOl TOPAAANAQ VO KATOKTIGOVY VEOUS TIGTOVS akoAovOoLC.

Phases

Activities
Performed

Emotions

Overall
Experiences

Customer
Expectations

TrendSpot | Online Shopping

Customer Journey Map

Phase 1
Mativation

Wants to
purchase an item
for somebody

Happy and Excited

Good

Easy availability of
the websites,
products, and
discount options

Phase 2
Website
Search

Searches the
products on
various websites

Happy as the
customner finds
numerous options

Good

An easy to use
search engine that
can make the
website search
process easy

Post search,
customer clicks
on the first ad.

Disappointed as
the first ad result
came up with no
results

Bad

No advertisements
in the top search
results

Customer goes
online again and
clicks the first
proper website

Very happy as he
goes online and
finds leading
gifting websites in
top SERPs.

Good

A website with an
intuitive interface

Phase 5
Product
Evaluation

Opens a page to
check product
details. Checks
other products for

proper comparison.

Happy! Clicks on
the website and
find the favorite
products on sale.

Good

Higher quality
products in the
top categories

Makes the
payment for the
preferred product.

First disappointed as
the website only has
BTC payment option.
Contacts helpline
and completes the
transaction with the
credit card mode.

Average as
customers time
gets wasted

Numerous payment
options and an easy
checkout process

Ewovo 4. Customer journey map (x.x) IInyn: https://es.venngage.com/templates/mind-

maps/trend-spot-customer-journey-map-82acb58e-3fea-409d-8caa-856916243el6

4.2 H évvora. tov  «Buyer Persona» 610 katavoloTiko totiot

Av kot €govv avaeepBel TOAAEG MPOGEYYIGELS Yoo TNV ETVHOAOYIKN TPoEAgvon TG AEENG
‘persona’’, ot mePocOTEPOL GLUPMOVOLY OTL M AEEN elvarl pior AOTIVIKY] HETOQPOPA YloL TNV
eMvikn AéEN «pocsomo» (Kapapavoin, 2014). H eEéMEn g évvolog «mpdowmoy dev apopd
HUOVO OTO EEMTEPIKA YOPAKTNPIOTIKG TOV LACK®V/ILAGKAG TOv popovv ot nBomotoi Tov Bedtpov.
E&elktikd o 6pog oyetiotnke e OO TO 101GHTEPA YUYOAOYIKA KO TVEVUATIKA YOPAUKTPIOTIK
oL O1POPOTOOVY [ avOpdTIVY TpocwmikdtnTa amd  pwo GAAn (Kapoapovoin, 2014).
Metagpépovtag Tov 6po «persona - TpOc®TO» 6To TEdio Tov Marketing, o 6pog avTOG amavVTATOL

¢ «buyer persona» 1 «100vViIKOS 0yopacTNS av amodobel vonuatikd otny EAANVIKY YAOCO.
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Yougpwvo pe v Newberry (2020), o 6pog «buyer persona» agopd évo 6TePEOTLITO BAVIKOD
KATOVOA®TH COLP®VO LE To TPOTLTA TO. ool £xel BEcel 1 eTaupiao. Zvykekpipéva amotelel Eva
10€0T0 HOVTEAO ayopacTy TO omoio €xel dounbel amd v etopio pe Pdaon 6o exeiva To
YOPOAKTNPIOTIKA TOL 070l 1) €Toupio EMOLUEL VO CLYKEVIPMOVOVV 01 KOTOVOAMTEG Kot 01 QUVAEL
axorovboi tng. H Newberry (2020), e&nydvioc mepottépm avapépel OTL 0 180VIKOG yOpaoTNG
givar otV ovcio avTdg 0 0moiog amoterel Tov « 18eatd delypo kowvov» (Audience Target) g

gtoupiog.

H dwdikacio v omoia akolovbel po groipion TPOKEWEVOL VO KOTOOKEVAGEL po «buyer
persona» amoteAel po dladtkacio ypovofopa n omoia amoutel peydAn mpocoyn. H katackevn
g «buyer persona» Umopel Vo KaTaoTEL TPOyUOTOTOMGIun Hetd amd ™ dielaymyn moAAGV
EPELVAV, GLUVEVTEDEEMV KOl KATOTLV JIEVEPYELNG ONLOCKOTHGE®MV Ol 0Toleg amevbivovtal 6To
Kowo g etopiog. Znpaviikd epyoleion Ta omoio ypnolponotel por €Topio TPOKEWEVOL Vo
Kotookevdost po «buyer persona» eivar 1 GLYKEVIPOGN TANPOPOPIOV TPOKEWEVOL VO
okloypagnOel m €OV TOV 1WOOVIKOV KOTOVOA®TY, N oval)tnon Kot 1 JlEPELNON TOV
KOTOVOADTIKOV TACEDV TOV 0yopaoTOV (SuvnTikKOv Kot un). Avtég ol Tdoelg Tapovstdloviot
o Pdon dedopévov TV ETAPOV oG ETyeipnong kot apopodv TAnpoeopies (OTIKNG onuaciog
omwg dnuoypoeikd ototyeio, NMAMKIOKO Kol HOPEOTIKO €mMInNed0, KATAVIAOTIKES/ OYOPUCTIKEG
ocvvnbeteg k.0.k. Ta otoyeion VTE AVOKTOVIOL HECH TOV TAATPOPUDV KOWMOVIKNG SIKTO®GONC,
péow g mhatedppag Google Analytics  aAAd kot péco amd T Pdoegig dedopévav

KOTOVOA®MTOV, TIG omoieg datnpei n entyeipnon (Newberry 2020).

BUYER PERSONA CANVAS

Persona name

Gail Porter ‘

www.garyfox.co

Roles

Creative lead major clients, manage team of
designers, UX, CX, developers and board director

Title Reports to

Creative Director ‘ Managing Director ‘

Sg::;;ci es ‘ m:z‘ltertising ‘
() () ‘@ (&)
N T \@ (&)

PERSONAL INSIGHTS RESPONSIBILITIES MOTIVATIONS TOP 3 GOALS PROBLEM SPACE

PERSONALITY

Extrovert

SOFTWARE

- global lead for software.

- set for company.
- research new technologies.

MOTIVATIONS - Expand company and
creative team

- Improve data-driven creative
insights

- Become member of global
board.

Clients are rapidly improving
their own Al/machine learning
capabilities.

Introvert

|

Sensing Intuition

Clients expect agency to lead on

Thinkin Feol
inking ing these capabilities.

TEAM

Sudging

COMMUNITY

Websites:

Publications:

Brands:

- manage creative team (50).
- report on projects
- financial reports.

COMPANY

- set strategy and direction with
board members.

- creative lead.

IR RE

H
H
E
B
H

PROJECTS.

- global lead for new CRM
software.

- new office in Dubai.

- graduate trainee programme.

TOP 3 PROBLEMS

- Current set of analytics, CRM
and Al tools have
poor integration.

- Little time to research all
tech tools

- Needs to recruit talent in

data-science/Al

New Al competent competitors
are attacking client base.

Fierce competition for data
scientists and top talent.

Company seeking aggresive
global exapnasion.

Ewova 5. Tlapdaderypa mpopik «buyer persona». Me Bdomn ta ototyeio. mov cuvére&e 1 etarpia.
IInyn: https://gr.pinterest.com/pin/801007483719279781/
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4.3 Ta ynouwkd onpeio erapnig touch points

[Mpokeévovr ot etarpieg va yoptoypaercovv 1o Talidl TOv KoTAvoA®T| éva amd To
ONUAVTIKOTEPA EpYOAELD T OTTOTOL £YO0VV 0T d1ABEGT TOLG gival TO va TapakoAovdovv To onpeio
emapng ( touchpoints). Me tov 6po «touchpoints» ( onueia emagng) opilovior 6lo ekeiva Ta
onueio mavo oto omoia cvvteleiton 1 aAANAenidopaoct peTalh ™C €Toupiog Kot TV OLVAEL
ayopaot®v. Xvykekpiuéva ommg oyvpiletan m Schrader (2019), ta onueia emagng sival ta
OTO10ONTOTE YNPLOKA onpeio To omoio GEPOLVV TO oTiypa TNG eTOpiag Kot BEPara v enmvupio
™me. Q¢ onueio emoenc voovvior ta ddpopa kavaiio (Channels) mov ocuvictavion ota
NAekTpoviKd pmvopata  kewwévov (Sms), ta unvopata moAvpécwv ( MMS) ot S1apopeg

TATEOPLEG emKovmviog 0nmg to Instagram, to facebook, to Twitter kabmg kot ot d1apopeg

ovokevég (devices) onmg ta lap top, ta kivntd mAépmva, ot tapmiéteg (tablets) k.A.m.

Ewova 6 Customer Touch Points Icon (- Inyn:

https://www.clipartmax.com/middle/m2i8d3N4A0b1Z5m2 customer-touch-points-icon/

4.4 Customer journey map: H yaptoypdonon tov katavoromTiked oo amd TV

gTapia

O yaptg oL Kotavolmtikod tagdion (customer journey map) copemva pe tovg Rosenbaum,
Otalora & Ramirez (2016), amotelel o OmTIKA amEKOVION UIOG OEPAS ONUEi®OV €T
(touchpoints) péow tov omoiwv ol KaTOVOA®TEG €ival og OEom Vo OmOKTOUV ETOQN UE TNV

enmyelpnon e OO TO PAGLO TOV KATOVOAMTIKOV TOVS TAELO100.

[T ovykekpéva 0 YAPTNG TOL KOTAVOAMTIKOD Ta&d100, amotedel €va gpyaleio KopPikng

onuociog ywoo v etoupio, a@od HEGH OVTOV, TO OTEAEYM TNG €topiag eivor oe Béom va
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KOTOVOT|COLV LE CAPNVELD TIG OVAYKES TV TEAATMV TOVS (OLVNTIKAOV Kol 1) Kol aKOAOVO®S va
TPOYMPNGOLY GTNV OPYAVMON TPOKTIKOV Kot otpatnyikdv marketing péoo tov omoimv Oa
TPOCPEPOVY IKOVOTIONTIKEG OAAL KOl KOWVOTOWUES LANPECIEG TPOG OPEAOG TOV TEAATMOV TOVG
aAAG Kot TPog deelog TG 1d1ag TG etaupiag kat’ enéktacn (Rosenbaum, Otalora & Ramirez,
2016).

[Tpokepévov va oyedtootel €vag yopTNG KATOVOAMTIKOV TaEdod, 1 eToupio  mpaypotomolet
GLYKEKPLUEVES Oa0IKOGTES Kol akolovBel cuykekpyéva Prpata, Kabdg o yapTng avtodg dvvatot

va givor dtopopeTikog yio kébe Tomo «Buyer Personay.

AvaQopikd pe o, oTdde TG YaPTOYPAPNonS Omwe avtd meptypdpovior amd tov  Psiloutsikos

(2021), é&xovv ®¢ akoAovO®G.

Apyikd pécm mpooPaciuwv Tydv TAnpopopidv, 0nmg to Behavior Flow Report tov Google
Analytics, n etaipia Topokorovdei ) cvuTEPIPopPd TV PACIKOV OUAd®V TELATOV Ol 0mOiEg
ToVG evolapépouv. To devTepo G6TAd0, Elvar 1 avAAvon TG dtadpOoUnS TV omoia aKoAovONnGav
0l EMOKENTEG OO TNV TPMTN TOLG EMAPN KE TNV €TOupio £®G KO TNV 0yopd KATO0L TPOTOVTOC.
To tpito otddo pe Paon ta dca avapéper o Psiloutsikos (2021), givar to wo onuavtiko, kabdg
pe Paon ta gvpnuarta, N etoupic Bo TposaprdceL TV mapovsio g otn ddpoun v omoia

akoAoVONGav o1 TeAdTEG 1| Ot duvdpel akdolovBot Tg.

Online Shopping Customer Journey Map

Stages of Browses the

Motivation Searches for Websites H Evaluates Products
Joumey Site
Wants to buy a Searches products | il the 1ot ads. Checks online again | Checks out ongeing Opens a product | Opens more product
Activities | Christmes gift for a | keywords on s=arch e e and goto the ist. | deals and hot sals page to check pages to compare F;:E,sﬁ ;,Oodpﬁyn,a ?ﬁ?ﬁm‘jﬂlﬁe
friend engines original result products product details. infa. P

A OE,

-~ T ®| B |l
WW\ _________________________________ _______________

= Happy with the

; ; * Happy to see many informati ; « Satisfied with bank

3 Excited to give a i informetive . » Pleased with i sfied wi nl

Experiences | o 8 e friend.| . cgnfiﬂt,:.‘ognsabom AS;;":; ?:,ft‘._:'a =hopping website. Surp"s;stfosuﬁfslm o Frustrated about | ysages & designs. Ffus‘trﬁﬁe‘j to ﬁ"“d card payment.
how £ oh * Not sure about how reviews from ather |+ 5adtosee out of only the Paypal * Feels unhappy to
o ko chooss. to find the best customers. stock products. payment option. wait for a bit of
price. long time.
Customer Easily to obtain More userfriendly Allow to hide Clear and innovative | More discounts during]  Higher quality | Faster supply chain More payment )

Expectations  discount news. search engine. unnecessary ads. wehsite design. holidays. products. systermn. chaices. Faster website speed.

Ewéva 7. AL0dOIKTLOKOG XOPTNG KOTOVOAWDTIKOV Ta&10100 (). IInyn:

https://www.edrawsoft.com/8-customer-journey-map-examples-to-inspire-you.html
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KE®AAAIO 5 Epeovnmiké pépoc: To Talidl TOv KATOVOA®OTI] €V KOIPO TOVONUIKIG
kpione. To mapdderypo T Samsung.

5.1 Adyor dre€aymyng Tng épevvag

To évavopa yuoo v exmovnon g €pevvag, 000nKe Otav 1N VITOEUIVOUEVT] ®G EPELVNTPLN
TPAYUOTOTOINOCE TO O1KO TNG KATAVIAWTIKO TOEIOL, OYETIKA e TNV €TOpiol KIVNTHG TNAEQPOVIOG
Kol TEPOV  MAEKTPOVIK®OV €OV  Samsung, GCLYKEKPLUEVT] YPOVIKY| mePiodo 1 omoia
yapaktnpiletor amd v moavonuikn kpion tov o0 covid -19. H gunepio v omoio Piwoe n
VITOQOIVOLEVT] KOTA TN OldpKelo TOL TaSWO00 NTaV opKOHVTOS EVOLAPEPOLGO KOl TOAVTAOKT).
Kobng katéom capég 0Tt 1 etapio Samsung Stapdpemce Kol TPOGHPLOCE TO S1ASIKTVOKS TNG
marketing oTig KaTovVaA®TIKEG avAYKEG 6T0 TAAIG10 TG TovONiag TeTvyaivovtag va dtotnpnOet
HeTOED TOV TPOTOV ETOUPLOV TOANGNG SMartphones maykoopiong, mapd Tig OTOES OIKOVOLIKES

GUVETELEG TNG TTAVONpioG.

5.2 To gpgvvnTIKO mopddctypo Tng Samsung

‘Exovtag Katd vou to €0pog Kot Tn SLVOLKY] TG €Toupiog Samsung , to epeuvnTikd eyysipnua
@u0d0&el va mapakoAovdNceL TIg oTpoTNykéG Kot Tig ueboddovg ynetlakov marketing tig omoieg
T0 ovykekpuévo brand £xel emoTpaTELGEL, TPOKEWWEVOL VO, OTOKTNOEL TIOTOVG BlacmdTes Kot
UEALOVTIKOVG KATAVOAMTEG TAVTO £XOVTOG MG YVAOUOVA TNG TO VEO KOTOVOAMTIKO — KO Ol LOVO

— mepPdAAov to omoio dnovpynOnke amd TV ToyKOGHo EATAMOT TS VOGOUL.

»  Awmoloyio €m0V EPEVVIITIKOV TOPUIELYNOTOS 6
[Tpokeyévoy va KoTaotel avtd gPiktd, 1N épevva Ba emikevipwbel otV mapakoiovdnomn g
odkaciog Tov KATAVOAMTIKOL TaEW00, SUVNTIKGOV OyOpasT®V TPOIOVI®OV Tng etoupiog
Samsung. To katavolmtikd talidt — mepuynon oTig oeAideg g Samsung die&dyetolr oto
otadkTvaKkO mePPdAAov 610 omoio Kiveiton 1 gtoupia KaOdg ovtd amoterel £val oyopaoTiKO

TAO{C10 |LE TO OTTOTO M EPEVVITPLA TOV TAPOVTOG EPELVNTIKOD TOVILOTOS EIvaL EEOIKEIOUEVT).

T ) sVYYpagey Tov otadiov e moTikic épevvag Pr.oy.: Toapn, @., Tovpkdc, M.,( 2015)
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» MeOodolroyia
H épevva pebodoroyikd Ba kivnBel mpoaypoTtonolmvTag 0VTEPOYEVONS TOTTOL £pevva. 1 omtoia Oa

GLVOLACEL TNV ML TOV GEMOWV TNG Samsung £pevva 6€ cLVOLAGUO LE PIPBALOYPOELKO VAIKO.

» Iledia avalitnong anyov — @iktpa any®V
[Media avalitnong Tov vikov wpog e&€taon Ba anotedécovy ot mhateoppeg Tov Googlescolar,
¢ Academiaedu, n oelida tng Samsung, to facebook, to Twitter kot to Instagram oto eAAnvikd
OLOIKTLOKO TEPIPAALOV OAAG KOl GTO OyYAOQ®VO StodikTtvokd mAaicto. Ot mnyég Ba eivan

EMNVOPOVES KO 0y YAOQMOVEC.

»  Aé€eig kKhewowd yio v avalitnon anyov
Yvvortikd ot AEEElg KAEWA Yo TV avalntnon tov myov sival ot e€ng: «Customer journey
Samsung in covid era», «customer journey Samsung and covid-19 restrictions and new

marketing» «Samsung health».

5.3 Avtikegipeva TG £PELVOG KOl EPEVVIITIKA EPOTIHATO.

To Pacwod avtikeipevo g €pevvag, €ivar 1M mopakolovOnom Kot 1M Kotavonomn Tov
KOTOVOAOTIKOD  Ta&don  evog  'EAAnva  duvntikod  KotovoA®T OTIC GEMOEG  TIg

Samsung.Xvykekpipéva, 1 £pguva PIA000EEL va omavTNoEL 6TA AKOAOVOO EPOTHILOTAL.

IMoteg pebddovg axorovbei T0 cvykekpyévo brand oe kabe onpeio tov ta&dov; Thg kot pe
ToldV TpOTO M eTapion Samsung £yt 1 6gv Exel TpocapudceL To dradiktvokd tng marketing otnv
covid -19 gnoyn; Tlodg amotum®vovTal OO TO OVOTEP® OTIC EMICTUES NAEKTPOVIKEG GEAIDES TNG

Samsung;

5.4 Aopn g épeuvag

210 TPAOTO 6TAO0 NG £pevvag, o mapovclacTel T0 VAKO Tvew 610 omoio Paciotnke 1 épguva,
kaBdg Kot 0 oyedtacndg Ko 1 pebodoroyio cuiioyng dedopévev (BipAoypaeikn avackomnon).
210 dg0TEPO 0TAO0, B mpaypatomombel N KOTA GTASO YAPTOYPAPNON TNG KOTAUVOAWMTIKNG

eumepiog evog 'EAAnva katovodlmty], amd 10 onpeio ekkivinong £m¢ Kol tnv ayopd 1 un &vog
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TPoidvTog NG eTanpiog Samsung. £to tpito otddo, o TapovGLacTEL 1] AVAALGT TOV dEOOUEVMV
n omoia Bo yivel oe cuvvaptnon pe mopouoleg Epevves Kot dedopéva, to omoio Ba Exouvv

TOPOVGLOGTEL GTO TPADTO GTASLO.

5.5 H erapio Samsung: T wpo@il Tng eTapiag.

H 1otopia g etanpeiog Eekva to 1938, dtav n Kopéa rav vid v katoyn g lanwviag. Tnv
mePiodo eKelvn W amd TIC €topieg ot omoiec cLVEPAAAAY SVVOUIKE GTNV OIKOVOLIKT gunuepio
Kot otabepotnta g Notwg Kopéag ntav m etoupio Samsung, m omoic Gto. KOPEATIKO
petappdaletor « tpio aoTéPloy Kol OmMOTEAEl £€vo  €vOlOVO OVOpo KOODC GTNV KOPEATIKN

KOLATOVpa Ta acTépla Bewpovtal cOuPBoro TOyNG Kot sunuepiog ( Kabeyama, 2021)

O wWpvtg g Samsung, o Lee Byung-Chul kataydtov amd pio 0tkoyEvelo 10KTNTOV YNgG Kot
apyotepo petakopice oty mOAn Daegu, 6mov idpvce v Mitsubishi Corporation - emiong
yvoot) o¢ Samsung Sanhui. H etoupeio Eexivnoe pe poig 40 vroarAnlovg kot emkevtpmOnike
o€ Tomkd movtommAgio, Jopapikd kol amoEnpapéva yapla. TeAikd £yive 1660 guvnuepovoa Tov

TO KEVIPIKO NG Ypopeio LeTapépOnke otn LeoVA.

Ewxova 8. O Lee Byung-Chul. IInys: https://medium.com/lessons-from-history/the-story-of-

samsung-9cce6fa48e6¢

Metd tov Aebtepo TMaykdoo IMoAepo, 1 Samsung enektddnke o€ GAAOVG ETLYEPNHOTIKOVG
Touelg OTmG T0 AMaviko eumdplo Ko ot acaiete. O Lee Byugn-Chul onpiodpynoce por ko
emyeipnon, ™ Samsung Trading Company, pe tov Cho Hong-Jai 10 1947. Qotoco, avtd

ocuvtopa €Anée AOY® aVTIKPOLOUEV®VY TPOTTOV dtoeiptong. ¢ anotéAecpa, o OUAog Samsung
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yopiomke oe Opdo Samsung xou  Optko Cho Hyosung Group. Ot 600 avtoi OutAot

eEakolovbobvv va Aertovpyovv £oc ko onuepa ( Kabeyama, 2021).

Eikova 9. To mpwro kardornuo. Samsung oty Seoul (1950). Iyyn: https://medium.com/lessons-

from-history/the-story-of-samsung-9cce6fa48e6¢

5.5.1 H €ic060g TG £T01Piog 6TOV KOGIO TOV NAEKTPOVIKAV

H Samsung ewonAfe otov topén TtV MAEKTpOVIKOV oto TEAN NG dekaetiag tov 1960,
onuovpydvtag Tupata 6mmg  Samsung Electronics Equipment kot 1 Samsung Semiconductor
& Telecom. To Tp®dTO TOVLS £pYOGTAGLO PPLoKdTOV GTO SUWON KOt TO TPMTO NAEKTPOVIKO TPOTOV
OV TPOGPEPAY NTAV L0 ACTPOLLAVPT TNAEOpaCT. Xt dekoaetio Tov 1980, 1 Samsung dpyioe va
KaTaokeLalel VAIKO tnAemikowvoviov. H etaipeio tomobetel Tig eykatactdoeig vd v Samsung
Electronics. Metd tov Bdvato tov k. Lee 10 1987, o y10g tov Lee Kun-hee £ywve o debtepog
Tpoedpog g etarpeiag. H Samsung Group Wass yopictnke ot cuvéyelo o€ mEVTe S10POPETIKESG
ouddeg: v Samsung, CJ Group, qv Hansong Group, tnv JooAng Group kot tnv Shinsegae
Group. Kdéfe opada eotidlel oe dapopetikny Propnyavia, evdd n Samsung eivor otabepd ota
niektpovikd. Ot dvBpwmotl amodidovv oty embetikn moittiky] Tov Lee Kun-hee v ®Onon ¢
etopiog Ko TNV KaBEpwon Tng 6Tov ToyKOoU avtayovioTikd otifo. Omwg avaeépst o
Kabeyama, (2021), o Wdpvtig TG Samsung ayoviotnke eTOETIKA Yo Vo, LETATPEWYEL TNV ETOPia
oV G¢€ OEbVEG epumopikd onpa, Kabiepmvovtog mopdAinia po piikn avapdpP®on GTov YOPO
™¢ dwyxeipiong ko tov marketing, amoppintovtag Tov TOPUSOCIOKO TPOTO SloyElPIoNg oG

gtoupiog.
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Ewcovo,  10. O gmpwtog nlektpovikog vmoloyiorng  Samsung  to  1982.  Ilnyn:

https://medium.com/lessons-from-history/the-story-of-samsung-9cce6fa48e6¢

Kevtpun avtinyn g etoupiog Samsung, ftav 0Tl Ot VPIGTAUEVOL OQEAY Vo  udbovv va
Tpocapprolovial oTIg EPYACIakEG cLVOTKEG TNG eTaupiag KaOMG Kot vo evtomilovy AdOn péca oto
TAQIGLO0 TNG €PYOCLOKNG TOLG KobnuepwvotTog Kot vo ta dopbdvovv. O Lee Byung-Chul
enéParde emiong avompd TPOTLIO TOWOTNTOG 6T TPOTOVTO TG £TOpiag Tov. EmmpocsBétme, N
Samsung vd v nyecia Tov, kotéotn pia amd Tic AMyec etapeieg g Notiag Kopéag, o1 omoieg
Tpowbovv yvvaikeg oe avdtepes dotknTikéc 0éoeic. Oha Ta avotépo Pondncav v etaipia
Samsung vo amoktioet oiebvry erjun ™ Oekaetia tov 1990, kot Tehkd €ywve 0 PEYAAVTEPOG
TAPOy®yOg T PviuUNg otov kocpo to 1992. H Samsung katdpepe vo emiPudost amd v
aol0TIKY olkovopukn kpion tov 1997 movAdvtag ™ Samsung Motors kou 1 Renault pe
tepdotieg (nuieg. H etoupio emektdOnke axdun Kot otnv KOTOOKELY 0EPLOGTPOPIAmV Kot
Kivnmpov agpookap®v. Eved n Samsung Aerospace cvyywvevOnke pe tic Daewoo Heavy

Industries kot Hyundai Aerospace xotaAyovtag vo yivel 1) IpdTN KOPEATIKY] OEPOILOGTN LUK

Bropnyoavio.

5.5.2 H granpia Samsung enipepa

2Muepa, 1 Samsung TOPAUEVEL Lol CTUAVTIKGE VTOAOYIoUN SOVOLT GTO TESIO TV NAEKTPOVIKADV
Ko Oyt povo wpoioviwv . Tng Exovv yopnynOei mepiocdtepa duthopota svpectteyviog otic HITA
amd omoladnTote GAAN etatpeio otov KOopo. To 2020, katédafe v dydon Béon oe maykoouo
aéilo emovopiog. Me écoda ica pe 10 17% tov AEIT g Notwog Kopéag kot tig Buyatpukég g
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VO AVTITPOGMOTEVOLV TO £VOL TEUTTO TMOV GLVOMK®OV e€Ay@y®dV NG YMOPOS, M €Toupio. Samsung
elvar cuvovopo g Notag Kopéag kot pia amd Tig etopieg pe Tov HeYoADTEPO OVTIKTLUTTO GTNV
owovopio g yopag ™¢. H 1otopia g mapapével mopaderypo Tpog tpmon yio moArES GAAES
etoupeieg o1 omoieg embBovpodv va dadpapaticovy Evav MYETIKO pOA0. AmoTeAel TapAdELypOL
GYETIKA LE TO TMOC Lo eTaipio Oa mpEmel va Tpoympnoel o€ BEPEMMIES QAAUYEG TPOKELEVOD VL

enektafel Kol vo KATaoTel TOYKOGHUIO KO DITOAOYIGIUN SUVOT GTOV TOUEN dPOCTNPLOTOINGNS

me.

5.5.3 H mopeia g eTapiog Samsung katd v nepiodo g [avonpiog

Tao tpoTdKoALN ACEAAELNC KO VYEIOC

To étog 2020 ywpig apeiPolria Ba pmopovce va yapaxplotel ®g 1o €tog covid -19. Ty
epiodo avTN 0 TAYKOGUI0G TANOLVGUOG 10MXON OE o KATAoTOoT EVIEADS TPOTOYVLpPT. Mo
Katdotoon ywo TNy omoia dev eiye mpoetolpaotel. Onmg avapépel 10 gyyepidio g Samsung
Annual report (2020) ot otdyot TG ETOUPIOG EV KOUPD TavONUiag givar apyikd 1 TPOSTAGIN TOV
Katovolotdv. Méow g oyedloong €vog VYIoUG TPOTOKOAAOL evepyeudv ol omoieg Oa
ompilovtar omv acedree. I[lpotapykn oéopevon g etapiog €ivar vo €QOPULOGTOVV
TPOTOPOLAIEG cuvepyasiag ol omoieg tvar oyxedlacuéveg va fonbBovv 6to PEYIGTO TIG EVAAMTES

oo TV TovOn i, KOmVIKES OpAdES.

5.5.4 Ecotepikéc npoToPoviies Ko gvEPyeLeg TG eTALPlOG

Onoc avagépetar oto Samsung Annual report (2020), n etapio Samsung, éyovtag decpevtel
CYETIKA pe TN @POVTIOO Kol TNV TPOGTAGIN TNG VYEING TOL TPOCOMTIKOD NG, AMTOPACICE V.
emPdrdet oTig opddeg TV epyalopévav g va epyaloviat €€’ amosTAGEMS Kol VO TOVG TOPEYEL
TOVG KOTAAANAOVG TEXVIKOVS TOPOLG Y10, TNV EKTOUOELGN Kot TNV TOLOTIKOTEPT epyocio. Méoa og
avTOd TO MAOUGLO M €Topia TOPEXEL GTOVS LIWAAANAOLG TNG OlPKEIG TANPOPOPieg OAAL Kol

GLUPOVAEC GYETIKA LLE TNV KOTOTOAEUN O TNG VOGOL KAOMDS KOl TPOTOVG TPOANYNG.

5.5.5 H owovopukn] mopeia TG eTonpiog Katd TV 1EPido s mavonuiog

O moAoelg ¢ Samsung petald tov t€TapTov TPYNVoL Tov 2020 Kot TOL TPDOTOL TPLUVOL
tov 2021 onueiwooav avdkopyn ywo v etoipio, 1 omoia amotehel Evav and TOVG KOPLEAIOVG
KaTooKeLaoTEG smartphone, ot onoiot emAnynoav TePocOHTEPO Amd T0 EEGTOCLLO TG TOVONULinG
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tov covid- 19. Qot600, T0 devTEPO TPipMvo Tov 2021, 01 AITOGTOAEC TOVE pEl®ONKav otig 59
povadec. Amd 1ote, ta. mAoia g etapeiog avéndnkav ota 68,6 ekatoppdplo TO MO TPOGPATO
tpipunvo. Ot mwAncelg ¢ Samsung tomobetovv otabepd Tov yiyavta tov smartphone poli pe
v Xiaomi kot v Apple peta&d tov tprov kopveainv tpoundevtdv smartphone otov KOGHO.
O maykoopeg moAnocelg smartphone éptracav to 1,38 dioekatoppvpia povddeg to 2020, aArd
avapévetor vo avakdpyovv 1o 2020 oe mapdpotovg apBpovg pe to 2019 o mepinov 1,54
dwoekatoppvoplo  povades. To tétapto tpiunvo tov 2020, m Samsung movAnce 62,12

ekatoppvplo smartphones maykoopiong (O’ Dea, 2022).

['a 1o tpipnvo mov €inge otic 31 AexepPpiov 2020, n etoupeia avépepe gvomoimuévo €60da
61,55 tproekatoppvpiov Kot Aettovpykd kEpdN 9,05 tproexatoppvpiov. I'a oAdkAnpo to €106,
ta é60d0 NTav 236,81 tpioekatoppdpilo Kot to AEITovpyika k€pdn frav 35,99 tpicekatoppipia.
Ot mpoomdBeteg g etopiog va dtucearicet po otabepn TaykdGHIO TPOGPOPH TPOIOVTMOV Kot
vanpectdV Porncav Ta amoteAéopato TG Samsung 61O TETOPTO TPIUNVO TapPd TG CLVEYELS

TpokAncelg and v mavonuic COVID-19.
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Ewova 11 H xotdaraén g Samsung orov touéa tewv Smartphones yia to 2021. Inyi:

https://www.counterpointresearch.com/infographic-q2-2021/
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Smartphone Brands Retain
Home Turf Advantage

Share of respondents whose main .
smartphone was from one of the following brands
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Approx. 2,000 to 5,000 smartphone users 18-64 y/o surveyed Feb 2020 - Mar 2021
Source: Statista Global Consumer Survey

©@®G statista¥a

Ewcovo 12. H etapia Samsung, zmpoty petald tov 10 ueyoivtepwv etoupiddv moinons
smartphone zmoykoouicwg, otic niikies 18 — 64 ethv. Xpovikn mepiodos Pefipovipiog -2020
Maptiog 2021. ITyyn: https://www.digitalinformationworld.com/2021/06/the-big-4-smartphone-

brands-global.html#postimages

5.6 KATANAAQTIKO TAZEIAI XTH SAMSUNG

Onwg avaeépdnke vopitepa, 1o Ta&idl Tov katavolmt givol HETaED GAAOV o dtadtkacia. To
Katavolotikd talidl exwvd pe ™ yvopiuio pe v etapio. Avtd onmg avaeépsr to fdn-
group.com/blog (2019), npaypatonoleitar €ite pe KAUTAVIEG 0TO HECH KOWMOVIKNG SIKTOMONG
eite péow g pnyavng avalnmong g Google. IMapoéio mov n Samsung eivat éva maciyvmoeTto
brand, evtobtoic yio 6Aovg Tovg mhavovg meAdteg vdpyel N embupio pog TGOS emapng poli
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™. [Ipokepévou va yivel mepIocOTEPO KATAVONTH N TAPATAVE® INAW®GCT, LEGH GTO TANIGLO TNG
épevvag, Ba mapateBovv mapadeiypato TPOoKeEWEVOL va avadelydel 1 oTpaTnyiky TV omnoio
akoAovOel 1 etarpia e TPEic SPOPETIKEG YNELoKES TAATQOPUES, To Facebook, to Twitter kot
to Instagram, oAAd kot otnv emionun 10TOGEAIdN TNG, TPOKEWEVOL VO, IKOVOTOUCEL TOVG
TEMATEG TNG OAAG KOl VO «GLVOVTIOEL VEOUS €V OLVALEL KOTAVOAMTEG HLEGO GTO TAOUGLO TNG

TOVONUIKNG Kpiong Tov 10V covid -19.

»  Avalnmon apoiovrog ( sSmartphone)

1) Facebook

H oyéon avapeco otnv etopion Samsung kot oto Facebook eivar moAd onpoviikn kabdg
TpoOKeLTOL Yoo P oxéom apoPatdtntoag n omoia yopaktpiletor omd 10 KOO GUUEEPOV TNG
adENONG TOV KOTOVOAOTOV 0mtd TNV TAELPA TG Samsung Kot Tov akoAoVBwv omd v TAELPA
™¢ mhotedpupag tov facebook. Onmwc avapépovv oo THE ECONOMIC TIMES /PANACHE
(2020), n Samsung kot to Facebook &yovv ekmadevoel nepiocdtepovs amd 800 AMoavommAnTég
eKTOG GVVOEDTG, LE TEPIOCOTEPES EKTALOEVTIKEG GLVEdPieg va Tpoypappatiloviot péoa oe Babog
xpOvov. O kOPLo¢ 6TdY0G AVTOD TOV EKTALOEVTIKOV TPOYPAUATOS ivar va dMGEL TN duvaTdTnTa
GTOVG ALVOTTOANTEG EKTOG GUVOECTG VO ONLUOVPYNCOVY [0 YNOLOKT TAPOLGI0 HECH TV
epappoydv tov Facebook (Facebook, Messenger, Instagram ko1 Whats App). Onwg cvveyilet
10 apbpo tov THE ECONOMIC TIMES /PANACHE (2020), n kivhon avt t¢g Samsung Oa
eMIPEYEL 0 YIMAOEG OLVEPYATES €KTOC oLVOEONG Vo Yivouv HEPOC TOL  OLAOIKTLOKOV
OKOGVLGTILOTOS KOL VO (OTACOVV GE Hld PEYOAVTEPN KATOVOA®MTIKY PAon oe &évav ToyEwmg
eEeMooopevo ynowokd kocpo. o tovg kotavalmté, n Kivinon avty Oa tovg Pondnocet va
AaPovv TAnpopopieg kot TPoidvTa KoL Vo, TOLG EMTPEYEL VO ayopdcovy smartphones péocw omd
TG KOWMVIKEG GeAideg oMKV AlavortmAntav. Exovtag AdPet pa mpodtn déa yo ) oyéon
aVAUESH GTNV TAATQOPLO KoL TNV £Taipio, aKoAoVOwS Ba mapatefovy oYETIKES EIKOVES OO TNV
mhateoppa tov facebook, oyetikd pue v tpom®Onon smartphone. Eivat yapoaktnpiotikd 61t o ev
AOY® poviého Tpowbndnke ev pécm mavonukng kpiong. I'veton cagéc péoa amd 1N dtopnpion
™m¢ etapiag mmg n Samsung mpocappolel to marketing oto mAaicto g mavonuiog 6 pio
TPOOTAOELD NG VO TPOCGEAKVGEL VEOLS KOTAVOAMTEG KOl VO €VOICHNTOTOMGEL TOL MO

VTLAPYOVTEC.
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Samsung
16 Anpihiou 2020- Q

00 5 ayohia 2 Kowomoujoec

1) Movopéoe! () yho ) Kowonolyon

To IO YETIKG: »

Ao Eemepdooupe,

Ana ohoug euds on Samsung,

Movapéoe! Amavenon 1yp. W

Ewoéva 13 TInyn: https://www.facebook.com/SamsungGreece/photos/3042577249140681

3

Xmyv mopoandve eKova yivetar g Tpotn avaeopd 6to ’pall’’ kabog kol otnv évvola g

GLAAOYIKOTNTAG TNV omoio Tpowbel N etaupio. Mo €vvola n omoia €xel Wwaitepn PapdnTa gv
pécm movonuiog Kabmg emkpotel N amopdvOon Kot 1 andoTacn Tov eMPAALOVY Ol KOVOVEG

TpooTaciog omd TNV Tovonuia.

i o0 8 v

Samsung
16 Amtpidiou 2020 - Q

H emukowwvia amoTeAel Bagikd CUOTATIKO ylo
va apapeivoupe Suvatol autd To SlaoTtnpa. Ze
TIEPLOXEG TOU KOOHOV, TIOV £X0UV TIANYEL
TEPLOOOTEPO amd Tov COVID-19, n Samsung €xet
SlaBéoel oe aoBevei Tou Ppiokovtat oe
kapavTiva smartphones ko tablets, BonBwvtoag
TOUG vV aloB&VOVTAL TIO KOVTA O oUTOUG TIOU
ayamouv. Ma T tatdid, Tov Aéov SiddokovTat
07O OTH{TL, £XOUHE TIPOOPEPEL tablets kot
SIASIKTUOKA EKTIASEVTIKA paBripaTa.
#StayApartStayTogether
#GetThroughThisTogether #DoWhatYouCa...
Agite MEPLOTOTEPA

MTtopel va punv
elpaOTE KOVTQ,
aAAa eipoote padl.

OJ 97 2 oxOAa 1 koworoinon

Ewoéva 14 TInyn: : https://www.facebook.com/SamsungGreece/photos/3042577249140681
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To uivopa to omoio gueavifeTon GTNV TOPATAV® EKOVO Elval axOuo To caPés kol Eekabapo
KaBd¢ Paciletar oe dvo oNUAVTIKEG £vvoleg Ot omoieg emiomng dokidlovtal ev Koapd movonpiog,
01 £VVOlEG « KOVTA» Kat « palin. A&loonueioto emiong eival to Keipevo o omoio cuvodevel TV
EIKOVA 6Ta OEELGL KO OVOPEPETAL EKTEVAOC GTOL OPEAN KOl TIG VIINPECIEG TIC OTOIEC EYEL TPOCPEPEL

1 Samsung € d1APOoPES KOVOVIKEG OUAOES 01 OTTOTEG TANTTOVTIOL OTO TV TTOVOM L.

o Samsung = TR
18 AntprAiou 2020 - &S

Micx &Serlcx TTOAN Sev onpaivel TitoTta, Goo sipaote padi. Madi polpafOpuaoTe OTIYHES, padi
Snuiovpyovus, padi XXPOYEAKHE, Mol KEVOULNE OXESLE, padi BRPIOKOUHE TPATIOLE V&
ETNKOIVWVOUME KX VX EKPPXCOMXOTE. AG KRPXTINOOLVHE XUVTI TNV ATTOCTXON, YIXX VX ITTOPECOVE
va E{paxoTE KA TTGAL OAol pali! #StayApartStayTogether #GetThroughThisTogether
#DoWhatYouCant #Samsung

AAANA SEvgOa adprfOoOULE TNV ATTOoTAOo N

Do y, &4

-

Ewova 15

@ Samsung @ e
18 AmptAiov 2020 - S

Mio adsta TOAN Ssv onpaivel Timota, 6o sipaote padi. Madl popaldpacts oTypég, padi
dnuovpyovpe, padi xopoyeAaps, padli kavouvps oxedia, padi Bplokovpe TpdTOLG VX
ETUKOWWVOUE Kol Vot EKPPalOpaoTs. AG KPATIGOVHE QUTH TNV ATOCTAON, Y VA UTIOPECOVHE
va sipaote Kot TTAAL 6AoL padi! #StayApartStayTogether #GetThroughThisTogether
#DoWhatYouCant #Samsung

Ewodva 16 TInyn 15,16 : https://www.facebook.com/hashtag/stayapartstaytogether
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‘Exovtog o¢ kevipikd pufivopa e Kaumaviog e to « Stay apart stay together» m Samsung
dnpovpyet oyetikd Videos ta omoio. cuVSLALOVTOL LE OVTIGTOYO UIKPE KEIHEVA — TTOV TEPLEXOVV
opboelg kKAewd. Evd mapdAinio mpowbel OAN TV yKAUO TOV NMAEKTPOVIK®OV TNG TPOIOVI®OV
Smartphone, laptop, table, teopdoeigc «Axm. Katd tnv ovalfmnon tov ocvyKEKPUEVOD
povtélov ¢ Samsung — to povtédo Galaxy S20- n etarpia £xel SnuovpyNoeL £va SLoENUIGTIKO
project oto mhaiclo tng Koumaviag " stay apart, stay together» . Tvykekpyéva 1 etarpio e6m
tonofetel 10 MPOIOV GTO EMKEVTPO TNG TAVONUKNG GLVONKNG TaPOVSIALoVTOS TMG HECH TNG
ovokevng Galaxy -S20 o katavalmTig UTOPEl VO «KOAEGEL) TOVC PIAOVG KOl TO. TPOGPIAT TOV

TPOGMOTO KOO KOl GE EIKOVIKO TAPTL YEVEOAIWV.

Howv to throww
a surprise birthday party
with Galaxy S20

Ewoéva 18 ITnyy : https://www.facebook.com/hashtag/stayapartstaytogether
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Ewova, 19 ITnyn: https://www.facebook.com/hashtag/stayapartstaytogether

2) Instagram

210 meparrov g TAateoprag tov Instagram n wpo®Onon tov brand npaypotonoeitor pe v
Ot Tpocéyyion. Adlomolmvtag o amd TS Pactkés SpacTNPLOTNTEG TG TAATQOPLOS OVTH TNG
eVIOM|g « AxolovOnote» M etaupio TpoPdiel Eva TOPOUOLO LE TO TPONYOVLUEVO  OLOPNUIGTIKO
UV, TO 07010 0T TN POPEa AmELOVVETOL GTOVS «OPOVEIG NPES» NG Tovonuioc. To atpukd

K0l VOGIAELTIKO TPOGOTIKO KOOMG Kot AAAEG EWOIKOTNTES Ol OTOoieg TEOMKAV GTNV TPAOTN YPULLN

g plyms Katd TS Tovonpiog.

@) orreunasresce © Eipcots suywdiiovec
> VI TIC IPOoaOsiec OAwY SoTwv

Vv @ & <O

EuxaplLoToOUOlE,
Oocoug PLAXOVTOL
vio EpLacg.

Ewdva 20 I1nyn: https://www.instagram.com/p/B_DGgadFYny/

3) Twitter

Méoa oto mhaicto g mavonuiog n Samsung oty mhatedpua tov Twitter dtoenuilel o véa
vimpecio M omoio ovopdletar « Galaxy Sanitizing». H cvykekpuévn Asttovpyio mpowbeiton
puéom® tov TWitter kat apopd o€ pio vanpPecio N oroia TapEyeTar omd T Samsung Kot TPocPEPEL

GTOVG KOTOVOAMTEG OMOADUOVGT TNG GLOKELNG TOVG. ATO Poaktnpla, HKpOPlo oAAd Kot 100G
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omw¢ avtdg Tov covid -19. TTpokeipévon o ypfHotng va AdPetl meptocdTEPES TANPOPOPIES CYETIKA
pe v vnpecio ovty, N TAATEOpUa 1 Samsung £xel mpoPAdyel Kot mopabétel oo deEld TG

Swpnuong v emioyn dIvrit/RWIVCEV mpokewévov ot evdlopepouevol vo, petafodv

anevBeiog 6T CLYKEKPIUEVT CEADN Y10 TEPIGGOTEPES TANPOPOPIECS.

EwoWwy 21 ITyys: https://twitter.com/isouvlaki/status/1259031739827027968/photo/1

[Moatovrag oty emthoyn divr.ittRWIVCEV o katavolotig petafaivel 6Tnv KeVIpiKy ceMdo TG

Samsung Hellas,\oov ka1 propel va Katotomiotel oyetikd pe v v Ady® LVInpecio.

SAMSUNG Kwnl§EQ Fuokevé  Elkova & HY0G  OLKLAKEG SuoKevéG  IT  Shop Explore Mpoo@opéc YmootipEn T EMYEPAROELS

SANMISUNG Customer Service

Kparmorte 10 Ynnpeoia
1600

Ka8apo ey
oco cival ce Sanitizing
aUTIEIE e oy e oo o= o
6Ia¢nulon vsznilnng;lﬁmpdmcqmverclkosdpnm-elo-un

* Amoxhciaruxd yua Gataxy smartphones, Glaxy Buds xa Gy Watch
4 10 Gt oyta et va BLAGLpouY KaL HRDEt v B SmOFLIvouN SN
BaXTpLBta, 4 kpORAG Kot 1< 0<

Ewodva 22 [Inys: https://www.samsung.com/gr/support/galaxy-sanitizing-service/
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TEAIKH XYZHTHXH

To ta&idt Tov KatavaAwmt| amotelel Eva amd To facikd epyaieio Ta omoio £X0VV 6T XEPLOL TOVG
o1 eTapieg TPOKEWEVOL Vo EpOOVV OE EMAPN LE TIC AVAYKES, TIC OMOULTNOELS KOl TO VEX OEGOUEVOL
OTNV KATAVOAMTIKY] GUUTEPLPOPA TMV KOTOVOA®TOV Tovg. To onueio emapng (touch points)
amOTEAOVV T OTUEIN GTO OTTO10L O KATAVOAMTNG EPYETOL GE EMKOWVMOVIOL LE TNV €Tanpiol Kotd ™
OugpKel TOL KOTOVOA®TIKOD Tov Taldlov. Tétown onueio emagng sivor petagd GAAovV ot
TAOTOOPUEG KOl TO HEGO KOWMVIKNG OIKTOMOTNG, Ol EMIONIEG CEMOEC TV ETAPLOV KOOMOG Kot
OTOL0ONTOTE OTUEI0 HECH GTO SLUOIKTLOKO TEPPAALOV TPOYLLATOTOIEITOL 1] ETOLPT] TOL CLYOPAOTN
pe v etaipio kol o ovtiotoryo mpoidv. H épevva n omoia mponyndnke emédeée va peAetnoet
TN GLVAVINGON EVOG KOTAVOAMTN THG Samsung pe cvykekpipuéva onueia emaenc. To onueio avtd
eivon to facebook, to Twitter, to Instagram aAAd kou M kevtpikny oedida g etarpiag Samsung.
[IpdBeon g epevvnTPLOG NTOV VO LEAETNOEL TOV TPOTO e TOV omoio M etaupion Samsung pécw
oV ynoelakob marketing o GuyKekpévn ¥poviky TEPiodo, avTh TG TaVONUIKNG Kpiong Tov
o0 covid- 19, éyet aAld&el tov TpOTO e TOV 0m0i0 TPOoWOEl TaL TPOIOVTA TNG KOl KLPIMG TIg
NAEKTPOVIKEG GLOKEVEG OTmg To Smartphone €yovtac AaPet vdoYn T™C TO0 gVPLTEPO KAIpOL TO
omoio &yel dnuovpynOel AoOyw g mavonpiog kabmg Kat TIg VEEG OVAYKES TMV KOTAVOADTAOV Y10,
acPAAEL, Yo EMKOWVOVIO AOY® TOL €YKAEWGHOD KOOMG Kot 1 avlykn ywo TV THPNoN TOV
KavOvav vyevng kat vysioc. Toa evpnuota g £pyaciog CuUEMVOHV LLE TO ATOTEAEGULOTA GAADY
gpeuvov Ommg avtr Tov Bonfati et al (2021) o1 onoiot epguvodv 10 T®G N TAVOT KN Kpion €xel
aALAEEL TOV TPOTO LE TOV OMOi0 Ol HOVAOES TPOSMPIVNG OUOVIG N HOKPAS OOLLOVNIG
(Eevodoyeia) £xovv aAld&Eel ToV TPOTO e ToV omoio dtaenuilovy T VINPEGIEG TOVG GTO HEGO,
KOl TOC TIS €YOVV TPOCUPUOGEL OTIG VEEG OVAYKEG TOV KATAVOAOTAOV 6TO TEPPAALOV NG
TOVONUKNG kpiong. Zto 1010 MAGIGI0 KIVOUVTOL KOl TO. OMOTEAEGUOTO TNG £PELVOC TNG
Astrinidou ( 2022) n omoia @épet tov titho « What has the pandemic taught us about customer
experience?» .Zvykekpiuéva oty épevva g 1 Astrinidou (2022), kotoypd@el TS YneoK)
KOTovOA®TIKY gumelpio ot peta -covid -19 emoyn éxel aAldéet To dedopéva, Kot Topotnpel 0Tt
TOAAEG OO TIG EMYEPNOELS EXOLV VIOOETNGEL TNV TPOKTIKY Tov omni — channel 6To dradKTLOKO
toug marketing. EmmAéov, dnwg 1 idta avapépet ot etaipieg Exovv e€eMEet To S1001IKTLOKO TOVG
marketing kot amd 10 ToAvkavaAiikd marketing (multichannel) éyovv petafel oto marketing ce
ol o Swbéoa Kavaiio Toioemv kot marketing - omni marketing (synergic.gr ,2020)
TPOKEUEVOD VO LTTOPEGOLY VO KOADYOVV TIG KOTOVOAMTIKEG OVAYKEG Ol OTTOIEG £YOVV TPOKLYEL
otV peta — covid 19 emoyn. H mapovoa Epgvva kot To AmoTEAECUATO (VTG CUVTAGGOVTOL LE TO
gupnuata kot Tig Tonobetoelg tov Saran (2021) 6mwg mapatibevior oto ApBpo tov «A post-

pandemic recipe for developing customer experience». O Saran (2021), e€etdlel T véa oyéon
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avdpeca otic etarpiec to marketing mov epoppdlovv Kol TIC OVAYKES TOV KATOAVOAOTOV GTO
onueia emapng ommv péta — covid 19 emoyn. Zvykekpéva o Saran (2021), katainyel oto OTL
moAlol opyaviopol aymviCovior vo avtamokplovv GTIC TPOCOOKIES TOV TEAATOV KOl TIG
KOTOVOAWMTIKEG ATOLTOELS TOV LEAAOVTIKMV 0LyOPACTMY 01 OTTO1EG Elval TAEOV O10LPOPOTOIUEVEG
a@ov eupovifovror mo eEATOUIKEVUEVEG, GLVEXELS, OCLVOICONUOTIKA OCULVOPTACTIKEG KOl
SLVOLGONUOTIKA QOPTICUEVES OAAGL KO EAEYYOLEVES LECH TNG EPAPUOYNG TOV KOTAAANAOL TOHTTOV

marketing Tov etapidv otV petd covid -19 emoyn.

Kotavomvtag 0Tt 11 mavonuikny kpion £xel apnoel €VTovo To amoTOTOUE TG 6T0 TESIO TV
aYOPMV, TOV EMYEIPNUATIKOV EYYXEPNUATOV, TNG KATOVOAOTIKNG CUUTEPIPOPES OAAL KOl OE
avtd tov Marketing to omoio ot EMYEPNGELS ¥PNOULOTOLOVY TPOKEWEVOL Vo TPOomOGOVV Ta.
TPOIOVTO TOVG TKOVOTOIDVTAG TOUPAAANAC TOV VEO TUTO KATOVOAMTY] O Omoiog @aiveror vo
avadvetol. Mehlovtikd Ba nTav ypricwo va gpeuvnbel meportépm 1 vén, TPOKLTTOVCA VT
OY£0T AVAUEST OTIG ETAUPIEG, TO Marketing, v Tovonukn Kpicn Kot TOVG KATOVOAMTEG KO TMG
avtn e€elicoetar N dgv e€eliooetar oty peto — covid 19 emoyn mpokewévov vo e&oybodv
TEPUTEP® OGPOAT] GUUTEPAGLOTA AVAPOPIKA LE TO TPOPIA TOV KATAVOA®TOV, T EPYOAEIR TOV
dradiktvokod marketing koBdg Kot Tovg YEPIGUOVG TOV BV TOV ETOPIOV UEGH GE OVTO TO

TAQIG10.
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