I[TANEITIXTHMIO ITEAOIIONNHXZOY
TMHMA AOTIZTIKHZ & XPHMATOOIKONOMIKHZ

MNpoypappa Metantuytakwyv Inovdwv otn Aloiknon Ko Tov
XPNHOATOOLKOVOMLKO IXESLAOMO YL OTEAEXN TOU Anociou Kat
I5iwtikoL Topéa

Executive MBA in Financial Planning

€

Metantuyltakn Arotpn

To YndLako HAPKETIVYK WG AVTAYWVLOTIKO TAEOVEKTNA OTLG
MIKPOUEOCOLEG ETUXELPNOELG

Metantuyiakog Dottntng: Katoapdg NikoAaog

EruBAénwv KaBnyntng: FewpyomouAog Aviwviog

Awatpn) urtofAnBeioca oto TuAUA AOYLOTIKNG & XPNUATOOLKOVOULKAG TOU
Mavemniotnuiou MNelomovvricou. H mapouoa Statplr) amoteAel pépog Twv
QIALTACEWV YLla TNV amoKtnon Tou Metamtuytakol AUTAwpatog otn Aloiknon kat
TOV XPNUOTOOLKOVOULKO ZXESLAOUO Yyl oTEAEXN TOU Anpociou Katl I§twTtikol Topéa

KaAapdta, Mdaptiog 2023



[TANEITIIXTHMIO ITEAOIIONNHZOY
TMHMA AOTIZTIKHZ & XPHMATOOIKONOMIKHZ

MNpoypappa Metantuylakwyv Imovdwv otn Aloiknon Ko Tov
XpNUOTOOLKOVOULKO IXESLAOMO yia oTEAEXN TOU Anpooiou Kol

I5iwtikoL Topéa

Executive MBA in Financial Planning

e-L —
MBA:

TpweAng E¢etaotikn Emttponi

FewpyonouAog Avtwviog
KaBnyntnig
TuAua Aoiknong
MNaveniotuio Matpwy

BaoiAng MNavvonouAog
Enikoupog KaBnyntnig
TuAuo AOYLOTIKNC KOl XPNLATOOLKOVOULKIG
Mavemniotrpto MeAomovvrioou

Ayopakn Mapia EAévn
Enikoupog KaBnyntpla
TuAUo AOYLOTIKNG KOl XPNLATOOLKOVOULKNAG
Mavemniotrulo MeAomovvricou



UNIVERSITY OF PELOPONNESE
DEPARTMENT OF ACCOUNTING & FINANCE

Postgraduate Master Program in Management and
Financial Planning for executives of the Public and Private
Sector

Executive MBA in Financial Planning

-
MBA:

Master Thesis

Digital Marketing as a competitive advantage for Small and Medium
Enterprises

Nikolaos Katsaros

Supervising Professor: Georgopoulos Antonios

Thesis submitted to the Department of Accounting & Finance of the University of
Peloponnese. This dissertation is part of the requirements for obtaining the Master's
Degree in Management and Financial Planning for executives of the Public and
Private Sector

Kalamata, March 2023



UNIVERSITY OF PELOPONNESE
DEPARTMENT OF ACCOUNTING & FINANCE

Postgraduate Master Program in Management and
Financial Planning for executives of the Public and Private
Sector

Executive MBA in Financial Planning

e‘A
MBA:

Thesis Committee

Georgopoulos Antonios
Professor
Department of Business Administration
University of Patras

Giannopoulos Vasilios
Assistant Professor
Department of Accounting and Finance
University of Peloponnese

Agoraki Maria Eleni
Assistant Professor
Department of Accounting and Finance
University of Peloponnese



O NwoAaog Katoapog

dnAwvw umevBuva otTL:

1)

2)

E{pal 0 KATOXOC TWV MVEUMATIKWY SIKALWHATWY TNE TPWTOTUTING
QUTAG €pyaoiag kKol amd o6co yvwpillw n epyocia pou O¢
oukodaviel mpoocwa, oUTE MPOCBAAEL TA TTVEUUATLKA SIKALlWLOTA
TPlTWV.

Amnodéxopal OtL to THAHO AOYLOTIKNC & XPNHOTOOLKOVOULKAG
UTopel, xwpig va aAAAEEL TO TIEPLEXOUEVO TNE EPYOOLOG LOU, VAL TN
SLaB<aoel og nAektpovikn popdn HEca amo tn Pndlakn BiBALoBikn
Tou 16plpaToC, va TNV avilypaeL os onolodrmote Héoo r/kal ot
OToLOSNTIOTE HOPPOTUTIO KABWCE KAl va. KPATA TIEPLOCOTEPO OO
éva avtiypada yia Adyoug cuvtipnong kot acpaieLag.
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NepiAnyn
ITn oUyXpovn ETUXELPNUATIK TPAYUATIKOTNTA TO Yndlokd HAPKETIVYK
QVAOELKVUETOL WG TO ONUOVTIKOTEPO HECO TMPowdNnong Twv MPOolovVIwV Kol

UTINPECLWYV TWV ETILXELPNOEWV.

IKOTO¢ NG mapovoas MeAEtng ival n Slepelivnon TOU EPWTIAMOTOC KATA
nooo, Kal Mw¢ Ta dtabéoipa kavaAla tou Pnolakol PHAPKETLVYK UMOPOUV va
SNULOUPYNCOUV OVTAYWVLOTLKO TTAEOVEKTNUA VLA TIC UKPOUECALEG ETIXEIPNOELC,
oL omoieg ot Ywpeg tou OOZA AVTUTPOOWTEVOUV TO 99% TOU GUVOAOU TWV
ETIXELPNOEWV TIOU SNHLOUPYOUV KaTd HEco Opo To 70% Twv BEcewv epyaciag Kot

TO 55% TNn¢ mpootiBEpevn aflag otnv olkovopia.

QC OVTAYWVLOTIKO TIAEOVEKTNUA HLOG ETIXEIPNONG EVOVTL TWV QVIAYWVLOTWY
™G unopet va BswpnBei n mpooPacn tng oe dpuokoU MOPouUC, o€ eEELOIKEUUEVO
EPYOTIKO SUVAULKO, N KATOXN MLOG QATMOKAELOTIKAG TEXVOAOYLOG, HULAG LOXUPNG
EMWVUHLAC A N BaoLki TNG LKAVOTNTA O OTIOLOVONTIOTE TOUEQ TIOU UITOPEL VOl TNG
Xoploet éva BLWOLUO aVTAyWVLOTIKO TTAEOVEKTN A, OL OTPATNYLKEG EMITELENG TOU
OVTOYWVLOTLKOU TIAEOVEKTILATOG TTOU akoAoUBOoUV oL ETIXELPN OELG Elval n nyeoia

KOoTOUG, N Stadopormoinon 1 n eotiacn oto kK6oTog 1 TNV dtadopormoinon.

Méoa amnd tnv BLBAloypadLkn Epguva YiveTal pia Kataypadn Kal avaAuon Twv
mo Stadebopévwy kavailwyv Tou Pndlakol HAPKETIVYK, TwWV TIAEOVEKTNUATWY
KOLL TWV LELOVEKTNHATWYV TIOU QUTA TIPOSPEPOUV, GUYKPLON TWV OTPATNYLIKWY TOUG
HE TIGC UEYAAEG ETMIXELPNOEL;, KABWC KoL Tou POAOU Toug otnv emiteuén

OVTOYWVLOTLKOU TTAEOVEKTAMOTOC VLA TLG LKPOECOLES ETILXELPOELG.

Ta anoteAéopata Katadelkvuouv Tn SuvatotnTa AndKTNOoNG AVIaywvLOTIKOU
mAeovektApatog amnod ti¢ MME ebdoov Katavoroouv Toug MEPLOPLOUOUE Kal Ta
duvarta touc onueia, mpooapudlovtag avtioToL X TIG OTPATNYKES Tou PndLlakou
HAPKETLVYK WG TPOG TO KOLVO OTOXO TOUG, A€LOoToLwvToG T SWwPeAV Kol armodoTikd

KavaALa Ttou auto ipoodEpel Kal eoTlalovtog os EEOIKEVUEVA KOLVAL.

NEEeEG  KAeWdLA:  Wnduakd Marketing, Muwkpoupeoaieg  EmixelprioeLg,

AvtaywvioTlko MAEOVEKTN QL.



Abstract

In the modern business reality, digital marketing is emerging as the most

important means of promoting the products and services of businesses.

The purpose of this study is to investigate the question of whether, and how the
available channels of digital marketing can create a competitive advantage for
small and medium-sized enterprises, which in OECD countries represent 99% of
all businesses that create on average 70% of jobs and 55% of added value in the

economy.

A company's competitive advantage over its competitors is considered to be its
access to natural resources, a skilled workforce, the possession of an exclusive
technology, a strong brand or its core competence in any sector that can give it a
sustainable competitive advantage. The strategies of achieving competitive
advantage pursued by businesses are cost leadership, or diversification, or a focus

on cost, or diversification.

Through the bibliographic research, takes place a recording and analysis of the
most widespread channels of digital marketing, the advantages and
disadvantages they offer, a comparison of their strategies with large companies,
as well as their role in achieving a competitive advantage for small and medium-

sized enterprises.

The results demonstrate the possibility for SMEs to gain a competitive advantage
if they understand their limitations and strengths, adapting their digital marketing
strategies to their target audience, taking advantage of the free and most efficient

channels it offers and focusing on niche audiences.

Keywords: Digital Marketing, Small and Medium Enterprises, Competitive

Advantage.



KEDAAAIO 1: Wndrakdé Mapketivyk - Digital Marketing

1. Nepypadn tov Wnorakol MapKeTIVYK

OL paybdaieg aAayég Kal oL TeXVOAOYLIKEG e€eAi€elg mou epdaviotnkav amo Tig
opxeG Tou 2000 odnynoav TIG EMXELPNOEL OTNV avalnTnon VEWV TEXVIKWV
Slolknong Kol MAPKETIVYK WOTE va 0QUEAOOUV TO  OVTOYWVLOTIKA TOUG

TIAEOVEKTHMOTA.

€ OUVOUOOUO HE TIC OLKOVOLKEG, KOWVWVIKEG KOl TEXVOAOYIKEG €€eAilelg, ol
au&avopeveg Kot HETABAANOUEVEG TTPOOSOKIEC TWV MEAATWY £XOUV KATOOTHOEL
TOV UETAOXNUATIOUO TWV EMXELPHOEWV OVATIODEUKTO. ZAMEPA, KAAoUvTal va
emBuwoouyv oe éva SuvapLkod TepBAAAOV OTIOU OL LOKPOOLKOVOULKEG KOl HiKpO-

niepBarlovTikEG ouvOnKeg petafarlovTal SLapKwe.

Ao to 2000 Kal £MELTa, TO (VTEPVET TTOU amoteAEl To peyalutepo Stadiktuo oto
omolo eival ouvdebepévol SLOEKOTOUUUPLO XPNOTEC EXEL UETOTPATEL O €val
anapaitnto, KABNUEPLVO epyaAelo ETUKOLVWVIOG YLa ATOMA, KoL ETIXELPNOELG OF

OMAo 1o KOOUO.

H yndlonoinon twv katavoaAdwtwv €xouv KateuBUVEL TOUG OpPYyOVIOUOUG va
ETILKEVIPWOOUV TLG TIPOOTIABELEG TOUG, OTO VA KATOWVONOOUV TLG OVAYKEG KOL TLG

TPOoodoKiEC TWV KATAVOAWTWY HECW TOU Sladiktuou.

Jupdwva pe tnv Maykoouwa Wnouakn EkBeon, 2022 tng Hootsuite, 4,95
Sloekatopplupla avBpwrmol o OA0 ToVv KOOUO Xpnolpormololv to Awadiktuo,
6nAadn 1o 62,5% tou maykoopLou MANBuopol. O OYKOG TwV XPNOTWV TWV LECWV
KOWWVLIKAG Slktuwong ntav 4.62 Sloekatoppvpla, 6nAadn to 58.4% Ttou
maykooplov mAnBuopol. Ta otoeio autd umoypapuilouv TNV Slapkwg
avéavopevn onuacia tou Pndlakol Koopou. OL oUYXPOVEG ETIXELPNOELG Oev
UITOPOUV VA TIOPAUELVOUV OVTAYWVLOTLKEG, XWPLG TNV ULOBETNON epyaAeiwy Kal

TEXVIKWV HLOPKETIVYK TIPOCOPUOCUEVWV OTNV NAEKTPOVIKI] TIPOYUATIKOTNTA.



INTERNET
USERS

791 5.31 495 4.62

URBANISATION

57.0%

are. . '*| Hootsuite
social

Hootsuite (2022). Digital 2022 Global Overview Report: The essential guide to the world’s connected behavior, available

from: https://datareportal.com/reports/digital-2022-global-overview-report

To YndLokd UAPKETIVYK, UTTOPEL VO OPLOTEL WE N OTPATNYLKA UAPKETIVYK TIOU
xpnowornolel Pnolakd epyaleia Kol ETUTPENMEL O OAEG T SPACTNPLOTNTEG
HAPKETIVYK va Sle€ayovtal oe Pnolako meptBaiiov. To Pndlakd HAPKETLVYK
SL00€tel TOAU peyaAUTEPA TIAEOVEKTAMOTA ATO TIG TAPASOOLOKEG EDAPHUOYEG
HOPKETIVYK, TIAPA TO YEYOVOC OTL OpileTal wG n UAoToincn mapadoolakwy
6paotnploTNTWY TOU UAPKETWVYK HEca amd Yndlakég mAatdoppeg. O
ETIXELPNOELG TIOU ULOBETOUV TNV Xpnon Ynolakwv epyadeiwv, mpooeyyilouv
TIOAU HEYAAUTEPO KOWO HE XAUNAOTEPO KOOTOC Xpnolpomolwvtas Pndlakd
KavaAla, mapouctalouv Ta VEA TTPOTOVTA KaL TIC UTINPECLEC TOUC ALECA OTO EUPU
KOO, evw aAANAOemIOpoUV AUECO LE TOUG KOTOVOAWTEG, €mAUOVTAC TUXOV

amopleg kot TpoPARHaATa TOUG, SUVAUWVOVTAG £TOL TN oX€on Hall Toug.

«To YndLakd HAPKETLVYK Ba mpéEmel va anoteAel uépog oxebov kabe Bactkng
ETUXELPNUATIKNG amodacnc, armo TNV AVATTTUEN TPOIOVIWY KoL TNV TLLOAOYNON
£€wc¢ TG dnuooteg oxéoslg (PR) kat akoun kot tnv mpocAndn» (Kingsnorth, 2016:
6).


https://datareportal.com/reports/digital-2022-global-overview-report

2. KavaAuwa tou Digital Marketing

2.1. Mapketwvyk Zuvepyatwv - Affiliate Marketing

To papketvyk ouvepyatwyv (affiliate marketing) elvat pla péBodog €lkovikng
peoltelag. e auTo To HoVTEAD powBNnoNG UTIAPXEL N Stabnulopevn emeipnon
Kal o ouvepyatng (affiliate). O affiliate avalaupavel va mpowBnoeL ta mpoidvta
KOLL TLG UTTNPEOCLEG LOG ETILXELPNONG HECQ ATIO TLG LOTOOEALSEG, TA KOWVWVLKA SikTu
N TLC NAEKTPOVIKEC TOU TAATHOPUEC, XPNOLLOTIOLWVTAC VA LOVASIKO oUVEECO
(affiliate link) mou 0ényet otnv otooeAiba tng Stapnuilopevng eneipnong. Eav
0 ETMIOKENMTNG OAOKANPWOEL pla TpokaBoplopévn mpaén-otdoxo (m.x. ayopa,
geyypadn oto newsletter ktA.) tote o affiliate kepdilel pla mpokaboplopévn

npounBeta ano to dtapnuildpevo.

Inuavtika mAsovektripoata tou affiliate marketing amoteAouv n eukoAla xpriong,
kaBwg o affiliate avahapPavel va Stadnuiost Ta mpoidovra Kal TG UTNPEGCLEG, TO
XAUNAO ETUXELPNUATIKO ploko, KaBwg dev amatteital kamoiwag popdng apxLkn
enévduon amo tov dladpnulopevo Kot TEAOG N €UKOALQ avamtuéng MwANCEWV

kaBwg to affiliate marketing anoteAel éva €ido¢ outsourcing mwAntwv.

Productivity Digitech (2022). 6 Advantages of Using Affiliate Marketing https://www.proclivitydigitech.com/6-advantages-

of-using-affiliate-marketing/



https://www.proclivitydigitech.com/6-advantages-of-using-affiliate-marketing/
https://www.proclivitydigitech.com/6-advantages-of-using-affiliate-marketing/

2.1.1. Ta £idn tou Affiliate Marketing?

2.1.1.1. Unattached Affiliate Marketing

O 06po¢ unattached Affiliate Marketing avadépetat oto €ibog tou affiliate
marketing katd to omoio umadpxel €AAewpn «ouBevtiag» yla TO TPOidV Tou
npowBel o Affiliate. To Stadnulopevo mpoidov dev ouvAdEL AVAYKAOTIKA LLE TO
TIEPLEXOUEVO TWV LOTOOEAISWY Kal Twv dladiktuakwyv Aoyaplacpuwy tou affiliate
(r.x. pla aBAntikn wotooeAida mpowOel £va NAEKTPOVIKO KATACTNUO UE QVOPLIKA
KOUOTOUMLA). € QUTH TNV TepUMTwon n mpowbnon Tou mpoiovtog otnpiletal
OTTOKAELOTIKA OTNV ETILPPOI) TIOU UIopel va aokroet o Affiliate otoug emtokéntec /

akOAouBoug Tou.

2.1.1.2. Related Affiliate Marketing

Me tov 6po Related Affiliate Marketing opiletal to Affiliate Marketing kata to
omolo o Affiliate mpowBel mpoidvta ta onoia oxeti{ovral e TO KOO TOU-TO £(60¢
TWV ETUOKEMTWV TOU (T.X. pla aBAnTikr otoceAida mpowbel €va NAeKTPOVLKO
Kataotnua pe abAntika manoutola). X auto to £idoc affiliate marketing to kowvo
tou affiliate ouvadel pe to Sadpnuildpevo mpoidv, EMOUEVWE QTMOTEAEL ApEDN

ETPPON Kal EUrioTn tnyn dtadruiong.

2.1.1.3. Involved Affiliate Marketing

TéAog oto Involved Affiliate Marketing, o Affiliate mpowOBel mpoidvta A unnpeoieg
Tou o i61o¢ £xeL dokipaoet katl epmiotevetal. KaBwg to Involved affiliate marketing
Baoiletal otnv el\kpivela tou affiliate kat tnv eumiotoocuvn Tou Kowou Tou, N
ETLPPON TIOU OOKEL HEOow TwV Aoyaplacpwyv tou ota Stadopa StadikTuaka
KavaAla wote va mpowbnoel ta ev Adyw mpoiovta sival n péywotn duvartr mou
uropet va mpoodépel (m.x. aBAnTIK LoTooeASa TPOoWOEL CUYKEKPLUEVN PAKETA

TEVLG LETA A0 SOKLUEG).

L Investopedia Affiliate Marketing https://www.investopedia.com/terms/a/affiliate-marketing.asp



https://www.investopedia.com/terms/a/affiliate-marketing.asp

2.2. Avadpnpiosig NpoBoAng - Display Advertising

Championsukplc (2022), Display advertising: everything you need to know https://championsukplc.com/insights/display-
advertising-everything-you-need-know

Awadnuioelg mpoPoAing (display advertising) elvatl €évag tUMog SLASLKTUAKNAG
Stapnuonc oe oeAideg Tpitwy, mou cuvSualel KelpeVo, EKOVEG Kal pia StevBuvon
URL mou ouvlEeTal pe TV LoTooeAiSa pag emyeipnong, 0mou o meAATNG Unopet

Vo LABEL IEPLOCOTEPA I} VOL OlYOPACEL TOL TIPOTOVTA KAL TLG UTINPECLEC TNG.

AUTEC oL Sladnuioelg umopel va elvol OTATIKEG PE ML ELKOVA | KIVOULEVEG HE
TIOAEG  €lkOveg, Pivteo 1 petaPoAlopevo keipevo (ovopadlovral emiong
Stapnuioslg epmAouTiIopéVwY péowv rich media). Mwa StapnuLloTiky Kapmavia
umopel va €xel SladopeTIkoUG 0TOXOUG KoL OPLOHEVEC Stadnuioels mpoBoAng va
EVNUEPWVOUV YLa TO TIPOLOV, eV AANEG €xouv oxedlaoTtel yia va Staokedalouv Kat
va aAAnAerdpouv péow amiwy ravibiwy R mall. Ou dtadnpiocelg banner givat
g Kown popdn dadpnuicswv mpoPoAng mou XpnOLUOTOLELTAL CUXVA Yla TNV

evioxuon tng dAuNg pa emxeipnong (brand awareness).


https://championsukplc.com/insights/display-advertising-everything-you-need-know
https://championsukplc.com/insights/display-advertising-everything-you-need-know

2.3. Mapketvyk HAektpovikoU Taxvdpopeiou - Email Marketing
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Saaslist (2022), The 7 Step Guide to Creating an Email Marketing Campaign https://saaslist.com/blog/creating-email-
marketing-campaign/

To HAPKETIVYK HEOW NAEKTPOVIKOU Taxudpopeiou (email marketing) ival n mpagn
QIMOOTOANG EVOG EUMOPLKOU UNVULOTOG , CUVABWC O Ula OHASa OTOPWY, HE TN
xpnon email. MeplapBavel ™ Xprion NAEKTPOVIKOU Toxudpouegiov yla tnv
anootoAn dtadnuicswyv, diepelivnon mBavg cuvepyaoiag i TNV TPOCEAKUON
nwAnocswv 1 dwpewv (Pappas, 2016). OL OTPATNYLKEG LAPKETIVYK NAEKTPOVIKOU
Tayubpopeiov ocuvnBwe EMISLWKOUV VA EMITUXOUV €VaV ] TIEPLOCOTEPOUC ATO
TOUC TPELC KUPLOUG OTOXOUG, TNV olkodounon adoaoiwaong (loyalty), tnv avénon tng
avayvwplowotntag ¢ emnxeipnong (brand awareness), n tnv avénon twv
MWANCewWV. Ita TAeovektipata tou email marketing mepl\apBdavovtal to
OUYKPLTIKA XapNAOTEPO KOOTOG amod to napadootakd taxudpopeio, n apecodTNTA
NG EVNUEPWONG TOUTOXPOVA MEYAAOU OYKOU OSUVNTIKWV TEAATWV Kol T
HUETPHAOLUA OTOTLOTIKA OToLXEla oUUMEPLPOPAC TWV KATOVAAWTWY OE TEPIMTWOn

xpnong pag mhatdoppag email marketing. H untépuetpn enkowvwvia péow email


https://saaslist.com/blog/creating-email-marketing-campaign/
https://saaslist.com/blog/creating-email-marketing-campaign/

marketing amno pa emiyeipnon Wnopel woTtOoo va AELTOUPYHOEL WG LELOVEKTAMOTOL
yla tnv idta kat ta email tng va Bewpouvtal “spam” (Spamlaws, 2022) kot va pnv

eudavilovtal ota nAekTpovika Taxudpopeia Twv napaAnmtwy (FTC.gov, 2017).

2.4. Mapketivyk Mnxavwv Avaintnong - SEM (Search Engine Marketing)

SEARCH =
ENGINE i
MARKETING -

Q |

Shopify (2022), Search Engine Marketing (SEM): When and How to Use It https://www.shopify.com/blog/search-engine-
marketing

ITOXOC TOU MAPKETWVYK pnxavwv avalntnong (SEM) eivar n mpowbnon twv
MPOIOVTWY KAl TWV UTINPECWV MLaG EMIXElpNONG Hé€oa amo T OeAIOEC
QIMOTEAECUATWY TWV Unxavwyv avalntnong onwg ot Google, Bing, Baidu, Yahoo
KtA. (Curvearro, 2020).To SEM pumopel va OSwokplBel oe dwpedav pEow TNG
BeAtotonoinong pnxavwv avalntnong (Search Engine Optimization-SEO) kat

TIANPWTEOD HECW TNG TIANPWUNAG ava kALK (pay per click-PPC).


https://www.shopify.com/blog/search-engine-marketing
https://www.shopify.com/blog/search-engine-marketing

2.4.1. BeAtiotonoinon Mnyavwv Avaintnong - SEO (Search Engine

Optimization)

H BeAtlotomnoinon punxavwv avalntnong (SEO) eivat n dtadikaoia BeAtiwong tng
TOLOTNTAG KAl TNG TOCOTNTOG TNG ETUOKEYPIUOTNTAG ULAC LOTOOEAISAC amo TIg
unxaveg avalntnong. To SEO otoxeVel va pépel Swpeav eMoKePLUOTNTA (YVWOTA
w¢ "duowkd" n "opyavika" amoteAéopata) otnv LoTooeAiSa pLag ETIXELPNONG,
HECQ OO TA OXETIKA AMOTEAECUATO TWV HNXovwy avalntnong yla Ta nmpoidvta

KOLL TLG UTtNPECLES TNG.

Q¢ OTPATNYLKN VTEPVET HAPKETLVYK, TO SEO e€etalel Tov TPOTO AElToupylag TWV
UNxovwv avalntnong, Toug MPOYPOUUATIOUEVOUG IO UTTOAOYLOTH aAyopLBuoug
TIOU UTTAYOPEUOUV TN CUUNEPLPOPA TwV pnxovwyv avalntnong, Tt avalntouv ol
avbpwrol, TOuG TPAYHATIKOUG Opoug avalntnong N A€€elg-kAeldld mou
avalntouvtol OTI( MNXOVEC avalAtnong Kol TIOLEG UNXAVEG avalntnong
TIPOTLUWVTAL amd TO KOO oto omoio ameuBuvovtal . To SEO otnv cuvéxela
ekteAeltal otnv wotooeAiba pLag emxeipnong, pe Baon tig Aé€elg kAeldla yla ta

TPOLOVTA KAL TG UTINPEGCLEG TTOU TNV evdladEpeL va tpowBroeL.

Ma toug 6poug avalntnong autolg, n wotooeAida NG emxeipnong Ba d€xetal
TIEPLOCOTEPOUC ETILOKETITEG LECA ATIO LA UnxavA avalntnong otav n LotooeAida
Ba katatdooestal uPnAotepa otn OeAlda  QAMOTEAECHATWY TNG MNXAVNAC
avalntnong. MNepLocOTEPOL ETILOKEMTEG UTTOPOUV OTN CUVEXELA VA LETATPOTIOUV OE

TEAATEG TNG ETUXELPNONG.

Ta op€AN Twv evepyelwv tou SEO amattolv ocuvhBwWE apKETO XPOVO WOTE val
aveAyBel plog otooediba otnv KATATAEN TWV QMOTEAECUATWY TWV UNXOVWV

avalntnong kot ev ivat katt mou cupPaivel apeoa (Giomelakis, Veglis, 2016)



2.4.2. Aadnpiosig MAnpwung ava KAk -Pay per Click (PPC)

e avtiBeon pe to SEO ot Swadpnuicelg PPC Sivouv tnv Suvatdtnta ot
ETUXEPNOELG va epdavilouv Sladnuicel ota AMOTEAECUATA TWV HNXOVWV

avalnTnong AUeSA TNV OTLYUNA TIou To BEAOUV OTO KOLWVO OTOXO TOUG.

OL emXelpROEl HEow amd TG OSLadNUIOTIKEG TAATHOPHEC TWV HNXOVWV
avalnTnong Unopouv va SnUoupynoouV SLadNLOTIKEG KAUTTAVIEG OFE TIOLKIAEG
HopdEg omwe dtadnuiosig kelpévou (text ads), Stadnuioeig elkovag (banner ads),
Stadnpuioelg Bivreo (video ads) 1) kaL cuvSuaCUO AUTWV OL oToleg Epvouv AUEDN
ETUOKEYPLUOTNTA OTNV LoTooeASa TG emixeipnong. OL ETUXELPNOELS €XOUV TNV
Sduvatotnta va enhé€ouv mote Ba eudavilovial ol oXeTIkEG Stadnuioelg (.
otav £vag xpnotng avalntd €va mpoldv N UMnpecia TouG N EMLOKEMTETAL ULa
OUYKEKPLUEVN LoTooeAida evdladEpovtog), evw TTANPWVOUV yla KABe KALK OTLG
Sladpnuioelc autég. EMopEVWE MANPWVOUV OUGLAOTIKA YO VO aUEnoouV apeca
NV EMOKEPLUOTNTA OTnV LotooeAida toug amd mbavol¢ ayopooTEC TwV

TPOLOVTWV KAl TWV UTINPECLWYV TOUG.

To peyaAo MAgOVEKTNUO OTLG Kapumavieg PPC évavtl twv mapadootakwv offline
HAPKETIVYK TEXVIKWV €lval Ta dpeoca PeTpolla otolxeia. H emyeipnon yvwpilel
OVA TIACO OTLYUH TIOCA ATOLO OO TO TUNUA-0TOXO0 TNG £XOUV Sl TIC StapnUioELg
NG, MOCO ATOMA £KOVOV KALK KOl EMLOKEDTNKOV TNV LOTOCEALSA TNG KO oo
TEAIKA HETATPATINKAV O TWANOCELS. To PPC emutpémnetl otov Stadpnuilopevo va
BAEmEL eUKOAQ TNV amodoon Twv dtapnuicewy, ava dca oTyur o avtiBeon pe
TG akpLBotepec pebodouc mapadoolakol HAPKETIVYK OTLG OTOLeG eival SUOKOAO

va LeTpnBel kat va emiteuxBolv ypriyopo amoTeEAECOTOL.



2.5. Wndrakég Anpooieg 2xeoslg - Digital PR & Social Media

y

Mention (2022), How Digital PR Can Help You Build A Brand? https://mention.com/en/blog/digital-pr-for-brand-building/

Ot S108IKTUOKEG dNUOCLEC OXEDELG €lval n EMAYYEAUATIK EVaoXOAnon HUE TNV
ouVTAPNON ULAG €UVOIKAG SLASIKTUAKNG €LKOVAG MLOG etalpeiag. To digital PR
npowBel pla etapeia péow Stadiktuakwyv totohoyiwv (blogs), otooeAibwy kot
HEOWV KOWVWVLKAG Siktuwonc (social media), influencers, katl meplexopévou rnxou
Kal Bivteo Omwg podcasts kat Bivieo o€ NAeKTPOVIKEG TMAATDOPUEG XoL (TLX.

Spotify) kat Bivteo (m.x. youtube).

O otoxog pag ekotpateiog Pndlakwv SnUooiwv oxECcEwV, glval va auENoEL TIG
SladiktuakéC avadopEg, Toug nAekTpovikoug cuvdéopoug (backlinks) kat tn ¢dRun
TWV EUMOPLKWY ONUATWY HLaG €TALPELlOG, OTOLXElO Ta omola elval oKOUN TO
Kplolla yla TNV enituyia Lo etalpilog onpepa oe oxéon He to moapeABov (Lan,Ye,
Eyun-Jung,Ki, 2012). To Pndlakd PR £xel auénbei oe dnuotikotnTa Kabwg TO
Awadiktuo yivetal oAoéva kot 1o SnUOPNEC. H avodog Twv PECWVY KOWVWVIKAG
Siktuwong odnynoe eniong otnv avénon tou Pndlakou PR, kaBwg oL etalpeieg
UIOPOoUV VA TIPOCEYYIOOUV €va EUPUTEPO KOLVO, XPNOLUOTIOLWVTAG TLG TTAXTHOPUEC
QUTEG. H EMIXEPNUATIKOTNTA EXEL OVAYVWPLOTEL EUPEWG WE KPLOLLOG TIOPAYOVTAG
yla TNV OLKOVOMLKN avamtuén. OL JIKpEG Kol peoaieg emuyelpnoelg (MME)

Stadpapatilouv kaiplo poAo oTig EOVIKEG OLKOVOULEG, KABWG OTLG TIEPLOCOTEPEG


https://mention.com/en/blog/digital-pr-for-brand-building/

XWPEC AVILTPOCWTITEVOUV TNV TTAELOVOTNTA TWV ETLXELPHOEWV. MNopd To YEYOVOC OTL
O&vV UTIAPXEL KOLVOCG OPLOOC 0€ OAO TOV KOO0 yLa Ti¢ MME, avayvwpiletal EUpEwg
OTL Snuioupyolv BEoelg epyaciag Kol cUMBAAAOUV ONUAVTIKA ot dnpoupyla
npootiBépevng aflag 1600 OTIC €BVIKEG OLKOVOULEG 000 KOl TEPALTEPW OF

EUPUTEPEG OLKOVOULEG OTIWG N ECWTEPLKN ayopd tng Eupwmnaikng Evwong.



KEDAAAIO 2: Mikpopeoaieg Emyeiprioeils -MME (SMEs)

Enisa (2020), European SMEs facing increased cyber threats in changing digital landscape

https://www.enisa.europa.eu/news/enisa-news/european-smes-facing-increased-cyber-threats-in-a-changing-digital-

landscape

H emiyxelpnuatikOTNTa £XEL AVAYVWPLOTEL EUPEWC WG KPLOLLOG TTapAyovTacC YLa TV
OLKOVOULKA avamtuén. OL LKPEG Kol peoaleg emxelpnoets (MME) Stadpapatilouv
Kaiplo poOAo OTIC €OVIKEC OLKOVOUIEG, KOOWG OTIC TEPLOCOTEPEC XWPEG
QVTLTPOCWIEVOUV TNV TAELOVOTNTO TWV ETIXELPROEWV. Mapd To Yeyovog OTL Sev
UTTAPYXEL KOLVOG OPLOUOC 0 OAO TOV KOOHO yia Ti¢ MME, avayvwplletal eup£wg OTL
dnuloupyolv BEcoelg epyaociag Kal oUPBAAOUV onuaviikd otn Snuoupyia
npootiBepevng aflag 1600 OTIC €BVIKEG OLKOVOUIEG 00O KOl TIEPALTEPW OF

EUPUTEPEG OLKOVOULEG OTIWG N ECWTEPLKN ayopd tn¢ Eupwnaikng Evwonc.


https://www.enisa.europa.eu/news/enisa-news/european-smes-facing-increased-cyber-threats-in-a-changing-digital-landscape
https://www.enisa.europa.eu/news/enisa-news/european-smes-facing-increased-cyber-threats-in-a-changing-digital-landscape

1. Honpaoia twv Mwkpopeoaiwv Eniyelposwv

O TwTtikog pOAOC TNG EMLXELPNUATIKOTNTAC OTNV OLKOVOULa avadelkvUeTaL OTn
BiBAoypadia tou 2000 alwva KATw And eVOANQKTIKEG OMTIKEG YWVIEC. ITO
EUPBANUOTIKO €pyo TOU, 0 Schumpeter J. (1934) UTIOYPAULLOE TO CNUAVTIKO pOAO
TWV ETUYELPNUATIWY OTNV OLKOVOULKH avamtuén, Tovilovtog TNV KOLWVOTOULO KoL TNV
Eloaywyn VEwV ePEUPECEWV yLa TNV TPOWONGCN TWV CNUEPLVWVY TEXVOAOYLWV KOl
npoiovtwyv. Auti n Swdkaoia yvwot w¢ «SnUoupylky Kotootpodn»
avamtuxbnke Katd TIG «TMPWTEG Oekaetieg Tou 2000 alwva, OTAV OL HIKPEG
ETUXELPNOELG BewpolVTaV OXNUA ETIXELPNHUATIKOTNTOG KOL TINYH armacXoAnong Kat

eloobnuartocg» (Thurik R., 2009)

Amo ta TéAn tou 200U alwva PEXPL ONUEPA, N Taxela TEXVOAOYIKN avamTuén
OTOUG TOUELG TWV TNAETIKOWWVLWY TNG TTANPOdOPLAG KOL TWV ETILKOLVWVLWY KaL N
Tlaykooplomoinon Twv Kedalalayopwv Kal Twv TPoloviwy, £Xouv oAAAEEL TIG
ouvOnkeg mapaywyng Olebvwe. Evag onuavtikdg aplbuog Mikpopeoaiwy
Eruxelpnioewv (MME) amacxoAoUv epyatiko OSuVApLKO He uPnAo eminedo
TEXVOYVWOLOG O€ TapAyovieg Tou emnpedlouv KoBOPLOTIKA TIG OUVONKEG
mapoaywyng aAlAd kot mpowBnong twv TPOIOVIWY KoL TWV UTINPECLWV TOUG.
Aebopévou ot oo MME €xouv tn Suvatotnta va cUUPBAAOUV ONUAVIIKA OTN
Snuoupyla véwv Béoewv epyaciag uPnARg molotnTag Kal e€LGIKEVLONG OTLG VEEG
TEXVOAOYLiEC cUMPWVA PE TIC OUYXPOVEC QTALTOELG TTOU ETBAANAEL N €MOXA TNG
TLOYKOGULOTIONONG, OL SNOCLOVOULKEG TIOALTIKEG E0TPEP AV TNV TPOCOXI) TOUG OTL
MME 6xt pévo yla tnv ouvelodpopd TOUCG OTNV KOWVWVLKN ouvoxn, aAAG Kol Aoyw
NG ONUAVTIKAG oUPPBOARG toug otn &nuloupyia mpootiBéuevng aflag otnv
olkovouia. H avtamokplon tng SnUOCLOVOULKAG TIOALTIKAG OTNV OVOTTTUGCOUEVN
{ntnon mou avayvwpellel T yvwon w¢ tTnv KUpla Tinyn ywo ™ dnuioupyla
OVTOYWVLOTLKOU TAeovekTApatog, odnyel otnv emaveudavion autol TOU

ovopaletat «Owkovopia tng Emyepnuatikotntag» (Thurik R., 2009).



H onuaocia twv MME w¢ mapdayovta Snuloupylac amaoxoAnong
emonpaivetal eniong amd tov O0ZA (2017), evw ol Haltiwanger J., Jarmin R.,
Miranda J. (2012) kat Lawless M. (2013) Seiyxvouv OTL oL VeOPUELG ETILXELPNOELG
elval onuavtikol énuloupyol amaoxoAnong, evw o Lawless M. (2013)
KATAOELKVUEL OTL OL UKPOTEPEG ETUYELPNOELG TTAPEXOUV TIPAYUATL TNV KUPLA TtNYA
anaoxoAnong. Itg xwpeg tou OO0ZA, o. MME avtutpoowrnelouv To 99% Tou
OUVOAOU TWV ETUXELPNOEWV TIOU Snuioupyolv mepimou to 70% twv BEcewv
EPYACLOG KOTA LECO OPO Kot CUMBAAOUY peTtagl 50% kat 60% otnv MPooTIBEEVN

afla kata péco opo (O0ZA, 2016).

2. OpLopdg twv Mikpopeoaiwv Enyelpnoswv

AleBvwg Sev UTIAPXEL KOWOG OPLOPOG ylo Tti¢ MME. ITIG TIEPLOCOTEPEC
TIEPUTTWOELG, €VOG YEVIKOG KAVOVAG, OMWC 0 aplOpog twv epyalopévwy, Bonba
OTOV TIPOCSLOPLOPO TWV ETIXELPOEWV TIOU OVAKOUV oTnV Katnyopia twv MME.
MNna mapadetypa, otic Hvwpéveg MoAtteieg tng Apeptkng(HMNA) pioe MME eilval pia
emeipnon ue Ayotepoug amnd 500 umaAAnAoug, evw otnv Eupwnaiki Evwon, to
avtiotoyo 6po  eivat 250 epyalopevol’.  ErumAéov, AMa  Kpltripla
Xpnotpomnolouvtal cuvnBwc yla Tov oplopo oG enxeipnong wg MME, onwg o
KUKAOG Epyaclwy, Ta €608a, To KEPAAALO KoL 0 TOpEAG/Blopnyavia. MpAayuaTL, OTLG
HMNA ot MME koatnyoplomolouvtal pe Baon tn Blopnxavia - KpLtielo mou
EMNPEALETAL ATIO TA XAPAKTNPLOTLKA KABE TapaywyLKou TopEa -, Ta €606a Kal ToV
oplOpo Twv epyalopévwve evw otnv Eupwmnaikn Evwon pia o yevikn - opllovtia
TPOCEyylon €XeL uLoBetnBel pe Bdon kpLtripla 6w 0 AplOUOS Twv epyalopEVWY,

0 KUKAOC gpyaolwV Kol To KepAaAalo.

2 OECD Stats: https://stats.oecd.org/glossary/detail.asp?ID=3123 and https://sbecouncil.org/about-
us/facts-and- data/ , Ward S. (2020) in website: https://www.thebalancemoney.com/sme-small-to-
medium-enterprise-definition-2947962



https://stats.oecd.org/glossary/detail.asp?ID=3123
https://sbecouncil.org/about-us/facts-and-%20data/
https://sbecouncil.org/about-us/facts-and-%20data/
https://www.thebalancemoney.com/sme-small-to-medium-enterprise-definition-2947962
https://www.thebalancemoney.com/sme-small-to-medium-enterprise-definition-2947962

JUpudwva pe Tov oplopo tnG Eupwrnaikng Evwong (2003/361/200tacn tng
Evpwrnaikng Emrpontic®), oo MME eival emuyelpioslg pe Aydtepouc amd 250
UTTAAAAOUG KOl ETHOLO KUKAO EpYOCLWV KATW Twv 50 ekatoppupiwy eupw Kai/n

LOOAOYLOMO KATW TwV 43 EKATOUUUPLWY EVPW.

Itnv katnyopia twv MME, wg pkpn emixeipnon opiletal n emnixeipnon mou
anacoAel Ayotepoug amd 50 epyalopévoug Kal TG omoilag o €TNoLog KUKAOG
€pyoolwv Kat/j To oUVOAo TOu €TroOU Loohoylopol Sev umepPaivel ta 10
EKATOMMUPLA gUpw. Q¢ TOAU UIKPN ETUxelpnon opiletal n emeipnon mou
amoaoxoAel Ayotepoug amo 10 epyalopévouc Kal TNG omoilag 0 €TAOLOC KUKAOG
€Epyoolwv Kal/p To cUVOAO TOU €TNHOLOU LOOAOYLOMOU Oev umepPaivel ta 2

EKATOUUUPLA EVPW.

3. OuMwpopeoaieg Emyelpriosig otnv EAAada

Ye xwpeg omwce n EANGSa, n omola amoteAsl pia pikpr €Bviki ayopd os ocUyKpLon
HE AAAEG HeYAAEG EBVIKEG OlKOVOieG TNG Eupwning (omw¢ n Fepuavia, n FaAAia, n
ItaAla, To Hvwpévo Baoilelo, n lomavia), oo MME Swadpapatilouv oucLaoTIKO
POAO oTNnV €BVIKA OLKOVOULO KOl T ouvoxn TG Kowwviog. upudwva pe to SBA
Factsheet 2021% ywa tv EAGSa, 718.558 emuxelprioelg, oxedov to 100% tou
OUVOAOU TwV EAANVIKWV ETIXELPNOEWV, opilovtal wg MME, cUudwva Pe oToLlxEld
™G Eupwnaikng Emtponig. To 93% twv eAAnvikwv emxelprioewv (680.038) eivat
TIOAU HLKPEG ETUXELPHOELC TTOU amacXoAouv Alyotepoug amo 10 epyaldpevouc, To
4,8% (34.701) eival pkpeg emxelpioelg, 1o 0,5% (3.819) eival pecaieg eEMXELPAOELG
Kal oxedov 1o 0,1% (522) elvol peyaleg emixelpioel. Ixedov TO HULOU TOU
eAAnVIKoU epyatikou Suvaplkou, | to 46,9%, amacxoAeital o€ TOAU UKPES
ETIXELPNOELG KOL TO 83% TOU £pyaTikoU Suvaptkol amnaocyoleital e MME. Ot oAU
ULKPEC ETUXELPNOELS KoL ot MME avtimpoownevouv to 19,7% kal to 56,7% tng

npootBEpevng aglag otnv olkovouia, avtiotolya. 2 oUYKPLON LE TOV LECO OPO TNG

82003/361 sUotaon EE https://eur-lex.europa.eu/legal-
content/EL/TXT/PDF/?uri=CELEX:32003H0361&from=PL

4 SBA Factsheet 2021 https://www.ggb.gr/sites/default/files/basic-page-files/Greece%20-
%20background%20document%200f%20the%20SME%20fact%20sheet%202021.pdf



https://eur-lex.europa.eu/legal-content/EL/TXT/PDF/?uri=CELEX:32003H0361&from=PL
https://eur-lex.europa.eu/legal-content/EL/TXT/PDF/?uri=CELEX:32003H0361&from=PL
https://www.ggb.gr/sites/default/files/basic-page-files/Greece%20-%20background%20document%20of%20the%20SME%20fact%20sheet%202021.pdf
https://www.ggb.gr/sites/default/files/basic-page-files/Greece%20-%20background%20document%20of%20the%20SME%20fact%20sheet%202021.pdf

EE-28, ot MME kot 8laitepa oL TTOAU HLKPEC ETIXELPNOELG Elvall TTOAUTIANBEOTEPEC

KOLL TTLO ONMOVTLKEG YL TNV EAANVLKI) OLKOVOLLLQL.

ENGSa EE-28 ENGda EE-28 ENGSa EE-28
AplOudg | Nocootd | Nocootd | AplOudg | MNocootd | Mocootd | Ag€ | Mocootd Mocootd
’\? u0<22q 680.038 94,60% 93,00% 1.217.952 46,90% 29,60% 8,5 19,70% 18,70%
Mukpég 34.701 4,80% 5,90% 603.944 23,30% 19,70% 6,9 15,90% 17,00%
Meoaieg 3.819 0,50% 0,90% 331.976 12,80% 15,80% 91 21,10% 17,30%
MME 718.558 99,90% 99,80% | 2.153.872 | 83,00% 65,20% 24,6 56,70% 53,00%
Meydec 522 0,10% 0,20% 442.391 17,00% 34,80% | 18.7 | 43,30% 47,00%
ZUvolo 719.080 | 100,00% | 100,00% | 2.596.263 | 100,00% | 100,00% 43,3 100,00% 100,00%

Mnyrj: European Commission’s 2021 SBA Factsheet — Greece. AUTEG gival ekTIUNOELG yLa To 2020 mou mapdyovTal oo thv
DIW Econ, ue Baon ta otoyeia 2008-2018 ano to Structural Business Statiotikr) Baon Asdouévwy kaBws Kat mpoowpLvd
otoxela yta to 2019-2020 and tn Baon Aseboucvwv ESvikwv Aoyaplacuwv kat t™ Bpayunpddeoun Baon Aebouévwv
Emiyetpnuatikwyv Ztatiotikwy (Eurostat). Ta otoyeior KOAUTTTOUV TN «lUN XPNILOTOOLKOVOULKY ETUXELPNIUATLKY OLKOVOUI», N
onola meptAauBavet tn Blounyavia, KATACKEVES, EUNTOPLO Kat urtnpeaiec (NACE Rev. 2 tunuata B éwg J, L, M kot N), aAda
OxL ETUYEPNOELS 0TN Yewpyla, TN Sacokouia KoL TNV dALElQ Kot TOUG O UEYAA0 BaIUO N EUTOPEUCLUOUS TOUELG UTTNPECLWY,
onwg n eknaibevon kat n vyeia. Ot akoAouBol optouol katnyopiac ueyedous eivat EQapuootnkav: TOAU UKPEG ETUXELPHOELS
(0-9 amaoyodovuevolr), UkpES emelprioels (10-49 amaoyodoUuevol), uHeoaie emixelpnoels (50-249 atoua)
anaogyolovvrat) Kot UeydAeS eniyelprioeLs (250+ dtoua amacyodolvrad).




KEDAAAIO 3: AvtaywVvioTLKO TTAEOVEKTNLA KoL 0 POAOG TOU
Digital Marketing oti¢ MME

Qinetic (2020), Bringing to life the value of SMEs https://www.ginetig.com/en/blogs/bringing-to-life-the-value-of-smes

. OpLOMOG AVTAYWVLOTIKOU TAEOVEKTHLOTOG OTLG ETILXELPNOELG.

Onwg avadépel o Porter(1985), To avTaywVvLOTIKO TIAEOVEKTNHA aVADEPETAL OTO
HOVOSIKO TIAEOVEKTNUA TIOU €XEL ML ETOLPEL 1) OPYAVIOUOC E€VAVIL TWV
QVTOYWVLOTWYV TNG. AuTO Hrmopel va mepAapBavel Eva eupl GACUO TTOPAYOVTWV
OMwG N mpooPacn os GUOLKOUG TOPOUG, TO EEELOIKEVUEVO EPYOTIKO SUVAULKO, N

QUMOKAELOTIKN TEXVOAOYia N} ULaL LOXUPN EMWVU LA,

JUpudwva pe toug Prahalad, C.K., kat Gary Hamel (1990) , évag GAAOG TPOTOG
OVAAUONG TOU QVIAYWVIOTIKOU TIAEOVEKTAMOTOC £ival PHECW TNG €VvolaG TwV
BaoLKWV LKAVOTATWV MLOG €Talpeiag. Mia Baoikn Lkavotnta eival pla povadikn
wavotnta f Seflotnta mou SLaBETEL pla eTalpEla TTOU TIAPEXEL £vVa ONUAVILKO
TIAEOVEKTNMO OTNV ayopd. MNa mapddelypa, n Bactkn LKAvOTNTA ULAG ETALPELNG
AOYLOMKOU UTTOPEL va €lval n LKavOTNTA TNS va avamtuoosl AUOEL AOYLOULKOU
OULXMNG, EVW N BAOLKA LKAVOTNTA ULOG KOTOOKEUAOTIKNG ETALPELaG pumopel va eival
n amnoteAeopatikn Slaxeiplon tng edpodlaotikig alucidag. Evromiloviag katl
aflomoLwvTag TG BAOKEG TNG LKAVOTNTEG HLOL ETOLPELN, UMOpPEL va Snuloupynoet

€va BLWOLUO aVTayWVLOTLKO TTAEOVEKTN AL


https://www.qinetiq.com/en/blogs/bringing-to-life-the-value-of-smes

2. ITPATNYIKEG EMITEVENG AVTAYWVLOTIKOU TTAEOVEKTHLOTOG

JUpudwva pe tov Porter(1998) Ymdpxouv MOAAEC SLODOPETIKEG OTPATNYLIKEG TIOU
UMOpPEL va XPNOWUOTOLAOEL ML ETALPEL ylO VO ETUTUXEL OVTOYWVLOTIKO

TIAEOVEKTNMA. AKOAOUBOUV pePIKA Mapadelypata:

AVTaywvioTIKO TAEOVEKTRHA

XapnAétepo K6oTOC MAagopomoinon
1 2
Eupeia Hysoia kootoug Magpopormoinan
OTOYXELOT)
AvtaywvioTiko
nedio dpaong 3a 3B
Nepiopiopévn EoTiaon oto kooTog ] EaTtiaon G:FI']
oréyEuon lapopornoinan
Y

Kritiki.gr (2023) Npooappoyn M.E. Porter, Competitive Advantage: Creating and Sustaining Superior Performance, The Free

Press,1998. https://kritiki.gr/microsites/vasikes-arxes-stratigikis/chapter/ch5/graphics/gr5-2

2.1.Hysoia Kéotoug

e QUTA TN OTPATNYLWKA N €mXelpnon €mMOLWKEL va yivel 0 Tapaywyog UE To
XapnAotepo Suvato KOoTog og €vav KAAdo. Me tov £AEyX0 TOU KOOTOUG Kal TNV
61aBeon MpoldVTWY 1) UTINPECLWY O€ XAUNAGTEPN TLUA OO TOUG AVTAYWVLOTEG, LA
£TALPELO UTTOPEL VO TTPOOEAKUOEL TIEAATEG e eVLOONGLA OTLC TLEC KaL va KEpSLoEL

LE aUTO ToV TpOTo pepidlo ayopdac.


https://kritiki.gr/microsites/vasikes-arxes-stratigikis/chapter/ch5/graphics/gr5-2

2.2. Awadoponoinon

Auti n otpatnykn mepAapuBavel TNV nmpoodopd €vog povadlkol Tpoildvtog n
umnpeoiag Tou Eexwpllel M €TAlPElD QMO  TOUC QVIAYWVLOTEG TNG.
Aladopormnolwvtag To TPoiovTa 1 TIC UTINPECIEG TNG, Ula €Talpeilar pmopel va
XPEWOEL ULl premium TN KAl Vo TIPooeAKUCEL TIEAATEG TOU €lval mpoBu ol va

TIANPWOOUV TEPLOCOTEPA YLa VO LOVASLKO TTPOoioV 1) uTinpeaia.

2.3.Eotiaon

Autil n otpatnylkn MepAaUBAVEL TNV E0TIOON O €VA GUYKEKPLUEVO TUNUA TNG
0yopAc KOL TNV TPOCAPUOYH TIPOIOVIWV I UTINPECLWV WOTE VO aVTAToKplvovTal
OTLC AVAYKEG auTol Tou TUNUatoC. Eotialoviag oe €va TUAMO TNG Oyopdg, ULa
etalpela pmopel va amoduUyel TOV QUECO OVIAYWVIOUO WE HEYOAAUTEPEG,
€6PALWUEVEG ETALPELEG KOL VO QTIOKTHOEL AVTAYWVLOTIKO TAgovéktnua (Kotler,

Philip, 2017). AvaAoya pe tnv eotiaon untdpxouv 2 £(6n oTpaTNYLKWV:

2.3.1. Eotiaon oto KGOTOG

Onwg avadepel o Porter (1985) n eotiaon 0To KOOTOG E(vVAL LA OTPATNYLKY OTNV
omola o stapeior EMIGLWKEL VA ETUTUXEL OVTAYWVIOTIKO TIAEOVEKTNUA LE TNV
e€elbikevon otnv €UMNPETNON EVOG CUYKEKPLUEVOU TUNUATOG TNG AyopPAS 1 UG
opadag neAatwy, mpoodEPoviag XAUNAOTEPEC TLUEC OO TOUC OVTAYWVLOTEC yLaL TN
OUYKEKPLUEVN opdda. Autd Sladépel and Tn otpatnylky nyeoiag kGoToug mou

oToxeVEL oTnV emiteuén xapunAou KOGTOUC 0 OAOKANPN TNV ayopd.

Ma TNV enitevén evog MAEOVEKTAUATOC £0TIAONG OTO KOOTOC, ULa ETALpEia pmopel

va eTKEVTPpWOEL og SLadopeg TaKTIKEG OTw (Porter, 1996):

e Avoyvwplon MG OUYKEKPLUEVNG opadag melatwv n e€elSIKEUUEVNG
ayopadc: Eotialovtag o€ £va CUYKEKPLUEVO T A TNC AYOPAC, UL ETALPEL
UMopel va katavonoel KAAUTEPA TIG AVAYKEG AUTNAG TNG OMAdag Kal va
TIPOCAPUOCEL TO IPOLOVTA KL TIG TPOOPOPEC TNG WOTE VoL KOAUPEL QUTEC

TLG AVAYKEG.



e BeAtlotomnoinon Aettoupyiag: Me tnv BeATLOTONOLNON TWV AELTOUPYLWY, TNV
autopatomnoinon twv Sladlkaolwy Kal Tn Helwon tNg omatdAng, Ul
€TAlPElOl MMOPEL VA MPEWOEL TO KOOTOG TNG Kal vo petafiBacel tnv
€€oLKOVOUNON TOPWV OTOUG TTEAATEG HE TN Hopdr XAUNAOTEPWV TILWV Lo
NV e€elSIKEVPEVN QYOPA-OTOXO.

e [pounBela: Eotidlovtog O €va CUYKEKPLUEVO TUAMO TNG AYOPAC, LA
etalpeila punopet va eival oe Béon va SlampayUateutel XAUNAOTEPES TUEC
arno nMpopunBeuTEC Mo e€UTINPETOUV AUTO TO TUAKA TN AYOPAC.

o MAPKETIVYK KoL TIWANOCELG: ZTOXEVOVTAC TLG TIPOOTIAOELEG LAPKETLVYK Kal
TIWANOCEWV OE CUYKEKPLUEVO TUAMA TNG OYOPAG, HLO €TOLPELA UIMOPEL va
SnUoupynoeL MePLOCOTEPEG MWANCELS, Ao O,TL anmd O€ Ml EUPUTEPN
0YOpQA KOL VA LELWOEL TO CUVOALKO KOOTOG UAPKETLVYK.

e Anuloupyia WOXUPNAG eMwvupiag: Xtilovtag pia woxupn dAun kot BeTkn
EIKOVA PETALY TNG €ELBIKEVEVNG OlYyOPAG-OTOXO0U, Lo ETOLPELQ UTTOpPEL val

TPOOEAKUOEL KOlL VA SLlatnprioeL MEAATEC O€ auThV TN B€on.

H otpatnylkn €otiaong oto kootog amattel Babla katavonon tng B€ong tng
0yopAC-0TOXOU Kal LdLaitepn TPOoOo)Xr O0TO KOOTOC KAL TNV ATMOTEAECUATIKOTNTA YL
™ SlatApnon TG AVTAYWVLOTLKOTNTAC O€ auThV TN B€on. Qotdoo, oL ETALPELEG TTOU
okoAouBoUv auTr) TN OTPATNYLK EVOEXETAL VA QVILLETWIIOOUV TIEPLOPLOUEVN
Suvauikn avamnrtuéng, kabwg pmopetl va SuokoAevovtal va auvéfoouv to pepidlo
0yopAC EKTOC TNG e€elSIKEVUEVNG B€0NC-0TOXOU Kal UIopel va SuokoAeUovTal va

ETUTUXOUV OLKOVOULEC KALHAKAG.

2.3.2. Eotiaon otn diadoponoinon

H eotiaon otn Swadopomoinon elval pla oTPATNYLK TIOU XPNOLUOTOLOUV Ol
ETUXELPNOELG Yo va Eexwpilouv amd TOUG QVTOYWVLIOTEC TOUG TIPOOHEPOVTAG
HOVaSLKA TIpOlOVTA I UTNPEGCLEG EOTLAOUEVA OE ELOIKEG AVAYKEG EVOG TUAMATOC TNG
ayopadc (Porter, 1985). Auto pmopel va SWOoEL O€ pLa ETALPELA £V AVTAYWVLOTLKO
TIAEOVEKTN A, KABwG ot meAdTeg elval o mbavo va emAEEOUV TA TTPOTOVTA TOUG

£VaVTL EKEVWV TWV aVTOYWVLOTWYV TOUC.



3. O poloc¢ tou Digital Marketing otnv enitevuén aviaywvicTikou

ntAeovektrpatog ot MME

Mo T WKPEG Kal peoaieg emyelpnoelg (MME), elval onuavilkd va €xouv
OVTOYWVLIOTIKO TIAEOVEKTNUO TIPOKEIMEVOU va Eexwpilouv o€ Hla  AKPWE
OVTOYWVLOTIKI) ayopd Kal va TTPOCEAKUOUV TIEAATEG. 2€ AUTAV TNV evotnta, Ba
Slepeuvnooupe WG To Pndlakod HAPKETWVYK pmopel va Bonbrosl tigc MME va
SNULOUPYNOOUY EVOL OVTAYWVLOTIKO TTAEOVEKTNMA LECA oo Ta Stddopa Kavaila

TOou.

3.1. Avtaywviotiko mAsovéktnua péow Affiliate Marketing

Top 10 Affiliate Categories by Market Share
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Source: AMNavigator; BloggingX Designed by &5

FinancesOnline(2023), AMNavigator; BloggingX, Top 10 affiliate categories by market share.

https://financesonline.com/affiliate-marketing-statistics/#1



https://financesonline.com/affiliate-marketing-statistics/#1

To HAPKETIVYK OUVEPYATWV ELVOL €VOC OLKOVOULKA omoSoTIKOC Kol gUKOAQ
ETEKTACLUOC TPOTIOC WOTE OL LLKPEC KAl Leoaieg emxepnoels (MME) va erutuyouv
OVTOYWVLOTIKO TIAEOVEKTNUA. ZUUPwWvVA e pia peAETn tou Influencer Marketing
Hub?, to affiliate marketing pumnopei va dnuioupyrost éwg kat 1o 15% Twv €068wv
HLaG etatpeiag and Stadiktuaka KavaAta. Eva anod ta Bacilkd MAEOVEKT AT TOU
HAPKETLVYK ouvepyatwyv yla T MME eival OTL TOUuG EMLTPEMEL va ipoaoeyyilouv
VEOUC TTEAATEG KOl VAL ETTEKTELVOUV TN BAon MEAATWV TOUG XWPLE va emiBapuvovtal

He to uPnAo kGoTog Ttou oxetiletal Ue TI¢ mapadootakég pebodoug dtadruiong.

Ot MME pmopoUv va eMITUX0UV OVTOYWVLOTIKO TIAEOVEKTN O LECW TOU UOPKETLVYK
ouvepyatwv xtilovtag oxéoelg pe AAAeg emixelprioelg kat influencers tou kKAadou
TouG. JuvepyalOpevol pe autolG, ot MME umopouv va aglomoljoouv Tnv
umdpyxouoo TeAatelok Baon Twv ouvepyatwv (affiliates) toug kol va
T(POCEYYioouv VEo Kowo. EmutAéov, ou. MME umopouv va mapakoAouBolv tnv
OTTOTEAEOUOTIKOTNTA TWV KAUMOVIWY MAPKETIVYK TOUC Kal va Aappavouv
amodaocelg pe Paon avalutika Sedopéva (m.x. clicks, emokénteg amd tnv
LotooeAiba evog ocuvepydtn KTA.) WOTE va BEATIWOOUV TTEPETALPW TNG KOUTTAVLEG

HAPKETLVYK TNG EMLXELPNONG TOUG.

KAeldl otnv emtuxia tou affiliate papkeTVyK amoteAel n emAoyr TwV CWOTWV
ouvepyatwv. Ot MME Ba mpénel va e€etdoouv to evOexOUEVO ouvepyacoiag e
emelpnoelg kat influencers mou €xouv peydAo Kot adOCLWUEVO KOO KOl TWV
omoiwv ot aieg euBuypappilovral pe TLg S1kEG Toug. Ot MME Ba mpémel emiong va
mapoakoAouBolv tnv anddoon TwV CUVEPYOTWV TOUG, WOTE va TPOoapUOlouv

avaAoyo Toug OpoUG TNG oUVEPYATiag Tou .

‘Eval AAAO TTAEOVEKTNHA TOU PAPKETLVYK CUVEPYATWV yia Ti¢ MME eival otL pmopet

va toug Bonbrosl va OTOXEUOOUV OCUYKEKPLUEVA Onuoypadlkd otolxeia Kkat

5 Influencer Marketing Hub, Top Affiliate Marketing Statistics for 2023
https://influencermarketinghub.com/affiliate-marketing-stats/



https://influencermarketinghub.com/affiliate-marketing-stats/

VEWypaPKEC TOmMOOeoieC. JuvepyalOUEVEC |UE OUVEPYATEG TIOU  E£XOUV
OUYKEKPLUEVO KOvO, oL MME pmopouv va TPOCEYYIoOUV TILO OTTOTEAEGUATLKA TNV
ermbupnTtn meAatelakr) toug Bacn. EMUTA£oV, TO LAPKETIVYK CUVEPYOTWYV ETLTPETEL
ot MME va mapakoAouBouv tnv anodoon tng emévduon toug (ROI) mio eUkoAa,
KaBw¢ TANPWVOUV OCUVEPYATEG HMOVO OTAV TPAYUATOTOLETaL TtwANnon n
dnuoupyeitat duvntikdg meAdtng. Auto Bonba tig MME va Aaufdavouv o
EVNUEPWHUEVEG AMOPACEL OXETIKA UE TIG €VEPYeleG marketing aAAd kal Tov

PO UTOAOYLOWO TOUG.

Ot MME umopouv emiong va StadopomotnBouv armd Toug avTaywvLoTEG TOUG LECW
TOU UAPKETLVYK CUVEPYATWY TIPOOHEPOVTOG ATIOKAELOTIKEC TIPOOPOPEG, UMTOVOUG I
EKTITWOELG OTOUG OUVEPYATEG TOUG. AUTO OxL Movo BonBa tig MME va auénoouv Tig
MWANOCELG Toug, aAAd Kal tn Snuoupyia plag aicbnong adooiwong pe toug

ETUAEYUEVOUG OUVEPYATEG TOUG.

Mpokelévou va eTUTEUXOEL €val AVTOYWVLOTIKO TAEOVEKTNUO HEow Tou affiliate
HAPKETIVYK, oL MME Ba mpémel emiong va €xouv pia duvatn Kot KaAd oxeSlaopévn
LotooeAida, KaBwe Kot Eva cad£EG KAl CUVOTITIKO TIPOY PO CUVEPYATWV. AUTO Ba
TIG BonBroel otnv MPOCEAKUGCN TOLOTIKWY OCUVEPYATWV Kol otn Snuoupyia

EUMLOTOOUVNG UE TILBOVOUC TTEAATEG.

JUUMEPAOUATIKA, TO HAPKETIWVYK ouvepyotwv (affiliate marketing) pmopel va
TLAPEXEL EVAV OLKOVOULKA aTtOSO0TIKO Kol EUKOAQ EMEKTACLUO TPOTTO yia Tig¢ MME va
ETUTUXOUV OVTOYWVLOTIKO TIAEOVEKTNUO. AnNUIOUPYWVTOC OXEOCEL( MHE QAANEG
enelpnoelg kot influencers, otoxsvovtag cuykekpLUEva dnpoypadlkd oTolxeia
Kal yewypadlkéG tomobeoieg, mapakohoubwvtag tnv amodoon emévduong Kal
TPOOPEPOVTAG ATIOKAELOTIKEG Tipoodopeg, ot MME pmopolv va au€noouv tnv
mpooéyylon SuvNTIKWV TEAATWVY KAl T TIWANCELG Toug, OLabOopOTTOLOUUEVES

TapAAANAQ OO TOUC AVTOYWVLOTEC TOUC.



3.2. AVTayWVLOTIKO TTAEOVEKTNHA HEoWw Stadnuioswv npoBoAng (Display

Advertising)

Mobile Set To Outpace Desktop Ad Spending By 2022

Global desktop/mobile ad spending distribution forecast by platform

B viobile [l Desktop

s2% e
48% "
2018 2019 2020 2021 2022 2023
@statistaCharts Source: Statista Digital Market Outlook Statlsta E

Statista (2022), Mobile Set to Outpace Desktop Ad Spending By 2022. https://www.statista.com/chart/19792/global-mobile-

ad-spending-distribution-by-platform/

OL UIKPEG Kal peoateg emiyelpnoets (MME) pmopouUv va amoKTAooUV aVTaywVLOTIKO
TMAcOVEKTNUO Héow  Yndokwv  Sadpnuicswv  mpoPoArng, otoxevovrag
OTTOTEAECHOTIKA TO KOO TOUG KOL TIOPEXOVTAG €EOTOUIKEUUEVO TIEPLEXOUEVO.
Xpnotwuornowwvtag dedopéva kal avoAuTika otolxeia, ot MME pmopouv va
Katavornoouv Babutepa TIG AVAYKEG KOL TLG TIPOTLUAOELS TWV TIEAATWY TOUG Kal va
Snuoupyrnoouv SLOpNUICELC TIPOCAPUOCHUEVEG OE CUYKEKPLUEVA TUNUATA TOU
Kolwvou-otoxou toug (Kotler, et al., 2018). EmutAéov, péow OSoKWwv Kal
BeAtotonoinong, ot MME pmopoUv va BEATIWVOUV CUVEXWG TNV amodoon Twv
Pnolakwyv Stadnuicewv mpoBoAng Kal va HeyloTOmolouv tnv amodoon tng

enévbuong toug (ROI) (Chaffey, 2017).

‘Evaig @ANOC TpOTOG Ue Tov omoio ot MME pmopouUv va ommoKTHo0UV aVTaywWVLOTLKO
TAEOVEKTNUA HEow Pndlakwy Stadbnuicewv poPoAng elval n xprion TEXVIKWY

EMAVAOTOXELVONG (retargeting) kol emavoAnmTikoU HAPKETWVYK (remarketing).


https://www.statista.com/chart/19792/global-mobile-ad-spending-distribution-by-platform/
https://www.statista.com/chart/19792/global-mobile-ad-spending-distribution-by-platform/

AUTEC Ol OTPATNYLKEG eTITPETOUV 0TI MME va otoxeUouv SlapnUioslc o atopa
mou €xouv aAAnAerudpdoel oto mapeABoOv pe to brand r TOv LOTOTOMO TOUG
(Chaffey, 2017). Auto pmopel va au€noet tTnv mBavotnTta PeTATtPonng (m.x ayopag,
eyypadnc KTA.) kal va odnynoetl oe vPnAotepn anddoon enévduong (ROI) tou
Stadnuiotikol budget twv MME.

Ot MME umopouUv €miong vo OTOKTACOUV QVIAYWVLOTIKO TIAEOVEKTNUA
XPNOLLOTIOLWVTOG TIG TIPONYHUEVEG €TUAOYEG OTOXeuong mou OSiatiBevtal otig
mAatdopuec Pnodlakwy Stadnuicewv mpoBoAns. Mo mapadeypa, ot MME
UmopoUV va Xpnollomolouv otdxeuon Pacel tomobeoiag yla va mpooeyyioouv
TEAATEG OE OUYKEKPLUEVEC VeEWYPADIKEC TIEPLOXEC 1 OTOXeuon Paoel
SNUoYpaPLKWV OTOLXELWV YLaL VO TIPOCEYYIOOUV CUYKEKPLUEVEG NALKLAKEG OUASES )
enineda elcodripatog (Chaffey, 2017). Auto emutpenel otig¢ MME va mpooeyyioouv
TQ 7O TOAUTIHA TUAMATA TEAQTWY TOUG KOl VA HEYLOTOTOLOOUV TNV

QTMOTEAEOUATIKOTNTA TWV PndLakwv StadpnuloTikwy Kapmaviwy TpoBoAic.

Téhog, ot MME upmopolv va QIOKTAOOUV QVIAYWVLOTIKO TIAEOVEKTNUA
aflomolwvtag TN SUVAPN TOU LAPKETLVYK KOWVWVLKWV LEowV. NMAATPOpUES OTIWCE TO
Facebook, to Instagram kat to Twitter mpoodépouv otigc MME oxupd epyaleia
oTOXeUONG Kot adooiwong mou prmopolv va Tig Bonbriocouv va cuvéeboulv pe to
KOLVO TOUG KOl va eVIOXUOO0UV TNV 0VayVWPLoLUOTNTA TNG ENwVvupiag toug (Kotler,

et al,, 2018).

JUVOALKA, ot MME pmopouUv va EMITUXOUV QVTOYWVLIOTIKO TIAEOVEKTNUA HECW
Pnodlakwyv Sapnuicswv mpoBoAng xpnolpomolwvtoag ta Sedopéva Kal T
aVaAUTIKA oTolxela ou mpoodépouv oL mAatdopueg online dtadnuiong, péoa ano
SOKIUEC KOl BEATIOTOMOLNGCN TWV KAUMAVIWY, HECW TNG EMAVAOTOXEUCNC KOl TOU
EMAVAANTITIKOU HLAPKETIVYK, KABWG KAl LECA OTTO TIPONYUEVEG ETILAOYECG OTOXEUONG

KOl LAPKETLVYK KOLWVWVLKWY LECWV.



3.3. AvTaywvVvLoTIKO AcovEKTNHA pEcw Email marketing

The Widespread

e Usage of Email

In 2022, global By 2025, this
email users is 4 3 figure is set to
forecast at | grow to

BILLION
R vor. BILLION

users.
That’s more than half the
world population.

Oberlo (2022), 10 email marketing stats you need to know in 2023. https://www.oberlo.com/blog/email-marketing-statistics

Ol UIKPEG Kal peoaieg emixelproelg (MME) pmopouv va MITUXOUV QVTOYWVLOTLKO
TIAEOVEKTN O LECW TOU PAPKETLVYK NAEKTPOVLKOU TAXUSPOUELOU XPNOLLOTIOLWVTOG
OTOXEUMEVA KAl EEATOUKEUIEVA NVUUOTO, TNUATOMOWWVTOG TO KOO TOUG Kal

aflomoLwvTag Epyaleio OUTOUATIOUOU.

MpwToV, XPNOLLOTIOLWVTAC OTOXEUUEVO KOl EEATOULKEUMEVA UnvUpata, ot MME
UMOPOUV va. SNULOUPYNOOUV KOUTIAVIEG NAEKTPOVIKOU Taxudpopeiou mou eival
TIPOCOPUOCHEVEC OE OUYKEKPLUEVA TUAMOTO TOU KOwvoU Toug, aufdavovtag Tn
ouvAadEL KAL TNV ATIOTEAECUATIKOTNTO TWV UNVUHATWY Toug (Drew, 2017). Autd
UMopeL va Yivel xpnollomolwvtag ta SeSopéva Kol To aVAAUTIKA OTOLXEla TToU
npoodEpouv ol mMAathopue email marketing (m.x. open rate, bounce rate ktA.) yia
va amoktioouv BaButepn KOTOVONGCN TWV AVOYKWY KL TWV TIPOTIUACEWV TwV
TIEAATWY TOUC HECW TNG XPNONC EEATOUKEVEVWY email TOoo w¢ tpog To Béua, To

OVOHQ TOU TIAPAANTITN 000 KOL WG TIPOG TO TIEPLEXOUEVO Tou email.



AgUtepov, ot MME pmopoUV va TUNUOTOMOL)OOUV TO KOWO TOUC Kal va
ONULOUPYNOOUV OTOXEUUEVECG KOUTIAVLEG YLt SLAPOPETIKA TUARHATA TtEAaTWV. Mo
MAPASELYUA, UITOPOUV Vo SNULOUPYHOOUV EEXWPLOTEG KOUTAVIEG NAEKTPOVLKOU
Tayudpopeiou yla vEoug TEAATEG, €MAVOAXUBOVOUEVOUC TEAATEG N TEAATEC
vPnAng atlag. Me tnv TUnUATOMOLNGN TOU KOWOU Toug, oL MME umopouv va
Slaodalicouv OTL T UNVUUOTA TOUG ival ouvadn Kal AMOTEAECUATIKA yLa KABE

opada (Drew, 2017).

Tpitov, ot MME umopoUv va aflomoljoouv gpyoAsia aQuToOpaTIOpOU ylo va
e€opBoloyioouv Kal va BEATLOTOMOLOOUV TIG TIPOOTIAOELEG TOUG OTO MAPKETLVYK
NAEKTpovikoU Taxudpopeiou. Ta epyoAsiad  QUTOPOTIOHOU  HmoOpoUvV  va
Xpnoluomnolnbolv yla TNV €VEPYOTIOINON OTOXEUUEVWY KAUTIAVIWY UE BAon TN
ouunepLPoPA TWV TEAATWVY, OTMWG N eyKaTtAAswWpn evog KaAabBlolu ayopwv N n
TIEPLAYNON OE OUYKEKPLUEVEG OeAldeC mpoiloviwy (Drew, 2017). Auto umopel va
BonBriosL Ti¢c MME va e€0LKOVOUGOUV XPOVO Kol TIOpoug, aufavovtag mapdalAnAa

TNV OMOTEAECHATIKOTNTA TWV KOUTIAVLIWY TOUC.

T€Aog, oo MME pmopoUv va €MITUXOUV OVTOYWVLOTIKO TIAEOVEKTNHUO MECW TOU
NAEKTPOVIKOU Taxudpoueiov xpnoldomowwvtog Ookipég “A/B tests” ywa Tt
BeAtioTomoinon TwWV KAUMAVIWY TOUG. AoKualoviag SLopOpPETIKEG YPOUUES
B€patog, dlatagelg email kal koupmd apotpuvong ywa Spacn, ot MME pmopouv
va evtomioouv ta otolxela mou amodidouv KaAutepa Kot va BeATIWOOUV TN
oUVOALK amodoon emévduong UAPKETIVYK UECW NAEKTPOVIKOU Toxudpopeiou

(Drew, 2017).

ZuvoAlkd, ot MME pmopoUv va emITUXOUV QVTOYWVLOTIKO TTAEOVEKTNUO LECW TOU
email HAPKETVYK XPNOLLOTOLWVTOC OTOXEUHUEVA KOl EEATOULKEVUEVA UNVULOTO,
TUNHOTOTIOLWVTAC TO KOO TOUG, OELOTIOLWVTAC €PYOAELO QUTOUATIONOU Kol

Sokipég A/B test yla Tn BeATLOTOMOINGN TWV KOUTAVLIWY TOUG.



3.4. AvTaywVvLoTIKO TAEOVEKTNHO pEcw paid SEM (PPC -pay per click)

Key SEO Statistics

FinancesOnline

You Should Know REVIEWS FOR BUSINESS
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n Components of Google’s ranking algorithm
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© 22.33% .
20.26%
15.04%
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o 6.29% 5.30%
trust/authority of link popularity of anchor text of external on-page registration/ traffic and CTR social graph
the host domain the specific page links to the page keyword usage hosting data data metrics

Financesonline.com (2023), 94 SEO Statistics You Can’t Ignore: 2023 Market Share Analysis & Data.
https://financesonline.com/seo-statistics/

OL ULKpEG Kot peoaieg emiyelpnoslc (MME) pmopoUv va EMITUXOUV OVTAYWVLOTLKO
TIAEOVEKTNUO MECW TOU TANPWMEVOU HAPKETIVYK pnxavwv avalntnong (PPC)
XPNOLLOTIOLWVTAC OTOXEUUEVECG AEEELC-KAELOLA, SNULOUPYWVTAC CUVAPTIOOTIKO Kol

ouvadéc Sadnulotikd keipevo kot aflomowwvtog Sedopéva Kol avOAUTIKA

OTOLXELO TWV KOUTTAVLWV.


https://financesonline.com/seo-statistics/

Apxik@, ot MME pmopoUv va EMITUXOUV  QVIAYWVLIOTIKO TTAEOVEKTNUA
XPNOLLOTIOLWVTAC OTOXEUUEVEG A€Eelc-KAEWOLA yla va mpowbBrjoouv TG SEM
KQUTTAVLEG TOUG. MEoa armo TNV €peuva Kat TNV erthoyn AEEewV-KAELSLWYV Ttou lval
OTOAUTOl OXETIKEC PE TA TPOIOVTA N TG umnpeoie¢ toug, oL MME umopouv va
Slaodalicouv otL ot Stadpnuioelg Toug mpooeyyilouv To CWOTO KOO Kal 06nyouv
TO KATAAANAO Kowo otnv LotooeAida toug (SEMrush, 2020). EmutAéov, ou. MME
UITOPOUV ETILONG VO XPNOLLLOTIOLOUV HEYOAUTEPEC AEEELC-KAELOLA, OL OTIOLEG Elval TTLO
OUYKEKPLUEVEG KOl ALYOTEPO QVTIAYWVIOTIKEG, WOTE VA TIPOCEYYIOOUV TILO

€€eldIKEVLEVO KOLVO KaL vaL au€NoouV TIg BavoTtnTeg ayopag.

AgUTepov, oL MME pmopoUv va SnULoupyrnoouV EAKUCTIKEG SLadNULOELG TTOU £XOUV
oXeSL00TEL YL VO TIPOGEAKUGOUV TNV TTPOC o)) TOU KOLVOU-0TOXOU TOUG KL VA TOUG
evBappuvouv va avaldBouv 6pdacn. XpnoLOMOLWVTAG TELOTIK) YAwooa Kot
gmonuaivovtag ta povadikd odpEAN Twv MPOIOGVIWV N TWV UTINPECLWV TOUG, Ol
MME pmopouv va au€noouv Tig TBavotnTeg KAK oTLg SladnHLoELG TOUG KOl TEALKA

va avénoouv Ti¢ mTwAnoels (SEMrush, 2020).

Tpitov, ot MME umopouv va aflomotrjoouv dedopéva Kal avaAluTIKA oTolyeia ya
va PBeAtiotomolioouv TEpETAipw TIG Kopmavieg SEM. AvaAvovtag Sedopéva
OXETIKA pe TNV anddoon Twv Stadnuicewv, ot MME pmopouv va npoadlopioouv
noleg Stadnuioelg Exouv KaAn amoddoon Kot TTOLEG OXL KOL VAL KAVOUV TIPOCOPUOYES
avaioya (SEMrush, 2020). Auto pnopei va BonBnoet tic MME va BeAtiwoouv thv
arnodoon NG emévduong toug (ROI) kol va OIOKTAOOUV OVTAYWVLOTLKO

TIAEOVEKTN O £VAVTL TWV AVTOYWVLOTWY TOUC.

Tétaptov, ot MME pmopoUv va QmOKTAOOUV QOVTOYWVLOTIKO TIAEOVEKTNUA
Xpnolpornolwvtoc yewypadtk n/kat dnuoypadikry oTOXEUON OTI( EKOTPATELEG
PPC. Autd emutpénel ot MME va otoxevouv TG Sladnuicsel toug oe
OUVKEKPLUEVEC VEWYPOAPLKEC TOmoBeoieC r/KalL O KOWA HE OUYKEKPLUEVO

Onuoypadikd YOPAKTNPLOTIKA Tu.X. VEEC Yyuvaike¢ upnlol eLc0dnUATIKOU



emumeédou, KATL ToU €lval LSlaitepa OMOTEAEOUATIKO Yl ETXELPAOELS TIOU
6paoTNPLOTIOLOUVTOL HOVO OE CUYKEKPLUEVEG TIEPLOXEC 1 TTOU ameuBuvovtal o€

TLOAU GUYKEKPLUEVO KOO (SEMrush, 2020).

JUVOALKA, ot MME pmopoUv va EMITUXOUV QVTAYWVLOTIKO AEOVEKTNA LECW TOU
TANPWHUEVOU HAPKETIVYK UNXAVWV avaltnong XPNOLLOTIOLWVTAS OTOXEUUEVEG
AEEElG-KAELOLA,  ONUIOUPYWVTOG  OUVAPTACTIKO  SladpnUloTikO  KEelpevo,
alonowwvrag Sedopéva Ko avaAUTIKA OTOLXELD KOL XPNOLULOTIOLWVTOG YEWYPAPLKN

Kal Snuoypadiki otoxeuon.

3.5. AvtaywvioTiko mAsovEKTNHa pEcw Search Engine Optimization (SEO)

OL ukpopeoaieg emiyepioelc (MME) pmopoUv va QrmoKTiGOUV OVTAYWVLOTLKO
TAEOVEKTNMO MEOW TNG PeAtotomoinong unxavwv avalntnong (SEO)
Snuoupywvtag TeplexOpEVo  LPNANG  Towotntag, PeAtioTomolwvtag TtV
LoTooeAida TOUG yla TG HNXaveG avalntnong Kot SNULOUPYWVTOG ELOEPXOEVOUG

unepouvdéapouc (backlinks).

Mpwtov, ot MME umopolv va EMITUXOUV QVIAYWVLIOTIKO TIAEOVEKTNUA
Snuoupywvtag VP NANG TTOLOTNTAG, OXETIKO LE TO AVIIKE(UEVO TOUG TIEPLEXOUEVO
mou elval PBeAtiotonmolnpévo yla TG MnXaveg avalntnong. Auto Umopel va
nepAapBavel avaptioelg lotoloyiou, apBpa, meplypadEc mpoidovtwy Katl AAAOUG
TUTIOUG TIEPLEXOMEVOU TIOU TIEPLEXOUV AEEElG-KAEWOLA ToU oOXeTilovtal HE Ta
nmpoiovta N TG umnpeoie¢ tou¢ (Moz, 2020). Anuioupywvtag TOAUTLUO,
EVNUEPWTIKO TEPLEXOUEVO, ol MME pmopoUv va TPoceAKUOOUV TEPLOCOTEPN
opyavikn (dwpedv) emoKePLUOTNTA OTOV LOTOTOTIO TOUG KABWCE Kal va BEATIWoouY

TNV KATATan TOUG OTLG UNXAVEG avalnTnNoNG, OTLC CUYKEKPLUEVEC AEEELG KAELOLAL.

AgUtepov, ot MME pmopoUv va BEATIOTOMOL|GOUV TOV LOTOTOTO TOUC YLa TLG

unxoveég avalntnong epapuolovrag texvikeg SEO otn oeAida, 6w N cwoth xprnon



enikedpalibwyv kot eTIKeTWV (meta tags®) (Moz, 2020). BeAtiotonowwvtag tTh Soun
TOU LoTOTOTOU TOoUG, oL MME pmopouv va SleukoAUVOUV TIG UNXOVEG avalitnong
VO KOTOVON 00UV TN cuvadeLa Kol TNV agla Tou TEPLEXOUEVOU TOUG, YEYOVOG TTOU

umopel va odnynoetL og uPnAoTeEPN KATATAEN OTLG UNXAVEG AvalATnongG.

Tpitov, ot MME pmopouUv va dnuloupynoouv cuvdéopoug (backlinks) mpog tov
LOTOTOTO TOUG ETUKOLVWVWVTAG UE AANOUG LOTOTOTOUG Kal {NTWwviag Toug va
ouvbeBoUV pe To epLeXOEVO TouG. Ta backlinks Bewpouvtal Bacikog mapdyovtag
KatAataéng anod Tig pnxaveg avalntnong kot n umapén peyaiou aplBuou backlinks
uPnAnNg moldtnTag unopel va Bondnoel otn BeAtiwon TG KATATAENG TWV UNXAVWV

avalntnong evog Lotétomnou (Moz, 2020).

ErtumAéov, ot MME pmopouv emniong va XpnoLUOTIOL)G0UV TOTUKEG TEXVIKEG SEO yla
va evioxUoouv tnv TPoPoAr) Toug oto SLadIKTUO OTO TOTIKA aMOTEAECUATO
avalntnong. AnuLoupywvtag Kal BEATIOTOMOLWVTAC TNV KATAXWPLON TOUC SwpPedv
oto Google My Business, pe kataxwploelg oe SLaSIKTUAKOUG KOTOAOYOUG Kol
evBappuvovTag TIG KPLTIKEG teAatwy, ot MME pmopouv va auvérjcouv tnv npofBoAn
TOUC OTa OmoTeA£éopaTa TOMKAG oavalAtnong Kol vo SLEUKOAUVOUV TOUG

duvntikoug eAdteg va Ti§ Bpouv (Moz, 2020).

TéAog, oL MME umopoUv va EMITUXOUV aVTAYWVLOTIKO TIAEOVEKTN A LEow Tou SEO
LE TN Xprion texvikou (technical) SEO. To technical SEO avadépetal oTnV MPAKTIKN
NG BeAtiotomoinong Twv TEXVIKWY OTOLXELWV EVOG LoTOTOTIOU Yia T BeAtiwon tng
0pPOTOTNTAG KAl TNG AVIXVEUOLUOTNTAC TOU amod TG unxoveg avalntnong (Ahrefs,
2020). Auto meplthapPavel tn PeAtiotonoinon tng Sopng Tou LOTOTOMOoU, TN
SlaodaAion OtL eivat PAKOS TTPOG KLVNTA Kol 0Tl GopTWVETAL ypriyopa, KabBwg Kal

™ Xpron cwotad dopunpévwy dedopévwy, mou BonBouv Tic unxaveg avalntnong va

® Meta tags: 'Eva Meta Tag eivon wa gtikéto HTML 1 onoia mopéyet amokAe1otikd Thnpogopisg yio to
site cag oto browser. Avtég ot mAnpoopieg Sev eivarl 0paTEG GTOV EMOKEMTN TOL Site ococ.

Inyn:https://www.ip.gr


https://www.ip.gr/

KOTOVON|OOUV TO TIEPLEXOHUEVO EVOG LOTOTOTOU KOl VO TOV KAVOUV TILO 0paTO OTa
anoteAéopata avalntnong (Ahrefs, 2020). Me tnv edpapuoyn texvikou SEO, ot
MME pmopouUv va SlachaAicouv OTL 0 LOTOTOMOG TOUG elval BeATIOTOMOLNUEVOG YL
TIC UNXAVEG avalnTnong Kol UmopoUlV va BeATIWOOUV TNV KATATAE TOUG OTLC

unxavég avagitnong.

JUUTMEPACUATIKA, Ol HLKPOUECOLEC ETUXEIPAOEL MUITOPOUV VOl  OTTOKT)OOUV
OVTOYWVLOTIKO TIAEOVEKTNUA HEOW TNG BeATioTomoinong pnxovwv avalntnong
Snuoupywvtag TepLlEXOUEVO  UYPNANG Towotntag, BeAtioTtomolwvtog Ty
lotooeAiba Toug yla TG pnxaveg avalntnong, dnuloupywvtag backlinks kot

afLoToLWVTAC TO TOTILKO Kol TEXVLKO SEO.



3.6. AVTOYWVLOTIKO TIAEOVEKTNHA MEOW YNPLOKWV SNUOCLWV CXECEWV

(Social Media)

Preferred Social Media Channels Among / TRUELIST
B2B and B2C Marketers

Il B2B marketers
100%

B2C marketers
89% 205
80%
i 83%

60%

py 53%

20%

facebook

Linked[[]) Instagram

TruelList (2023), Social Media Marketing Statistics — 2023. https://truelist.co/blog/social-media-marketing-statistics/

OL UIKPEG Kal peoateg emiyelpnoets (MME) pmopouUv va amoKTAooUV aVTaywVLOTIKO
TIAEOVEKTN MO HECW TWV HECWV KOWWVIKNG SIKTUWONG SNULOUPYWVTOG UL Loxupn
napovuoia tng enwvupiag toug (branding), aflomolwvtag dedopéva Kot avaAluTikd

OTOLXELD KO ETILKOLVWVWVTOAG UE TO KOLVO TOUG.

Ot MME prmopoUv va EMITUXOUV OVTAYWVLOTLIKO TTAEOVEKTN A SNHLOUPYWVTAS Lo
LOXUPN TIAPOUCIA TWV EUMOPLKWY CONUATWY TOUG OTLC TIAATHOPUESG KOLVWVIKWV
HEOWV. AUTO Umopel va ylvel SNUOCLEVOVTOG CUVEXWG TEPLEXOMEVO UWYNANG
TIOLOTNTAG, AAANAETILOPWVTAC E TO KOLVO TOUC KOL SNULOUPYWVTOC LA KOLVOTNTA
yUpw amd tnv enwvupio toug (Hootsuite, 2020). AnUloupywvtag ML LOXupn
Tiapouaia oTa EUTOPLKA TouC onpata, ot MME pmopouv va au€rpcouv tnv mpoBoAn
TOUG KOlL VO TIPOCEAKUOOUV TTEPLOCOTEPOUC TTEAATEC OTA TIPOIOVTA N TIG UTINPECLEG

TOUG.


https://truelist.co/blog/social-media-marketing-statistics/

ErmutpooBétwg, ot MME pmopoUv va aflomoujoouv SeSopéva KoLl OVOAUTIKA
otolela yla va PBEATIOTOTOLO0UV TI( EVEPYELEC TOUC OTA HECH KOLVWVLIKAG
Siktuwong. Avalvovtog SeSopéva OXETIKA He TNV adooiwaon, TNV MPOCEyyLon
XPNOTWV Kal TLG EVEPYELEG TOUG, oL MME pmopouv va mpocdlopioouv moLot TuToL
TIEPLEXOUEVOU KOL KOUTIOVIWVY €XOUV KaAn amodoon Kal molol OXL Kal Vo TLG
npocapuooouv avaioya (Hootsuite, 2020). Auto pmnopel va BonBnoet ti¢ MME va
BeAtlwoouv tnv amodoon NG emévduong tou¢ (ROI) kol va amoktioouv

QVTOYWVLOTLKO TIAEOVEKTN LA EVAVTL TWV QVTAYWVLOTWY TOUG.

Akoun, ot MME pmopouUv va aAANAEMISPACOUV E TO KOLWVO TOUG OMAVIWVTOC O
oXOALa Kal pnvopota, phofevwvtag SLaywviopous Kot Swpa oTa LECA KOWVWVLIKAG
SIKTuWOoNG Kot SnULoUPYWVTAG SNUOCKOTINOELS Kat €peuveg (Hootsuite, 2020). Me
™V aA\nAemnidpaon pe To Kowo toug, ot MME pmopoUv va Snuioupyrncouv pia
aiobnon kowotnTag yupw amd Ta EUMOPLKA TOUG ONUATO, VO QUENCOUV TV
adooiwon Twv MEAATWY KOl VO OTMOKTOOUV TOAUTIUEG MANPOOPLEG yla TIG

OVAYKEC KAl TLG TIPOTLUNOELS TOUC.

ErmtutAéov, ot MME pmopouUv emiong va xpnolgomolouv dladpnuicelg ota peoa
KOWWVLIKAG SLlKTUwoNG yla va TPpooeyyioouv To aKPLBEC KOLVO-OTOXO TOUG.
MAatdopueg 6nwe to Facebook, To Instagram kot to Twitter mpoodEpouv OTIC
MME woxupd epyaleia otdxeuong mou pmopouv va Tig fonbricouv va cuvbebolv
HE TO KOWO TNG €MAOYNAG TOUG KOL VO EVIOXUCOUV TNV OVOAYVWPLOLLOTNTA TNG

EMWVU ULAG TOUG PE EQLPETIKA oTOXEVEVO TpOTo (Hootsuite, 2020).

TéAog, ot MME pmopoUv va XpnoLUOTIOLIO0UV EPYAAELD KOWVWVLIKAG OKPOAONC
(social listening tools) kat avaAuong cuvaloBnuatog yla va mapakoAouBouv kat va
0vVOAUOUV CUVOLILALEG OXETIKA LE TNV EMWVULO, TO TIPOLOVTA 1] TIC UTINPECLEC TOUC,
TOUG OVTOYWVLOTEG Kal TIG TAOELS TNG Plopnxaviog o€ MAATHOPUES KOLVWVIKWV
pnéowv (Hootsuite, 2020). Xpnowponowwvtag autd ta dedopéva, ot MME pmopouv

Va AmoKToouv TIANPOdOPILEC OXETIKA UE TIG TMPOTLUNOCELS, TIG amoOPEL Kal T



OnNUelo MPOCOXNC TWV MEAATWY TOUG KL VO TTPOCAPUOCOUV aVAAOYQ TN OTPATNYLKA

TOUG OTA PHECO KOWWVLKAG SIKTUWOoNG.

JuvoAlkd, ot MME pmopoUv va €MITUXOUV OVTAYWVLOTIKO TTAEOVEKTN LA LECW TWV
HEOWV KOWWVIKAG OSIKTUWOoNG SNULOUPYWVTAG MO LOXUPR Tapousia Twv
EUMOPIKWY TOUG onuAtwv, oaflomowwviag SeSopéva Kol OVAAUTIKA OTOLXELQ,
OAANAOETILOPWVTAC HE TO KOO TOUC, XPNOLUOTOlWVTag SlapnUioelg ota péoa
KOWWVIKNG SIKTUWOoNG Kol €pyaAeia KOWWVLIKAG aKpOOong Kol avaAuong

ouvalobnuatoc.



KEDAAAIO 4: MAEOVEKTAOTA KOl LELOVEKTHLOLTAL TOU
Digital Marketing ywa ti¢c MME

1. NMAeovektipata tou Digital Marketing ywa tig¢ MME

OL HKpEG KOl peoaleg emixelpnoel (MME) pumopoUv val €MITUXOUV OVTOYWVLOTIKO
TIAEOVEKTN MO LECW TWV KAVOALWV PNPLoKOU UAPKETIVYK OELOTIOLWVTAC TLG LOVASIKEG
TOUG KAVOTNTEG KOL TOUG TIOPOUG TOUG. Ta TILO ONUAVIIKA TIAEOVEKTAUATA TIOU

UIopoUV va amokouioouv eival ta akoAouba:

1.1. Zxéon KOootouG- anoteAeopatikotntag (cost-effectiveness)

VS

Cost to reach 2,000 audience
1K $900 !’

Direct Mail

800

600 $500

Magazines

400 $250

News Paper
$150
200 Broadcast
$75

$50 Social
Networking

100

Search

Assetdigitalcom.com (2021), Cost to reach 2K audience comparison with Digital VS Traditional Marketing Channels — 2023.

https://assetdigitalcom.com/blog/digital-marketing-vs-traditional-marketing-whos-winning-the-battle/

Ta kavaAla tou Pndlakol HAPKETLVYK, OTWE yla TTapAdeLlyla Ta HECH KOWVWVIKNAG
Siktbwong kat to email marketing, pumopel va €ival onUAvVIIKA omOSOTIKOTEPA Kall
AlyOTEPO KOOTOBOPO OE CUYKPLON UE TIG TOPASOCLAKEG HEBOSOUG UAPKETIVYK (TT.X.

€VTUTIEG ] TNAEOTTIKEG Stadnpuioetg) (Kirsch, 2019).


https://assetdigitalcom.com/blog/digital-marketing-vs-traditional-marketing-whos-winning-the-battle/

H oxéon KOOTOUG-OMOTEAECUATIKOTNTAC ATOTEAEL (OWG TO BACLKOTEPO TMAEOVEKTN A

Tou PndLakou papKeTIVYK yLa tTi¢ MME. Xpnotpomnolwwvtag Pndlakd kavaia, ot MME

UTTOPOUV VA TIPOCEYYLOOUV VA LEYAAO KOLVO-0TOXO HE ULKPOTEPO IPOUTIOAOYLOUO OF

oUYKpPLON ME TIC TapaSOCLaKEG LEBOSOUG LAPKETLVYK.

Mepwka mapadeiypata cost-effective otpatnywkwv Pndlakol papketivyk MME

neplAappavouv:

MApPKETIVYK HECWV KOWWVLIKAG Siktiwong (Social Media Marketing):
MAaTdOpUES KOWWVIKAG SIKTUwong onwg to Facebook, to Twitter kat to
Instagram mapéxouv Swpeav tn duvatoTNTA OE ETXELPNOELS Vo SlaBETouv
ETAYYEALATIKOUC AOyapLaGUOUC TIOU ETUTPETOUV 0Tl MME va mpooeyyioouv
€va PeyaAo Kowo eite eviedw¢ Swpedv, eite xwpic va odevouv MOAA

xpnuota os StadpnuUioeLg.

Email Mapketivyk: To HAPKETIVYK pEOw email elval €vag OLKOVOULKA
oS 0TIKOC TPOTOG MPOCEYYLoNG Kal aAAnAsmidpaong pe meAdateg. Ot MME
urnopoUV va xpnolwdomotjoouv to email marketing ywa va mpowBroouv
TPOLOVTA KOL UTINPECLEG, VA TIAPEXOUV TTOAUTLUO TIEPLEXOUEVO KaBWE Kal va

olkodournoouv otaBepEC OXECELG LE TOUG TTIEAATEG TOUG, UE EAAXLOTO KOOTOG.

MGApKETIVYK TepLlEXOpEVOLU: H Snuioupyia kat n  Slavoury TOLOTIKOU
TieEpLEXOUEVOU Umopel va BonBrosl tic MME va xtioouv kat va evioxUoOouV To
EUMOPLKO TOUG ORHa KaBwg KoL va avarmtuEéouy TNV TEXVOYVWOLa TOUG OToV
KAGS0. AUTO Wmopel va yivel péow avapTAoewv LoTtoAoyiou, ypadnudatwy,
Bivteo kot AAAWV HOPPWV TIEPLEXOUEVOU TIOU UTTOPOUV va KolvormolnBouv
Swpedv otnVv LoTooeAda TNG EMXELPNONG, OTA PETA KOWWVLKAG SIkTuwong N

va Sdlapolpaotel péow email.



e BeAtotonoinon pnxavwv avalntnong (SEO): H PeAtotomoinon &vog
LOTOTOTIOU YLa TG UNXAVES avalTnong onwg n Google pnopei va BonbRoeL Tig
MME va au€noouv tnv mpoPoAr) toug oto Sladiktuo, va mPooeAKUCOUV
OPYQVLKNA ETUOKEYPLUOTNTA KAl VoL SnULoupyrnoouv duvnTikoug MEAATEC. AUTO
UTopEL va yivel péow Sladopwv eVEPYELWV OTIWG N €peuva Kal XprHon AéEewv-
kKAeldwwyv, n PBeAtiotonoinon tng otooeAidag kal n dnuioupyia cuvdéouwy,

XWPLG TNV amapaitnTn XPron OLKOVOULKWY TTOPWV, apa LOVO TexVoyvwalag.

XPNOLUOTIOLWVTOG OUTEG TIC OLKOVOUIKA amoSOTIKEG oTpatnylkég  Yndlakol
HAPKETIVYK, oL MME pmopouUv va PEYLOTOTOLIO0UV TOV TIPOUTIOAOYLOUO UAPKETIVYK

KOl VAL ETITUXOUV AVTAYWVLOTIKO TIAEOVEKTN A 0TOV KAASO TOUG.



1.2. Ztoxeupévn Stadnuwon

GEO-FENCE
TARGETING NATIVE PROGRAMMATIC
Targeting based on your locdtion or Responsive mobile or display ad
the location of your competitors unit built to match the publisher's

content

CATEGORY
CONTEXUAL

Targeting sites with content
relevant to your industry

IP RETARGETING
TA RGETING TOIgC‘E users by the location of

YOUR their IP address
CUSTOMERS

ADDRESSABLE

GEO-FENCING KEYWORD-LEVEL

St AT EVERY POINT OF et o e
advertising using GPS data ENGAGEMENT terms relevant to your industry

v

KEYWORD SEARCH
RETARGETING

Targeting terms relevant to
your industry

INTENT PROSPECTING DYNAMIC

CREATIVE FOR AUTO
Serve Ads to your target
CRM TARGETING market as they are entering the
Targeting users from an SITE RETARGETING tesearch phase

bmstnﬁg database Targeting users who have
’ previously visited your website
as they surf the web

Lloyd Media Group (2019), Customized Programmatic Digital Marketing— 2019. https://lloydmediagroup.net/customized-

programmatic-digital-marketing/

H otoxeupévn Swadpnuon eivat aAlo €va PBacilkd mAsovéktnua tou Yndlakol
HAPKETIVYK yla Ti¢ MME. Xpnowpomolwwvtag dedopéva Kol avaluTikd oTolxeia, ot
MME pmopoUV va OTOXEUOOUV OTOTEAECUATIKA OUYKEKPLUEVA OnpoypadLka
otoeia, oupumnepldopEg kat evoladEpovia TwV LOAVLKWY TIEAATWVY TOUG. AUTO €XEL WG
amotéAeopa vPnAotepa TOCOOTA HETATPOTNG (conversion rate) kal KaAutepn

anodoon enévduaong (ROI) (Gengatharen, 2020).

AkoAouBoUv oplopéva mopadeiyoto 0TOXEUONE TTIOU UITOPOUV VAL XPNOLUOTIOL|COUV

ot MME yua ti¢ Stadnuioelg toug:

e Awadnuioel ota HECA KOWVWVLKNG SIKTUwoNG: Ol MAATPOPUEG KOWVWVLKNC

Siktuwong mapgxouv otouc Stadpnuilopevous mMARB0G eMAOY WV OTOXEUGNC UE



Baon &nuoypadikeg mMAnpodopieg, ouumepldpopeg Kal evdladépovia. Auto
erutpenel oti¢ MME va eotidoouv to StadnuloTikd Toug LAVULA oTo LOavVIKO

yla QUTEC KOLVO.

e EmavaAnmrtiko papketivyk (remarketing): To emavaAnmtikd LAPKETIVYK OTIWG
€xoupe Nén avadépel oe mponyoupevo kepahalo, emtpenel otig MME va
OTOXeUOUV T Sladpnuioelg Toug O ATOPA TIOU €XOUV TIPONYOUUEVWG
OAANAETULOPACEL LLE TOV LOTOTOTIO TOUG N TIG OEAIOEC TOUC OTA LECA KOLVWVLKNG
SIKTUWOoNG. AuTto pmopel va yivel péow dadnuiosewv MPoBoAng, KOUMovLWY

NAEKTPOVIKOU Taxudpopeiou | kat AAAwV PndLakwv KavaAlwyv.

e Mpoocappocpéva £i6n KowvoL: Ta MPOCAPUOCHEVA £(6N KOWVOU EMLTPEMOUV
otlg MME va oTtoxeU0UV GUYKEKPLUEVEG OUASEC ATOUWV HE Baon Ta SeSopéva
TIou €XoUV oL (61eg CUAAEEEL. Na MapAdelyua, UImOpoUV Vo OTOXEVOOUV ATOUA
Tou €xouv eyypadel otn Alota email toug, £xouv emiokedtel TNV LoTOOEALSQ

TOUC ) £XOUV KAVEL 6N Pl ayopd oto mopeABov.

JUUMEPACUATIKA, N 0TOXELON TWV Stadnuioewv amoteAel Eva LOXUPO €PYAAELD yLa TIG
MME ywa tnv emiteuén OvVTOYyWVIOTIKOU TAEOVEKTAHUOTOC HECW TWV KAVOALWY
Pndlakol PAPKETIVYK. XPNOLLOTIOWWVTAC OTOXEUMEVEG Oladnuioslg, ot MME
UIOPOUV VA TIPOCEYYLOOUV QIMOTEAECUATIKOTEPO TO KOLVO OTOXO TOUG, va aufrjoouv

TOL TTOCOOTA PETATPOTIWYV KaL TEAOG vVa ETITUXOUV KaAUTEPN amodoon enévduong (ROI).



1.3.Npoogyyion SLeupupEVou Kovou

The Internet Is Gradually Replacing Traditional Media

Change in time consumers spend with selected media per day between 2010 and 2014

0
i Total Media Consumption per Day
(in minutes)
2010
g 2014
-19.0%
-25.6%
Internet v Print Print
Newspapers Magazines Internet  Traditional Media

@ ® @ * based on media consumption survey in 65 countries
@statistacharts Source: ZenithOptimedia

Topmediadvertising.co.uk (2023) Social Media vs Traditional Media Statistics— 2023. https://topmediadvertising.co.uk/social-

media-vs-traditional-media-statistics/

H npooéyylon peyaAUtepou Kowvou, elval €va onuavtiko TAeoveKTnua tou PndLakol
HOPKETIVYK yla Ti¢ MME. Ta kavaAla Pndlakol HAPKETWVYK €XOUV HEYOAUTEPN
eUBEAeLa o oUYKpLON WE TIG apadoolakes pebodoug dtadnuiong kat pmopouv va
emutpgPouv otic MME va mpooeyyioouv €va TayKOOLo Kowo. AuTo eival Wblaitepa

enwoeAEg yla 1. MME mou emilBupolv va emekteivouv tnv ayopd toug (Chen, 2018).

AkoAouBoUv oplopéva mapadsiypota mou mapouctdlouv To MWE TO KAVAALA TOU

Pndlakol HAPKETIVYK AUEAVOUV TNV MIPOCEYYLON XPNOTWV:

e Méoa KOWWVIKAG Siktuwong: Ot TAATHOPUEC HECWV KOWVWVIKNG SIKTUWONG
€xouv dloekatoppupla xprnoteg, enttpénovrag oti¢ MME va mpooeyyioouv éva
HUEYAAO TIOYKOOULO KOLVO, TIEPA O TA OTEVA OpLa TNC TTOANG KoL TN XWPOG

otnv omola edpeleL n emixeipnon.



o  Madpketvyk pnxavwv avalntnong (SEM): To SEM emutpénel oti¢c MME va
eudavilovtal otnv  Kopudrl Twv OeAdWV AMOTEAECUATWY  HNXOVWV
avalntnong (SERP) yia ouykekplUeveG AEEELG-KAELOLA. AutO aufdvel tnv
TiPoPBoAn Kol TPOCEAKUEL TIEPLOCOTEPN EMLOKEPLUOTNTA OTNV LoTOoEALSA TNG
enuyeipnong, avBpwrnwv mou dev avalntolv TNV eNwvUUia TG eMXeipnong

oAAQ Ta tpoidvTa ) TG UTtnpEaieg TNG.

o MOAPKETIWVYK TEPLEXOUEVOU: TO HOAPKETWVYK TIEPLEXOUEVOU WUTIOPEL va
kowvorotnBei kat va dtadoBel evkoAa péow tou Sadiktou, avédavovtag tnv

eUBEAELO TNG EMWVUHLOG KaL TNV TTPOBOAR TWV MPOTOVIWV KAL TWV UTINPECLWY

HLag enxeipnong.

e Mapketivyk Xuvepyatwv: To affiliate papketivyk mepllappavel tn
OUVEPYQOLO. ME ATOMA TIOU €XOUV HEYOAO aplOud akolouBwv ota péoa
KOWWVLIKAG Slktvwong. Muwa ouvepyaoia pall toug pmopel va au€noet
ONUAVTLKA TNV AmRXNon TG HAPKAC KL TOU UNVUHOTOC ULag ETIXELPNONG O€

OQUTA TA VEQ KOLWVA.

JUUTMEPAOUATIKA, T KavAaAla Pndlakol HAPKETIVYK Tipoodépouv ot MME tn
duvatdétnta va mpooesyyiocouv éva PEYaAUTEPO Kal TILo TIOLKIAO KOO, aufdvovtag tn
duvntikn meAatelakn toug Baon Kat Bonbwvtag TG VO ATTOKTOOUV OVTOYWVLOTLKO
TAEOVEKTN M. AELOTIOLWVTOG AUTA Ta KavaAtla, ot MME pumopouUv va EMEKTEIVOUV TNV
oyopd TOUG, va MPOCEAKUCOUV VEOUG TTEAATEG KOL va avamtu&éouv Tnv emixeipnon

TOUG.



1.4. Metpriola anoteAEopata

Legend:

PERIODIC TABLE OF B2B DIGITAL MARKETING METRICS FREE TRIALS & FUNNEL

1% 16%

EMAIL MARKETING

Conv. Rate - Conversion Rate

CPC - Cost per click

CPE - Cost per engagement

CPM - Cost per thousand impressions
CTR - Click-to-open rate (unique clicks as a %
of unique opens)

Eng. Rate - Engagement rate

DMP - Digital marketing program budget
RL- Raw Lead

MOL - Marketing-qualified lead

saL - Sales-qualified lead

CONTENT MARKETING BUDGET

Fresh Sparks (2023) 19 Important metrics for measuring digital marketing success— 2023. https://freshsparks.com/digital-

marketing-success/

Ta petprioa anoteAéopata ivat AAAO €va TAEOVEKTN A Tou PndLakol LAPKETLVYK

ylia ti¢ MME. Ta kavaiia Pndlakol HAPKETIVYK Tapéxouv otic MME Aemtouepn

Seb0oUEVA KA LETPHOELG OXETIKA LE TG LAPKETIVYK EVEPYELEG TOUG, ETUTPETOVTAG TOUG

va AapPAavouv TEKUNPLWUEVEC amodAoEl KAl va PEATIOTONMOLOUV CUVEXWG TLC

oTpaTNYLKEG Toug (McKinney, 2021).

AkoAouBouv oplopéva mapadeiypota yla To mwe To0 PndLlakd HAPKETLVYK TTAPEXEL

LETPAOLUA amoTteAéopaTa:

e Analytics: OLLoTtoTtOomOoL, OL TAATHOPUEG LECWV KOLVWVLKAG SIKTUWONG Kot AAAQL

Pnolakd kavaAla mapéxouv pla mMANBwpa SedopEvwy Kol OVOAUTIKWV

OTOlYElWV TIOU UTOPOUV va xpnotponolnBouv yla thv moapakoAouBnon tng

anodoong TWV KAUTOVLWY HAPKETLVYK. AuTA TtepAaBAVOUV LETPAOELG OTIWG

n emwokePuotnTa €vog Lototomou  (website traffic), ol petatpormég


https://freshsparks.com/digital-marketing-success/
https://freshsparks.com/digital-marketing-success/

(conversions) (m.x. ayop@, eyypadn otn Alota email k.a.), n adooiwon tou

Kowvou (engagement) kat GAAa.

e Anddoon Enévéuong (ROI-Return on investment): To Pndlakd HAPKETIVYK
erutpénel ot MME va umoAoyilouv tnv anodoon emnévdéuong (ROI) twv
KAUTTAVIWY  MAPKETIVYK TouG.  To ROl mepllapPavel to KOOTOG TNG
SLapNULOTIKNAG EVEPYELOG Kal Ta £€006a TTOU TtAPAyovVTaL armd authv. MNa va
urmoloyioete tnv amnodoon emnévduong, umoAoyiloupe ta £coda  TOU
npoékuPav amd tnv SlapnULoTIK evépyela, adalpoUUE TO KOOTOG TNG
EVEPYELAC OUV TO KOOTOC TOU TPOIOVTOC / umnpeciag Kal OTn CUVEXELQ
SLaLpoU e He To ZUVOALKO KOOTOG : ROI = (Ecoba amod SladnuLoTiki evEpyeLa-
Kootog Stapnuiotikng evépyetag — Kéotog mpoidvtog /umnpeciag) / TuvoAikd

Kbéotog

o Aokipég A/B: Ta A/B tests emutpénouv otig MME va TELPOAUATIOTOUV UE
SL0POPETIKA OTOLXELQ PLOG KAUTTAVIAC YO VOl TtpoodLlopioouv TL AElToupyetl
KaAUTepa. Mo mapadelypa, Umopouv va SoKIUAcouV SLadopeTIKOUG TITAOUG,
ELKOVEC ] KOUUTILA TTApOTpUVONG yla Spaon yla va Souv ToLo amo autd odnyet

O€ TIEPLOCOTEPEC MWANOELG.

e MNapakoAoOnon petatponwv: H moapakoAouBnon HETATPONMWY EMITPETEL
ot MME va mapakoAouBoUv Tov aplBuo Twv HETATPONWY (conversions) amo
HLOL CUYKEKPLUEVN KOUTIAVLIO MAPKETLVYK, OTIWG TL.X. TOV aplOUo TwV aTOUwWY
TIOU TpayHaTomoinocav Hia ayopd n oUumAnpwoav pio popuo otnv

LotooeAiba TG emiyeiplong.

JUUMEPAOUATIKA, T ONUOVTIKOTEPA TTAEOVEKTAUOTO TOU PndLakol HAPKETIVYK yLa
TI¢ MME, amotehoUv n €falpeTK OXEON KOOTOUC OQTOTEAECUATIKOTNTOAG TWV
EVEPYELWV, OL SuvaToTNTA EEELBIKEVUEVNG OTOXELONC, TO SLEUPUUEVO KOLVO OTO OTlolo

UIopoUuV va aneuBuvBolv KaBwe Kal Ta LETPACLUO ATTOTEAECOTAL.



2. Mewovektripata tov Digital Marketing yia ti¢ MME

Attracting New Business Is a Top Challenge for SMBs

U.S. small business owners' assessment of their biggest challenge in 2019

Hiring qualified/good staff and retaining them _ 16%
Attracting customers/targeting business _ 15%
opportunities/finding work/new business
Financial stability/cash flow _ 9%
Government (general) _ 7%
Competition/larger corporations/internet _ 6%
Government regulations _ 6%

Costs/fees of running the business/having _ 504
enough money for capital investment

None/nothing -4%
The economy -4%

Product improvements/updated 4%
latest products/availability of products

603 small business owners in the U.S. were interviewed over

@ ® @ the phone between January 9 to 15, 2019 for this survey. . v
@statistaCharts  Sources: Gallup, Wells Fargo StatISta L/ |

Statista (2019) Attracting New Business Is a Top Challenge for SMBs— 2019. https://www.statista.com/chart/17681/small-

business-owners-concerns/

Ol PIKPEG KOl peoaieg emxelproelg (MME) Bpilokovtal cuxva o€ LELOVEKTIKN B€on
0oov 0¢popd TNV €MITEVEN AVTAYWVIOTIKOU TTIAEOVEKTHHOTOC HECW TWV KOVOALWV
Pnolokol pApKETIVYK. AUTO odeldetal oe  Sladpopoug TAPAYOVIEG, OMWG
TIEPLOPLOUEVOUC TIOPOUC, EAAELPN TEXVOYVWOIAC, OVIOYWVIOUO HE HEYAAUTEPEG
etalpeieg, SuokoAia otn péETpnon Tng amodoong emévéuaong (ROI) kal Tnv avaykn va

oupBadioouv pe TNV TaXEWS EEALOOOUEVN TEXVOAOYLAL.

2.1.Neproplopévol Népot

OL MepLlOPLOPEVOL TIOPOL ELval L0 ONUAVTLIKI TTPOKANGN yla TIG ULKPEG KAl HECALEC

enuyepnoel (MME) 6oov adopd TNV €miTEUEN QAVIAYWVLOTIKOU TTAEOVEKTHLOTOG

HEOW TWV KAVOALWV PndLakou LAPKETLVYK.


https://www.statista.com/chart/17681/small-business-owners-concerns/
https://www.statista.com/chart/17681/small-business-owners-concerns/

OL MME €xouv ocuvnOwg MEPLOPLOUEVOUG OLKOVOLLLKOUC TTOPOUC, YEYOVOC TTou KaBlotd
SUoKoAO ylo auUTOUG va emevdUoouv oe evépyeleG Pndlakol HAPKETIVYK Kal va
ayopdcouv Tnv amapaitntn texvoloyia alld kal epyaAeia. Auto umopsl va
TIEPLOPIOEL TNV KOWVOTNTA TOUCG va a€LOToooUV TIANPWE T SuvatoTNTEG TWV
KavoALwVv PndLakou HApKETLVYK, OTIWE N Stadrion ota LESO KOWVWVLKAG SIKTUWONG,
n BeAtwotonoinon punxavwv avalntnong (SEO) kat n dtadnpon MANPWHNAG avAa KALK
(PPC). Na mapadetyua, n ektéAeon pag dtadnulotikig kapmnaviag PPC (pay per click)
UTOPEL VO amalLTel oNUOVTLKN apXLKn €mévduon, tnv omoia ot MME umopet va punv

elval og B€on va avté€ouv otkovoutka (Baack, 2012).

EKTOC amd TOUC OLKOVOMLKOUG Teploplopol, ot MME pmopel emiong va €xouv
TIEPLOPLOUEVOUG TEXVOAOYLKOUG TIOPOUG, OTIWG TPOCSPaon o€ €EELOIKEUUEVO AOYLOULKO
HOPKETIVYK 1 TNV TEXVOYVWOLA Yyl TNV AMOTEAECUATIKA XPrion Tou. AUTO UMopEl va
Kataotioel 8UokoAo yla tTi¢ MME va cupfadicouv pe PeYOAUTEPEG ETALPELEG TTOU
SL0BETOUV TIEPLOCOTEPOUC TIOPOUC Kal eunelpia oto Pndlakd pApKeTvyk (Kazmi,

2017).

T€Aog, oL MME pmopel va €xouv MepPLOPLOUEVO avOpwWILVO SUVOLKO, YEYOVOC TIOU
UTOpEL va TEPLOPLOEL MEPALTEPW TNV LKAVOTNTA TOUG VA XPNOLUOTIOLOUV TIANPpWG T
KavaAla Pndlakol HAPKETLVYK. Ma mopadelyua, UMopEeL va unv €xouv adoCLwUEVO
TIPOOWTILKO  MAPKETIVYK N €0WTEPLKN TEXVOyvwoila yla va Slaxelplotolv

OTTOTEAECLOTLKA TIC TIPOOTIABELEG TOUG 0To PndLako HapkeTvyK (Baack, 2012).

JUUTMEPACUATIKA, OL TIEPLOPLOUEVOL TIOPOL UITOPOUV VA EMNPEACOUV CNUOVTIKA TNV
tkavotnta Twv MME va emITUXOUV OVTOYWVLOTIKO TTAEOVEKTNUO LECW TWV KAVOALWY
Pndlakol pAapKeTvyk Kat va SuckoAéPpouv tnv ARpn alomoinon twv duvatotHtwyv

QUTWV TWV KOVOALWV.



2.2. EAAeWn tEXVOyvwoiag

H éA\ewpn texvoyvwaoiag eivat pioe GAAN TPoKANGn MoU AVTIUETWITI{OUV OL LKPEG KOl
ueoaieg emyelprnoelg (MME) o6tav mpoomabouUv va EMITUXOUV  OVTAYWVLOTIKO

TIAEOVEKTN MO LECW TWV KAVOALWV PNdLakol HAPKETLVYK.

Ot MME gvééxetal va unv SLaBETouV MPOCWTILKO UAPKETIVYK 1) TNV TEXVOyVwoia yla
TNV AMOTEAECUATIKA XpHon Twv KavaAlwv Pndlakol PAPKETLVYK, OTtwe n Stadnuion
OTa HEOA KOWWVIKNG SIKTUwaonNG, n BeAtotonoinon punxavwy avalntnong (SEO) n n
Stapruon mAnpwung ava KAk (PPC). MNa moapadelyua, pnopet va pnv kataAafaivouv
TIWG VO 0TOXEVOOUV CUYKEKPLUEVA Snuoypadikd otolxeia péow tng StadnuLong ota
HETA KOWVWVLKAG SIKTUWONG 1 WG Vo BEATLOTOMOL 00UV TOV LOTOTOMO Tou¢ yia SEO

(Kazmi, 2017).

EmtutAéov, ot MME pumopel va pnv eivol €OLKELWUEVEG HE TIC TILO TIPOODATEC
texvoloyleg Kal Ttacelg Pndlakol HAPKETIVYK, KobBlotwvtag tou¢ SUoKoAo va
TIOPOLLLEIVOUV EVNUEPWHUEVES KOL VO OVTOYWVLOTOUV QTTOTEAECUATIKA TIG LEYAAUTEPEG
etalpeie¢ mou OlaBEtouv TEPLOCOTEPOUG TOPOUC KOl eUmelpia oto Pndlako

HApPKeTIVYK (Baack, 2012).

Auth n EMNeln TEXVOYVWOLOG Umopel emiong va emnpedoet tTnv tkavotnta Twv MME
va PETpoUV tnv anodoon enévduong (ROI) amod tig mpoomndbelég Toug oto Pndlako
HOPKETIVYK, KABwWG eVEEXETAL VO LNV €XOUV TA amapoitnTa EPYAAEia 1] YVWOELS yla

™V akpLBn mapakoAolOnon Kal avAaAuon Twv amoTeAsoUATWY Toug (Baack, 2012).

JUUMEPAOUATIKA, N EAAEL N TEXVOYVWOLag oTo PnPLoKo PLAPKETLVYK UIMOPEL va eival
UL oNUavTKn tpokAnon yla 1t MME kal pmopel va meploploetl TNV LKavoTnTA TOUg
VO ETUTUXOUV OVTOYWVIOTIKO TIAEOVEKTNHO HEOW TWV KavoAlwv Yndlakou

HOPKETLVYK.



2.3. AVTOYWVIOUOG UE LEYOAUTEPEG ETULYXELPNOELG

O QVTOYWVIOUOG PE UEYOAUTEPEC ETIXELPNOELG EVOL ULAL ONUOVTIKA TIPOKANGN TIOU
OVTIHETWIII{OUV OL UIKPEC Kal peoaieg emxelpnoel (MME) 6tav mpoomnabouv va

ETUTUXOUV QVTAYWVLOTIKO TTAEOVEKTNMA LECW TWV KAVOALWV PNdLOKOU UAPKETIVYK.

OL peyoAUTepeg etalpeieg SlaBétouv ouvnBwG TEPLOCOTEPOUG OLKOVOULKOUG,
TEXVOAOYLKOUG KAl avOpwTilvoug OpouG, TOUG OMOLOUG UITOPOUV VAL XPNOLLOTIOL|GOUV
yla va dnpoupyrioouv mo e€eAlYUEVEG ekoTpateieg Pndlakol UAPKETLVYK Kal val
Eemepaoouv oe Sdamavn kat anddoon T MME (Baack, 2012). Autd umopel va
SuokoAéPel Ti¢ MME va avtoywvioToUV Kal va EMKOLWVWVICOUV TO HAVUUA TOUG O€

rmuBavoug meAateg (Kazmi, 2017).

ErutAéov, oL PeYOAUTEPEG ETALPEIEC OUXVA €XOUV E8PALWOEL TNV QVAYVWPELCN TNG
EMWVUMIAC TOUuC KaBwg Kol pla peyaAUtepn TeAatelaky BAon, KATL TTOU TOUG
SLEUKOAUVEL va 0€LOTIOL)COUV TIG UTIAPXOUCEG OXECELG E TOUG TIEAATECG TOUG, KAl va
TIC odnynoouv oe véeg MwANoeLg Snuloupywvtag adooiwaon (loyalty) (Baack, 2012).
Auto pmopel va amoteAécel mpokAnon ywa pia MME otnv mpoomdBela tng va

eSpawBel kal va Eexwploel p€oa og pLa avraywviotiki ayopad (Kazmi, 2017).

JUUMEPACUATIKA, O OVTOYWVIOUOG UE HEYOAUTEPEC ETALPELEG amOTEAEL TPOKANON YL
TI¢ MME o6tav mpoomabouv va eMITUXOUV OVTAYWVLOTIKO TTAEOVEKTNUO HECW TWV
KavaAlwv Pndlakol HAPKETLVYK KoL UMOPEL va TEPLOPLOEL TNV LKAVOTNTA TOUG VA

Tpooeyyioouv Kot va aAANAETILOPACOUV ATMOTEAECUATIKA LE TO KOLVO-OTOXO TOUC.



2.4. AuckoAia pétpnong andédoong
Top Challenges for Proving Marketing ROI

Attributing social and
content to revenue

7111%

Aligning KPIs with
overall business goals

48.89%

Attributing leads
to revenue

46.67%

Collecting the
right data

Determining the right
KPIls to measure

Analyzing the data 33.33%
Lack of staffing
expertise 23.89%
Lack of technology
resources 21.67%

Lack of technical
expertise

. 11.67%

Other I 5.56% \
- TrackMaven

Smart Insights (2017) Can you prove the ROI of your marketing? Here are the top challenges we’re all facing. — 2017.
https://www.smartinsights.com/managing-digital-marketing/planning-budgeting/can-prove-roi-marketing-top-challenges-

facing/

H pétpnon tng andédoong tng emévdéuong (ROI) amod tig evépyeleg tou Yndlakol
HAPKETIVYK MUIOPel va amoTeAECEL TIPOKANGHN YL T MLKPOUECALEG ETUXELPNOELG
(MME), kaBlotwvtag SUoKOAN TNV EMITEVEN AVTAYWVLOTIKOU TAEOVEKTAUATOG LECW

TWV KoVoALwV PndLakol HAPKETIVYK.


https://www.smartinsights.com/managing-digital-marketing/planning-budgeting/can-prove-roi-marketing-top-challenges-facing/
https://www.smartinsights.com/managing-digital-marketing/planning-budgeting/can-prove-roi-marketing-top-challenges-facing/

Ot MME evééxetal va punv €xouv mpoofacn ota gpyaAsia 1] TNV TEXVoyvwaoia mou
QTOLTOUVTOL Yla TNV akpLBn mapakoAouBnon KoL avAAUGCH TWV ATIOTEAECUATWY TWV
evepyelwv tou¢ UYnolakol papketivyk (Baack, 2012). Autd umopel va TOUg
SuoKOAEYEL 0TO va KABOPLoOUV TNV ATIOTEAECUATIKOTNTO TWV EVEPYELWV UAPKETIVYK
Kal va AABOUV TEKUNPLWHEVEG AMODACELS Ylot LEAAOVTIKEG €MEVOUOEL OE QUTEG

(Kazmi, 2017).

ErutAéov, ot MME gvbéxetal va unv €xouv oadr KATavonaon Twv LETPOEWV TOU €lval
TIO ONMOVTIKEG yla TN UETPNON TNG amodoong emévdéuong amo T TPOOTIADELEG
PndLakol HApKETIVYK. Mo TapASelypa, UMopeL va LNV yvwpillouv mwes vo HETPOUV
ToV aplOuo TwV SuvNTIKWY MEAATWY TTOU TIPONABav armo Tov LoTOTomd TOUG I TTWE Vo
mapakoAouBolv To MOCOOTO MeTATPOTNG (conversion rate) Twv SladnULOTIKWY

KOUTOVLWV MANPwHNG ava KAk (PPC) (Baack, 2012).

ErtutAéov, n MOAUTIAOKOTNTA TWV KAUmaviwy Pndlakol HAPKETLVYK Kal Ta TIOAAXTAG
onuela emadng mou sumAékovtoal oto taidL tou meAatn (customer journey) pmopet
va anoteAécouy pokAnon ya pae MME wote va anoSwoel cwoTd TIG MTWANCELS O€
OUYKEKPLUEVEC TIPOOTIABELEG LAPKETLVYK, WOTE VO LETPNOEL LUE akpiBela tnv amodoon

kaOe emévéuong (Kazmi, 2017).

Juumepaopatikd, n SuokoAla pEtpnong tng amoddoong emévdbuong elval pla
onUavtikn mpokAnon yia 1 MME o6tav mpoomabouv va enTUXOUV AVTOYWVLOTIKO
TIAEOVEKTNMO HECW TWV KAVOALWVY PndLakol HAPKETIVYK KOl UMOPEL va Tteplopicouv
TNV KAVOTNTA TOUG VO KOTOVEUOUV QTTOTEAECUATIKA TOUC TTOPOUC Kol va Adfouv

TEKUNPLWHEVEC ATIOPACELG OXETIKA LLE TIG TIPOOTIAOELEC LAPKETLVYK.



2.1. AlapKwG eEEALOCOMEVN TEXVOAOYia

FIGURE 1
From the printing press to the global internet, technology has evolved, and human societies with it
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World Economic Forum (2018) How technology has changed the world of work—2018.

https://www.weforum.org/agenda/2018/04/this-chart-shows-every-major-technological-innovation-in-the-last-150-years-and-

how-they-have-changed-the-way-we-work

H mapakoAolBnaon ¢ texvoAoyiag eivat GAAN Lo TPOKANGH TTOU QVTIUETWITI{OUV oL
HKpopeoaieg emuxelpnoelg (MME) otav mpoomaBouv va MITUXOUV AVTOYWVLOTLKO

TIAEOVEKTN MO LEOW TWV KAVaAlwV PndLakol HAPKETLVYK.

O ypryopo¢g puBuocg tng Texvoloyikng aAAayng otov Xwpeo tou Pndlakol HAPKETIVYK
uropet va SuokoAépel T¢ MME va mopapeivouv eVNUEPWHEVEG Kal va
OVTOYWVLOTOUV  OTOTEAECUOTIKA TIC MEYAAUTEPEG e€Talpeie¢ mou  Slabétouv
TIEPLOCOTEPOUCG TIOPOUC KOl EUMElpla o€ autov tov topéa (Baack, 2012). lNa
napadelypa, véeeg TMAATOOPUEC KOWWVIKWY UECWV, TeXVoAoyieg Stadnriuong kat
epyaleia avaluong dedopévwyv avadvovtal cuvexwe kat ot MME pmopel va punv
€XOUV TOUG TTOPOUG ) TNV TEXVOYVWOLa yLa VO XPNOLLLOTIOL 00UV QTTOTEAECUATIKA AUTA

Ta gpyaleia mpog 6¢deAOG Toug (Kazmi, 2017).

ErtutAéov, oL MME evbéxetal va pnv £€Xouv Tov PoUToAoYLOUO yLa Vo ETEVOUCOUV O€
VEEC TEXVOAOYLEG N TO TPOCWTILKO YLA TNV ATIOTEAECUATIKN Epapuoyr Kot Staxeiplon

OUTWV TWV TeXVOAoylwv. AUTO UTOPElL va TEPLOPIOEL TNV LKAVOTNTA TOUG Vol


https://www.weforum.org/agenda/2018/04/this-chart-shows-every-major-technological-innovation-in-the-last-150-years-and-how-they-have-changed-the-way-we-work
https://www.weforum.org/agenda/2018/04/this-chart-shows-every-major-technological-innovation-in-the-last-150-years-and-how-they-have-changed-the-way-we-work

aflomol)oouV TANPWEG TIC EUKALPLEC TIOU TTAPEXOVTOL Ao Ta Kavailwa Yndlakol

HOPKETLVYK KOL VA EMITUXOUV OVTAYWVLOTLKO TTAEovEKTN A (Baack, 2012).

EmumAéov, ot MME umopel va pnv €Xouv TNV €0WTEPLKN TEXVOyvwola yla va
EVOWUATWOOUV ONMOTEAECHUATIKA TIG VEEG TEXVOAOYIEG OTIC TPOOTIABELEG LAPKETIVYK
Kal va BeBalwbBolv OTL Ol KAUTIAVIEG TOUG QELOTIOLOUV QTIOTEAECUATIKA T TILO

npoodata epyaleia kal texVikeG (Kazmi, 2017).

JUUMEPAOUATIKA, TO vo oupPadilouv pe TNV TEXVOAOyla €lvol HLOL ONUOVTLKN
npokAnon yta ti¢ MME otav npoomaBbouyv va EMITUXOUV OVTOYWVLOTLKO TIAEOVEKTN A
HEOW TwV KavaAlwv Yndlokol HAPKETIVYK KOL UTTOPEL va TEPLOploOUV TNV

OVTOYWVLOTLKOTNTO TOUG ATEVAVTL O€ PEYUAUTEPEC ETLXELPNOELG TOU KAASOU.



KEDAAAIO 5: Z0ykpion Ztpatnywkng Digital Marketing
MME kot MeyaAwv Enuyelpnoswv

1. Itpatnywkég Digital Marketing pe Baon to péyebog tng emyeipnong

COMMON COMPONENTS OF A DIGITAL MARKETING STRATEGY Prophet 2019

Intent Insights Best Moves Content Channels Team Empowerment
Business Role of Channel
Impact Content Strategies Skills & Culture
Sought Journey & Assignment
Paths & Scoring Topics & Channel Mix Organization & Process
Calendar
Digital Account Types Creative
Marketing & Buyer Triggers Messages & Adaptation
Goals Segments Customization
(Use Case) Omnichannel Platform Effectiveness
Moments Best Move Concepts Performance Data s s
that Matter Strategies 22\/ ;:2:1?;
Digital Formats & Sales Force
Marketin Collaboration
KPls < Experiences Technology Platforms

GOALS ) > LEVERS > ENABLERS >

Forbes (2019) What’s In A Digital Marketing Strategy? — 2019. https://www.forbes.com/sites/matzucker/2019/11/14/whats-in-
a-digital-marketing-strategy/?sh=16f13b7268b2

OL UIKpEG Kal peoaieg emelpnoelg (MME) kat ot peyaAeg etalpeieg Stadépouv wg
TPOG TLG OTPATNYLKES PNPLAKOU LAPKETIVYK AOYW TWV MOPWV Tou €xouv otn dtaBeon
TouG. OL HEYAAEG €TALPELEG TElVOUV val €XOUV TIEPLOCOTEPOUG OLKOVOLKOUG Kal
avBpwrmivoug TOpoug yla va emevbuoouv oto PndLakd HUAPKETIVYK KAl ETIOUEVWG
Uropouv va edapdoouV Tio cUVOETEG Kal eEEALYLEVEG OTPATNYLIKEG. o tapddelyua,
UIopouV va emevéloouv otn BeAtiotomnoinon Twv pnxavwy avalntnong (SEO) yia va
avénoouv tnv npoBoAr toug oto Stadiktuo (Kasumovic, 2021) i va emevbuoouv o€

SLOPNULOELC KOWVWVIKWV LECWV VLA VO TIPOCEYYIoOUV éva eUPUTEPO KOLVO.

Amo tnv aAAn, ot MME €xouv ouxva TIEPLOPLOUEVO TIPOUTIOAOYLOUO Kol ALlyOTEPOUG
umtaAARAOUG yLa va adLlEPWOOUV OTLG EVEPYELEG YNPLOKOU HAPKETIVYK. AUTO onpaivel
OTL Ol OTPATNYLKEG TOUC UIMOPEL vaL ELvaL TILO ECTIAOUEVEC KAl TIEPLOPLOUEVEG, CUXVA
Bacilovtal 0g OLKOVOULIKA OTOSOTIKEG TOKTIKEG OTIWG TO MAPKETIVYK TIEPLEXOLEVOU
(Kasumovic, 2021) kot TO LAPKETLVYK KOWWVLKWV SIkTuwv. Ot MME evdéxetal emiong
va SUOKOAEUTOUV TEPLOCOTEPO VA OVTOYWVLOTOUV UEYOAUTEPEG ETALPELEC yla TNV

nipoPoAn toug ota amnoteAéopata avalitnong (Pay per Click), emouévweg pmopel va



ETUKEVTPWOOUV otV olkodOuNon Mg OXUPNG EMWVUMING Kal otnv Apeon
oAANAemibpacn HE TO KOWO-OTOXO TOUG HEOW TWV HECWV KOWWVIKAG SIKTUWOoNG

(Kasumovic, 2021).

JUMMEPAOUATIKA, TOoOo oL MME 000 KoL Ol MEYAAEG €TaAlpEleC UmoOpoUV va
enwdeAnBouv amnod to Pndlakd PAPKETIVYK, dAAA Ol OTPATNYIKEG Tou edapudlouv
muBavotata Ba dadépouv avaloya Pe TOUG MOPOUG KoL TO KOLWVO-0TOX0 Touc. Elval
ONUAVTIKO ylo KABE TUTIO ETALPELOG VAL KATAVONOEL TOUG TIEPLOPLOMOUG Kal T Suvata
TOU onueila Kol va TMPOCAPUOCEL avaloya TIG OTPATNYIKEG PndLokol HAPKETLVYK

(Kasumovic, 2021).

1.1. Z0ykpion otpatnykig Affiliate Mapketivyk

To papketvyk cuvepyatwy (affiliate & influencers) pnopet va eival anoteAecpatiko
000 yla ¢ MME 600 Kal yla TiG peyaAeg etalpeieg (Kasumovic, 2021), aAAd n
TpocEyyLlon pmopel va eival dtadopetikr). OL LEYAAEC ETALPELEG UMOPEL VAL EXOUV TOV
TPOUTOAOYIOUO ylo VA OUVEPYAOTOUV HE OSLACNHUOUC OUVEPYATEG HE TOAAOUC
akoAouBboug (Kasumovic, 2021), evw ot MME umopoUV va OUVEPYAOTOUV WE
€0TLOOMEVOUC ouvepyateg (micro-influencers) mou €xouv Mo adoocwwpévo Kat

OUYKEKPLUEVO KOLWVO-0TO)O (Kasumovic, 2021).

JUUTMEPAOUATIKA, VW Mmopel va umapyouv Slwadopéc otn otpatnyikn affiliate
marketing peta& MME kat peydAwv eTatpelwy, kat oL SU0 pumopouv va enwdeAnbouv
oo pla KOAQ eKTeAeopévn ekotpateio Pndlakol papketivyk (Kasumovic, 2021).
Elval onuavtikd va Katavonoouv Tou¢ TOPOUC KAl TO KOLVO-O0TOXO TOUG Kal va

POoapUOoOUV avaloya Tn oTpatnyLkn Toug (Kasumovic, 2021).



1.2.Z0yKpilon otpatnylkng Mapketivyk neptexopévou (Display)

5 Steps to an Effective Content Strategy

Content Production  Performance Distribution

alignment olar | measures plan

Align your Audit your Determine the Determine the Identify what
content with the existing content genre and format objective of online and offline
customer journey. to determine of each content each piece of channels will
Identify what what can be used piece. Identify content and how be used to get
topics, needs, as is, what must who will be the performance will content in front
and questions will be updated, and subject matter be tracked and of constituents,
be addressed in what must be experts, authors, measured. members, and
your content. created from and other donors.
scratch. contributors.

Marketing Insider Group (2022) What is Content Marketing, Really? — 2022. https://marketinginsidergroup.com/content-
marketing/what-is-content-marketing/

21O LAPKETLVYK TIEPLEXOUEVOU TOG0 ot MME 600 Kal ol LeYAAEG eTALPELEG UmopoUV va
enwdeAnBouv amnd tn dnuloupyla Kal TNV Xprnon TMOAUTIUOU TIEPLEXOUEVOU TIOU
anevBUVETAL OTO KOWO-0TOX0 Toug (Kasumovic, 2021). Evw oL PeEYAAEG ETALPELEG
UMOpPEL va £XOUV TEPLOGOTEPOUG TOPOUG YLla va SNULOUPYHOOUV TILO TEPITAOKO
TieplexOUevo, Omwe Bivteo kat infographics, ot MME pmopouv eniong va £€xouv Loxupo
oavtiktumo Snuoupywvtag avaptioel uPnAnGg moldTNTAC oTa KOWWVIKA Siktua,
Snuoolevovtag PEAETEG TIEPUTTWOEWY KOL YEVIKOTEPA SNULOUPYWVTAG TIEPLEXOLEVO
vPnAnc aAAnAenidpaong e To Kowo. Emopévwg, n dnuoupyla meplexopévou uPnAng
oAnAenibpaoncg dev eival mavrta mpoiov auénuévwv mopwv (m.x. budget) aAAa
€yKeltol TOAEC OPEC OTNV AUECOTNTO QAVIATOKPLONG Ot éval ep€blopa (T.y.
ETUKOLPOTNTA), OTLC YVWOELS (T.X. E€ELOIKEVUPEVEC OUMBOUAEC), TNV ALoONTIKA 1) KoL TO

xtoupop.

Emopévwg, 0To LAPKETLVYK TIEPLEXOUEVOU OAEC OL ETILXELPNROELS AVEEXPTATWG HEYEBOUC
npoomnaBolv va SNULOUPYNOOUV TIPWTOTUTIO TEPLEXOUEVO UE OAa Ta StaBEolpa péoa
TOUC, PE OTOXO TN MEYLoTN aAAnAemiSpoaon tou kolwvol. Qotoco, €va cUVOETO

meplexopevo (m.x. Bivteo) pe vPnAd KOOTOG TAPAYWYNG KOL EPYOTOWPWY UTOPEL



TIOAAEG POpPEG va €xeL Tov (810 avtiktumo aAAnAeniSpaong Pe TO KOWO UE ULoL OTTAn

XLOULOPLOTLKNA ELKOVOL CUVOESEUEVN UE TNV ETIKALPOTNTA (TT.X. memes, tweets KTA.)

1.3.Z0yKplon otpatnyKnG pEocw Email Mapketivyk

What are the KEY PRIORITIES for an email marketing strategy to achieve in the
year ahead?

Increasing sales revenue
Increasing leads generated
Improving email engagement
Increasing conversion rates
Improving lead nurturing

Increasing email list size

Improving deliverability/inbox placement

Smart Insights (2020) Updating your email marketing strategy for 2020 https://www.smartinsights.com/email-marketing/email-
communications-strategy/updating-your-email-marketing-strategy-for-2020/

To email pdpketivyk amoteAel éva KploWO KAVAAL ylol TIG ETIXELPNOELC WOTE VA
TPOCEYYioouVv Kal va aAANAOETIIOPACOUV HUE TOUG TIEAATEG TOUG. TOOO OL MLKPEC Kal
ueoaiec emyelpnoel (MME) 600 Kal ol HEYOAAEC eTalpeieg €xouv OLadOPETIKEG
OTPATNYLKEG email LAPKETIVYK HE BAON TOUC TTOPOUG, TO KOLVO-OTOXO KOlL TOUG OTOXOUG
TOUG. AKOAOUBEL Lo olYKPLON HETAEY TWV OTPATNYIKWY UAPKETIVYK NAEKTPOVLKOU

toyudpopeiov Twv MME Kal HEyAAWV ETALPELWV:

Kowod-otoxog: Ot MME £xouv cuxva £€va TILO ECTIOOHEVO KoL TUNHOTOTIOLNUEVO KOLVO
KalL LTTopoUV va Xpnotllomnotjoouv to email marketing yla va olkoSopocouv GXECELS
He Touc teAdteg toug (Jones, 2018). MmopouUv va e€atopikeUoouy Ta email Toug pe To
OvVopo TOU TAPAAATTN KOl vo ormeuBuvovial O OUYKEKPLUEVA OnUela Kot

evéladépovta ya va avénoouv TNV adooiwon Twv MEAATWY Kal Vo auéoouV TIG



nwAnoeLg (Smith, 2019). A6 tnv GAAN TAEUPQ, OL HEYAAEC ETALPELEC £XOUV EUPUTEPO
KoLvO Kal to email marketing eotialel otnv mpowBnon Twv MPoIoVIWY, TWV UTINPECLWV
KAl TNG QvoyvwpLlootnTag tng enwvupiag toug (Carroll, 2020). Mmnopel va
TUNUOTOTOWOUV TO KOWO TOUu¢ Ot KAmowo PBabuo, allda ta email toug eival mio

YEVIKEUEVA KaL AlyOTEpPO e€aTOUIKEUEVA (Baumeister, 2017).

Neplexopevo Kat Ixedlaopog: Ot MME cuxva €Xouv TIEPLOPLOUEVOUG TTOPOUC YLa TO
email HAPKETWVYK KOl EMIKEVIpWVYOVTOL OTn Snuloupyla amAwv Kal QUECWV
UNVUUATWV NAektpovikoU taxubpoueiov pe cadn mapdtpuvon yia dpdon (Jones,
2018). MmopoUv va XpnoLomolouV amAo Keipevo 1 Baotka mpotuna HTML yua va
Snuoupynoouv ta email toug (Smith, 2019). A6 tnv AAAn TAgUPA, OL PEYAAEG
etalpeieg SlaBEtouv MePLOGOTEPOUG TTOPOUG Kal EMeVOUOUV 0T SnUloupyla OmTkKa
EAKUOTIKWV UNVUUATWVY NAEKTPOVIKOU TaxUSpPOUELOU HE EIKOVEC, Bivteo Kal ypadikd
uPnAng mowotntag (Baumeister, 2017). Xpnouomnolouyv eniong SUVALKO TIEPLEXOLEVO
yla va e€atoptkeloouv to email pe Baon ta evdladépovta Kal tn cuUnEPLPOPA TOU

napoaAnmen (Carroll, 2020).

Tuxvotnta kat Xpovog: Ot MME ouvnBwg otédvouv Alyotepa email otoug
OUVOPOUNTEC TOUG KL ETILKEVTPWVOVTOL 0TNV armootoAn] UPNAARG oLdTNTAC, OXETIKOU
Tieplexopévou (Jones, 2018). Mmopouv eniong vo mpoypappaticouvv ta email toug pe
Bdaon t™n lwvn wpag tou mapaAnmtn ywa va dtacdaiicouv otL to email pBavel oe
KATAAANAN otwypn (Smith, 2019). Ou peydAeg etolpeieg, amd TNV AAAn TAELUPAQ,
OTéAVOUV TILO cuxva email kal xpnouomnolouv MAatdOpUEG auTopatomnoinong email
ylaL va TtpOYPaULATIO0UV KoL va oTteilouy Ta email toug (Baumeister, 2017). Mmopouv
EMIONC va OTE(AOUV OTOXEUPEVA PUNVUHOTO NAEKTPOVIKOU Taxudpopeiou pe Baon t
ouumeplPopd TOU TMAPAAATTN, OMWCG HUNVUMATA NAEKTPOVIKOU Taxudpopeiou

eykataAeAelppévou kahaBlou  untevBupioelg ayopac (Carroll, 2020).

Ztoxoul: OL otoxol tou email marketing twv MME eilvat n owkodounon oxécewv, N
avénon Twv MwANcEwv Kot N avénon t¢ adooiwong Twv medatwyv (Jones, 2018).
Eotialouv oto va dnuloupyriocouv TIOToUG akOAouBoug Kal va SLatnprioouv Toug

TEAATEG TOUC AdOCLWPEVOUC OTNV EMWVUULA Toug (Smith, 2019). Ot otoxol Tou email



marketing Twv HEYAAWV ETALPELWV Elval va aUENOOUV TNV AVOYVWPLCLULOTNTA TNG
EMWVUULAGg, va au€noouv TIGC MWANRCELS KoL Vo TpowBroouv ta Tpoidvta KoL TLG
unnpeoieg Toug (Baumeister, 2017). Mmopouv emiong va xpnolionoLl)couv to email
marketing yLa va. GUYKEVTPWOOUV OXOALA TIEAATWV KAl va BEATLWOOUV TO TIPOTOVTA KOl

TIG UTtnpeaoieg Toug (Carroll, 2020).

Jupnepaopatikd, ot MME kot oL LEYAAEC ETALPELEG EXOUV SLOPOPETIKEG OTPATNYLKEG
HAPKETLVYK HEOW email pue BAON TO KOWO-0TOXO, TOUG TOPOUG KOL TOUG OTOXOUG TOUG.
Ot MME emukevipwvovtal otn Snuoupyia ox€oewv Kal oTtnv avénon Twv NTWARCEWVY,
EVW OL UEYAAeg etalpeieg gotidlouv otnv mpowbnon tng emMwvupiag toug, otnv
aUu&non Twv MWANCEWV KAl 0TN CUYKEVTPpWON OXOAlwV armo toug eAdteg (Baumeister,
2017). Kat ot U0 otpatnylkég €xouv amodelyOel OMOTEAECUOTIKEG Kol KABE
enxeipnon npémnel va kaboploel TNV KAAUTEPN TTPOCEYYLON VLA TO CUYKEKPLUEVO KOLVO

KQlL TOUG OTOXOUG TNG.



1.4.20ykplon otpatnykng Marketing pnxavwv avaiintnong (SEM & SEO)

OL YIKpEG Kal peoaieg emelpnoelg (MME) kat ol peyaAeg etalpeieg dtadépouv wg

TIPOG TNV TIPOCEYYLON TOUG OTLG OTPATNYLIKEG LAPKETIVYK LNXavwyv avalntnong (SEM).

WHAT IS SEARCH MARKETING ?

Search marketing is any tactic that helps a brand:

Search marketing has two categories:

L SEO&SEM

Search Search
Engine Optimization Engine Marketing

uses ORGANIC strategies uses PAID strategies
to appear in search to appear in search

NIIT (2020) An Introductory Guide to Search Engine Marketing — 2020 https://www.niit.com/india/knowledge-center/Search-
engine-marketing-guide

Ot MME €xouv ouvnBw¢ TEPLOPLOUEVOUC TTIOPOUG KOL OL OTPATNYLKEG TOUC yLla To SEM
TIPETIEL VAL ELVOLL EOTIAOUEVEC KOl OLKOVOULKA OTTOSOTIKEG. ZUUPWVA LE L0l LEAETN TNG
Evpwnaikng Emutponng (EC, 2016), oo MME cuyxva Boaocilovtol oe BOOIKEG TEXVLKEG
SEM, 6nw¢ n BeAtiotomnoinon pnxavwv avalntnong (SEO) ywa va BeAtiwoouv tnv
KATATaEN TOU LOTOTOMOU TOUG KL VA TIPOCEAKUOOUV OpYaVLKH ETILOKEPLUOTNTA. AUTEG
Ol TEXVIKEC oTOXeUOUV oTn PeAtiwon TNG ouvAdELAC KL TNG EYKUPOTNTOC EVOG

LOTOTOTOU OTLG UNXOVEG avalTnong Kal elvat Yevikd Swpeav i xapunAol KOOTOUC.

ATO TNV GAAN MAEUPA, OL LEYAAEC ETALPELEG £XOUV TOUG TTOPOUG YL VAL ETEVOVUCOUV OF
TIO TIEPLMAOKEC Kall eEEAYUEVEC OTPATNYLKEG SEM, cupmep\apBavopévwy Kol TwV
Stapnuioswv mAnpwung ava kA (PPC). Zupudwva pe Eépeuva tou WordStream (2019),
oL peyaAeg etalpeieg eival mo mBavo va xpnowdomnolovv dtadpnuicelg PPC yua va
oUENOOUV TNV ETILOKEPLUOTNTA OTOUG LOTOTOTIOUG TOUG KOl vo. SnLoupyrnoouV £Tol

SuvnTikoUG TEAATEG.



JUUMEPAOUATIKA, VW Kal ot MME kal ol peyaAeg eTalpeieg xpnolponolovy to SEM
yla va 06nNyrnoouv tnv MOKEPLLOTNTO OTOUC LOTOTOMOUG TOUG, TE(VOUV va ULOBETOUY
SL0pOPETIKEG TPOOEYYIOELS OTIG oTpatnylkéG SEM tougc. Ou MME teivouv va
ETUKEVTPWVOVTAL O BOOIKEG TEXVIKEC OTIWG TO SEO, eV OL HEYAAEC ETOLPELEG €XOUV
TOUG TTOPOUG va eMeVEUCOUV O€ TILO TIEPIUTAOKEG Kal EEEALYEVEC TEXVLKEG OTIWG oL Pay

per click Stadpnuioelc.

1.5. Z0yKplon otpatnywking Social Media Marketing

Ol MKpEG Kol peoaieg emyewpnoelg (MME) kol oL HEYAAEG E€TALPElEG €XOuv

SL0POPETIKEG MPOCEYYIOELG OTO UAPKETIVYK LECW KOWVWVIKWVY SIKTUWV.

Business objective Social media goal Metric(s)
Awareness
Grow the brand {these metrics illuminote your cerrent Followers, shares, etc.

and potential oudience)

Turn customers into Engagement . : :
{these metrics show how oudiences are Comments, likes, @mentions, etc.
advocates

intaracting with your content)

Drive leads Conversions
d sal (these metrics demanstrate the Website clicks, email signups, etc.
and sales effectivensss of your sucmn’engngemenl:}
Improve E:e?f::‘ri; e R Testimenials, social media sentiment,
i i i . ¥ average response time (for social
customer retention ;":;’n‘i;“"s think and feel about your customer service/support) etc.

Hootsuite (2022) How to Create a Social Media Marketing Strategy in 9 Easy Steps— 2022 https://blog.hootsuite.com/how-to-
create-a-social-media-marketing-plan/

Ot MME €xouv ouxva TEPLOPLOPEVOUC TTIOPOUG, TIPAYLLO TIOU ONUALVEL OTL UTTOPEL va
elval og B€on va emnikevipwBouv povo os pia f U0 TMAATHOPUEC KOWVWVIKWV HECWV
avti va SlaBétouv napoucia os 6Aeg (Kaplan & Haenlein, 2010). MNa napddetlypa, pia
MME pmopel va emié€el va emikevipwOel oto Facebook kat to Instagram avti va
xpnowlorolel emiong Twitter, LinkedIn kot TikTok. Autr) N CTOXEUUEVN TIPOCEYYLON
eruTpénel oti¢ MME val PLEYLOTOTIOL) 00UV TOUG TIEPLOPLOEVOUG TIOPOUG TOUG KoL VOl
SNULOUPYNOOUV HLOL TILO OTOXEUMEVN KOL OMOTEAECHOTLKA OTPATNYLKA ylo Ta PEoa

KowwVvLIKN¢ Siktuwong (Kaplan & Haenlein, 2010).


https://blog.hootsuite.com/how-to-create-a-social-media-marketing-plan/
https://blog.hootsuite.com/how-to-create-a-social-media-marketing-plan/

ATO TNV AAAN TAEUPA, Ol HEYAAEC ETOLPELEG €XOUV TOUC TIOPOUG yla vo. SlaBEétouv
napouvoia oe MOAATAEC MAATPOPUEG LECWV KOWWVIKNG SIKTUWONG, KATL TTOU TOUG
ETUTPETIEL VO TTIPOCEYYLOOULV €va eupUTEPO KOO (Kaplan & Haenlein, 2010). Mmopouv
emiong va avtaneEEABouv OLKOVOULKA 0€ TANPWHEVEG SladnUioel LECWV KOWVWVLKAG
SIKTUWONG, OL OTIOLEG TOUC ETULTPEMOUV VA OTOXEUOUV OUYKEKPLUEVA Snuoypadika
oTolyela Kal va mpoaoeyyilouv éva eupUTEPO KOLWVO Ao O,TL Ba unmopoloav va KAVouv

opyavika (Kaplan & Haenlein, 2010).

JUUTMEPAOUATIKA, &vw ot MME koL oL UEYAAEG e€Talpele¢ Mmopel va €xouv
SL0POPETIKEC MPOOEYYIOELG OTO HAPKETIVYK LECWY KOWVWVIKNG SIKTUWONG, Kat ot U0
UMOpOUV va £lval QMOTEAECUATIKEC UE OWOTH OTPATNYLKA Kal otiacn. Ot MME
unopel va emwdeAnBolv amd Lo OTOXEUUEVN TIPOCEYYLON OTA UECA KOLWVWVLKAG
SIKTUWONG, EVW OL LEYAAEC ETALPELEC UTTOPOUV VA AELOTIOLHCOUV TOUC TTOPOUG TOUG yLa

VO TTPOCEYYLOOUV €va EUPUTEPO KOLVO.



2. Melét nepintwong: Tormuko Cafe VS Starbucks

To Coffee Shop, éva pikpo Tomiko kadeveio, kat ta Starbucks, pla maykéouio ahucida
KadE, £xouv SLOPOPETIKEG TPOOEYYIOELG OTIC OTPATNYIKEC YNDLAKOU UAPKETIVYK UE

BAaon To KOLWO-0TOXO, TOUG MOPOUG KOL TOUG OTOXOUC TOUG.

-
o 1.
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of Starbucks Rewards PPN Personalization
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GeekWire (2019) How Starbucks is using artificial intelligence to connect with customers and boost sales— 2019.

https://www.geekwire.com/2016/starbucks-using-artificial-intelligence-connect-customers-boost-sales/

2.1.BsAtiotonoinon LOTOTONoU

Tooo 1o Coffee Shop 600 kat ta Starbucks ltaBétouv LotdtoMoug mou mapouaotdlouvv
T TIPOLOVTQ, TLG UTNPECLEG Kal TNV enwvupia toug. To Coffee Shop emikevipwvetatl
otn Snuwoupyia pag GAKAG TPOC TO XPNOTN LOTOOEAISAG e OXETIKEC TANpOdOpPLeC
yla tnv tevBuvon Tou PpuoLKOU KOTAOTAUATOC, TOV KODE KOL TA PTOOKEUACHOTA TOU
Kal otn BeAtiotonoinon Tng yla Tt pnxoveg avalntnong (Jones, 2016). Ano tnv aAAn,
ta Starbucks SlaBétouv évav TLO EKTETAUEVO LOTOTOTO TIOU TtAPEXEL O PABog
TIANPOdOPIEC OXETIKA HE TO TPOIOVIA KOL TI( UTINPECIEC TOUG, TO TIPOYPAULO
adooiwong kal TNV €Talplk TOUG KouAtoUpa (Baumeister, 2017). Ta Starbucks

XPNOLLOTIOLOUV ETLONG TOV LOTOTOTO TOUC yLa Vo TipowBroouv TNV epappoyr) Toug yla


https://www.geekwire.com/2016/starbucks-using-artificial-intelligence-connect-customers-boost-sales/

KLVNTA, HECW TNG omolag oL MEAATEG UITOPoUV VoL KAVOUV TtapayyeALeg, va kepdilouv

OVTOUOLBEC Kal va TpayaTOTOL) 60UV MANPpWHEG (Baumeister, 2017).

2.2.Social Media

STARBUCKS ENGAGEMENT ACROSS CHANNELS

TikTok

10. O« 24, Oct 7. Now 21, Nov 5. Dec

Instagram — TikTok Instagram

Engagement totals by social channel

CHANNEL ENGAGEMENT V5. PREVIOUS PERIOD

Instagram 5.678.813 16.4%
TikTok 72.796
Total 5.751.609 12.8%

Social Insider (2023) Starbucks on social media - The Marketing Tactics Behind the Brand’s Social Popularity— 2023.

https://www.socialinsider.io/blog/starbucks-social-media-strategy/

To Coffee Shop xpnolpomnolel Ta péoa KoWwVLIKAG Siktuwaong, Wolaitepa to Instagram
kat to Facebook, yia va aAAnAemibpd peE TO KOWO-O0TOXO TOUu, va Holpaletal
PoodopECG Kal va poBArAeL Ta mpoidvta tou (Jones, 2016). Emkevipwvovtal oth
Snuoupyla plag woxupng Sadlktuakng mapouciag KoL otnv olkodounon Mg
KOLWVOTNTAC TILOTWV TIEAQTWY TIOU UIMopoUV va Tapanéouv toug ¢iloug Kal tnhv
OlKOYEVELA Toug otnv kadetépla (Carroll, 2020). Ta Starbucks, amnoé tnv dAAn mAsupa,
£€Xouv TIOAU peyaAUTEPN Tapouasia ota HESA KOWWVIKAG SIKTUWONG, UE EVEPYOUC
Aoyaplacpolc oe TOAAEG TAAThOpUeG, cupmeplhapPavopévwy twv Instagram,
Facebook kat Twitter (Baumeister, 2017). Xpnowomowouv T HECH KOLWVWVIKAG
SIKTUWONG YLOL VA TIPOCEYYLOOUV £va eUPUTEPO KOLVO, va IpowBroouv ta mpoiovia
Toug Kot va aAAnAemibpdoouv pe toug mehdteg (Baumeister, 2017). Ta Starbucks

enevbUouv eniong og MAnpwHEVeG Sltadnuioelg ota HECA KOWWVLIKAE SIKTUWONC yLa


https://www.socialinsider.io/blog/starbucks-social-media-strategy/

VO TIPOCEYYLOOUV OKOUN TIEPLOCOTEPO ATOMA KOl VAL LUENOOUV TIG TTWANCELG (Jenkins,

2018).

2.3. Email Marketing

Accelerating feature velocity following Rewards launch
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Handcrafted email, ‘ Hyper-personalized email personalized offers and recommendations
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GeekWire (2019) How Starbucks is using artificial intelligence to connect with customers and boost sales— 2019.

https://www.geekwire.com/2016/starbucks-using-artificial-intelligence-connect-customers-boost-sales/

Tooo 1o Coffee Shop 600 kat ta Starbucks xpnolpomoloUV To LAPKETIVYK LECW email
yla va Tpooeyyloouv Toug TEAATEG TOUG KoL vo OTeiAouv €EATOULKEUUEVEG,
OTOXEUMEVECG KOUMAVLeC (Baumeister, 2017). H Coffee Shop &nuoupyel pa Alota
email mpoodEpovtac MPooPopPEC KAl EKMTWOEL OTOUG TIEAATEG TIOU gyypadovral
(Jones, 2016). XpnowomoloUv authv tn Alota email yla va otelAouv CTOXEUUEVES
KOUTIAVLEG KoL ELOIKEC MIPOOPOPEC OTOUC TILO TILOTOUG eAATeC Toug (Jones, 2016). Ta
Starbucks, ané tv AAAn mAeupd, xpnotpomololv MAATHOPUES QUTOUATONOINONG
HOPKETIVYK NAEKTPOVLKOU TaXUSPOUELOU yLa VA OTEAVOUV EENTOUKEUUEVEC KAUTTAVLEG
OTOUC TEAATEG TOUC, TPOWBWVTACG TA TIPOIOVTA, TIG UTINPEGCLEG KOL TO TIPOYPAUUA

adooiwaong toug (Baumeister, 2017).


https://www.geekwire.com/2016/starbucks-using-artificial-intelligence-connect-customers-boost-sales/

2.4.Toruko SEO

To Coffee Shop xpnolwuomolel TeXVIKEG PeATioTOMOINONG TOTUKWY HNXOVWV
avalntnong (SEO) yla va mpooeyyioel mBavoug meAATeG Tou avalntouv KOPETEPLEC
otnv meploxn (Smith, 2019). Autd meplhapfavel tn BeATioTonoincn Tou LOTOTOMOU
TOUG YL TOTILKEG AEEELG-KAELOLA, TN SnULOUPYLO KATAXWPLOEWY TOTILKWY ETILXELPNOEWV
Kal tn Onuloupyla TOMKWV oOuvdéopwv (Smith, 2019). Ta Starbucks &ev
ETUKEVTPWVOVTAL OTO TOTIKO SEO kaBw¢ €xouv maykoouplo Tapoucia, aAAd
XPNOWLomololV  UApKeTvK  PBacel TtomoBeciag (location targeting) yua va
npooeyyioouv mehdteg otav Bplokovtal kovta oe o tomoBeoia Starbucks (Carroll,

2020).

2.5. Mobile Marketing
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GeekWire (2019) How Starbucks is using artificial intelligence to connect with customers and boost sales— 2019.

https://www.geekwire.com/2016/starbucks-using-artificial-intelligence-connect-customers-boost-sales/

Tooo to Coffee Shop 600 kat ta Starbucks XpNOLUOTIOLOUV PAPKETLVYK YL KIVATA Lot
Va TIPOOEYYLOOUV TOUG TEAATEG TOUG OTLC KLVNTEG OUOKEUEG Toug (Smith, 2019). To
Coffee Shop MIKEVIPWVETAL OTNV AVATITUEN EVOC LOTOTOTIOU PLALKOU TTPOC KLVNTA KOl
OTNV TTAPOXI) LLOC OTIPOCKOTITN G EUTIELPLAC XPOTN Yo TTEAATEC TTOU ETILOKETITOVTAL TOV
LOTOTOTO TOUG o Kvnt oucokeun (Jones, 2016). Ta Starbucks, aroé tnv aAAn mAeupa,

XPNOLOTIOOUV TNV £PapUoyr TOUG yla Kvntd yla va aAANAeMLOpoUV e TTEAATEC, VOl


https://www.geekwire.com/2016/starbucks-using-artificial-intelligence-connect-customers-boost-sales/

KAVOUV TtapOYYEALEG, VO TIPOYHOTOTIOLOUV TIANPWHEC Ko va KepSi{ouv avtapolBEg
(Baumeister, 2017). XpnowuomoloUv €miong UAPKETWVYK Baoel tomobeoiag yia va
oToXeUOoOUV TEAATEG OTav Bplokovtal kovtid o pia tonobeoia Starbucks, otéAvovtag

TOUG E€ATOULKEVEVEG TIPOOPOPEC Kal powBnoeLg (Carroll, 2020).

Juunepaopatikd, toco 1o Coffee Shop 6oo kal n Starbucks €xouv SladopeTikég
OTPATNYLKEG PNPLAKOU UAPKETIVYK UE BAON TO KOWVO-0TOXO, TOUG TTOPOUC KOL TOUG
otoxoug touG. Evw to Coffee Shop emkevipwvetal otn dnpoupyla PLOG KOWVOTNTAG
TUOTWV TIEAATWV Kol oTtnV aAAnAenidpaon pall Toug ota PEoa KOWWVLIKNE Slktuwong,
ta Starbucks emevbuouv oe TANpwpévn Sladnuion, HAPKETWVYK EMLPPONG Kall
TLEPLEXOUEVO TIOAUECWV YLa VO TTPOOEYYIOOUV £va EUPUTEPO KOLVO KL VO AUEROOUV
TI¢ TwAnoelg (Baumeister, 2017). Kat ot 800 otpatnykég €xouv amodelyBel
OTTOTEAECLLOTLKEG KaL KAOE eTIXEPNON TIPETEL VOL KOBOPLOEL TNV KAAUTEPN TIPOCEYYLON

YLOl TO GUYKEKPLUEVO KOLVO KOL TOUG OTOXOUG TNG.



KEDAAAIO 6: ZulAtnon Katl Zupnepacpata

1. Zulntnon

e €va SlapKwWG HETAPAANOUEVO KAl QVTOYWVLIOTIKO TEPLBAAANOV Ol ULKPOUECALEC
ETUYELPNOELG, OL omoleg opilovtal otnv Eupwraikn Evwon wg €MXEPROELS UE
Alyotepoug amnd 250 umaAAAouC Kal €T OLO KUKAO gpyaciwV €wg 150 eKOTOUUUPLWY
gUpwW, aywvilovtal SLOPKWE yLa TNV ANOKTNON OVTAYWVLOTLKOU TTAEOVEKTHMOTOG TO
omoio Ba tig fonBnoeL OxL povo va emBlwoouv o autd To Lolaitepa AmMALTNTIKO
ETUXELPNUATIKO TEPLBAAAOV, OAAA Kal va EExwpioouv Kal va avamtuxBolv HEow

QUTOU TOU TAEOVEKTLATOC.

QC aVIAYWVLOTIKO TIAEOVEKTNUO HLAG ETUXELPNONG EVOVTL TWV OVTOYWVIOTWVY TNG
unopet va BewpnBei n mpocBaon tn¢ oe PuoLkoUG TOPOUC, O EEELOIKEVUUEVO EPYATIKO
SUVOULKO, N KOTOXN MLOG OMOKAELOTIKIG TEXVOAOYLAC, HLOG LOXUPNG EMWVUULAG A N
Baolkr TNG LKAVOTNTO OE OTIOLOVOTIOTE TOUEQ TIOU UITOPEL vaL TNG Xapioet éva Blwolpo
OVTOYWVLOTIKO TIAEOVEKTNUA. OL OTPATNYIKEG ETUTEVENG TOU  QVTIAYWVLOTIKOU
TIAEOVEKTAMOTOC TIOU OKOAOUBOUV oL ETXELPNOELG €lval n nyecia kOotoug, N

Sladopormoinon N n eotiacn oto K6OTOG ) TNV dtadopormoinon.

Ao TG apxEG tou 2000 n paydaieg aAAayEg Kal TexvoAoyIKEC e€elifelc avedellav éva
KALVOUPYLO HECO ETUTEUENG AVTOYWVLOTIKOU TTAEOVEKTHOTOC YLa TLG ETILXELPNOELG, TO
Sladiktuo. Ta TUAMATA HAPKETIVYK TWV ETUXELPACEWV ovakaluav véa Kavaila
ETUKOWVWVIOG UE TOUG SUVNTIKOUG TOUG TEAATEG, TA OTola QMOTEAOUV TAEOV T
KavaAla tou Pndlokol papketivyk. Ta kavaAla autd nepthappfavouv to Marketing
ouvepyatwv (Affiliate Marketing), tic Stadpnuioelg mpoBoAnc (Display advertising), to
HOPKETIVYK NAekTpovikoL taxudpopeiov (Email Marketing), To HAPKETIVYK UNXOVWV
avalntnong (Search Engine Marketing-SEM) mou meplapfadvel tn BeAtiotonoinon
unxovwv avalntnong (Search Engine Optimization -SEO) kat tic Stadpnuioslg
mANpwHAG ava KAk (Pay per Click-PPC) kat téAog TG Pndlakég SnUOCLEG OXEDELG

(Digital Public relations).



To PnPlokd HAPKETIVYK KOL TO KAVAALQ TOU TIPOOGHEPOUV OPKETA TTAEOVEKTHUATO
OAAQ KOl LELOVEKTAHATA YLOL TNV EMITEVEN AVTAYWVLOTIKOU TTAEOVEKTILATOG OO TLG
HLKPOUECOLEG ETILXELPNOELG. 2TA TIAEOVEKTHMOTA TIEPAQBAVOVTAL N OXEON KOOTOUG -
QMOTEAEOUATIKOTNTAC TwV Oladnuiocewv, n efeldikeupévn OTOXELUON TOUC, N
T(POCEYYLON EVOC TILO SLEUPUUEVOU KOLVOU O€ OXEON UE TIC apaSooLaKESG PeBOSoug
HAPKETLVYK, KABWG KOL TA UETPHOLUO OMOTEAECHATA. 2TOV AVTimoda UELOVEKTHMATA
tou digital marketing yLa TIC LULKPOUECQLES ETIXELPHOELG OTIOTEAOUV OL TIEPLOPLOUEVOL
niopot, n EANAeldn TeExVoyVwolag, 0 aVTOYWVLIOUOG UE TG LEYOAUTEPEG ETILXELPNOELG, N

SuokoAia pétpnong tng amodoong Kal n dlapkwg e€eAlooOEVN TeEXVoAoyia.



2. Iuunepacporta

ITOX0C auTnG TG MeA€tng elval n Slepelivnon Tou €PWTAMATOG €AV TO YndLako
HAPKETLVYK UIMOPEL VO AIMOTEAECEL OVTOYWVLOTLKO TTAEOVEKTNHA VLA TLG UKPOUECALEC

ETIXELPNOELG.

Méoa amo tn oUyKplon Twv otpatnykwyv digital marketing To peydAwv emniyeprnoswyv
HE OUTEC TO MIKPOUECALWV ETUXEIPNOEWY TAPATNPOUHUE OTL Ol HIKPOUECOLEG
ETUXELPNOELG LTTOPOUV VA ETITUXOUV OVTOYWVLOTLKO TIAEOVEKTN O EVOVTL TWV LEYAAWV

ETUXELPNOEWV EPOOOV:

1) Katoavorioouv Toug MEPLOPLOMOUE KAl Ta SUVOTA TOUG CNUELA KoL TTPOCAPHOCOUV

TIC oTpaTNYLKEG Pndlakol marketing avtiotolya Kal wg MPOg TO KOO OTOXO TOUG.

2) AflomolcouV 0To £MAKPO Kal SNULOUPYLKA TNG Swpeadv eTUAOYEC powBNnong mou
npoodEpouv Ta KavaAila tou Pnolakou marketing omwg ta Social Media & to
Email Marketing, aA\a kot tnv avrtamodotikr popdn dadrAuong pHECw Tou

Affiliate Marketing.

3) EOTLACOUV TNV OTPATNYLKI) TOUG OE OLKOVOULKA OTITOSOTIKOTEPA YLl AUTEC KAVAALL

Pnolakol marketing

4) Xpnouwomoljoouv ta KavaAla tou Yndlakol marketing yla va €otidoouv tnv
OTOXEUCN TOUG OE TIOLO £EELSLIKEVLEVA KOLVA OTOXOUC TT.X. TOTILKI ayopq, £TOL WOTE
Va LEYLOTOTIOLIO0UV TN OXEC0N KOOTOUG-0hEAOUG TwV Sladnuicewy Toug Kat va

OTTOLELWOOUV TOV QVTAYWVLOUO LE TIG LEYAAUTEPEG ETMLXELPNOELG OTO KOLVO QUTO.



3. Neploplopoi Epeguvag

Ikomog autAg TS BLBAoypadlknG UEAETNG €lval va EPEUVNOEL TO KOTA OGO TO
PndLakd HAPKETIVYK KAl TA KAVAALD TOU UTtopouv va BonBrioouv TG ULKPOUECALES
ETUYELPNOELG VO QATIOKTHOOUV QVTAYWVLOTIKO TAEOVEKTNUA EVAVIL TWV HEYAAWV

ETUXELPNOEWV.

KaBwg to Yndlakd PAPKETIVYK ATIOTEAEL €val OXETIKA KOLvOoUpYLo HECO MpowBnong
TWV MPOTOVIWY KAl UTINPECLWYV TWV ETLXELPNOEWV, N StaBéoun BLBAloypadia StebBvwg

glval OKOWN OXETIKA TIEPLOPLOUEVN.

ErutAéov ta kavaAla tou Pndlakol papkeTivyk e€eAicoovtal kot aAAalouv SLapkwc,
SNULOUPYWVTOC LE AUTO TOV TPOTIO VEEG EUKALPLEG AANA KOl ATTELAEG YLA TLG UIKPEC KOl
HUECQLEG ETUXELPNOELS KL TNV QIOKTNON OVIOYWVLOTLKOU TIAEOVEKTAUATOC HECW

QUTWV.

KaBe emiyeipnon eite pikpopeoaia eite peyain, SpacTnPLOTIOLEITAL OE CUYKEKPLUEVO
avTIKeipeVo 1 KAAS0. H HeAETn auTh €XEL WG OKOTIO pia YeVIKA Ttpooéyylon Twv MME
Xwplc va e€eTalel TOUC MEPLOPLOUOUC TTIOU UTTOPEL val £XEL TO PNDLAKO LAPKETIVYK YLO
oplopévoug kKAadoug  mpoidvta (rm.x. aduvapio StadAULoNg KATIVIKWY TPOTOVTIWY

Héow Tou Sladiktuou)

TéNog, emibpaotikol eEwTtepLKOl MOPAYOVTEG OMWE TuX. N €mBOAR KUBEPVNTIKWY
puBuicewv (GDPR), dteBvwv yeyovotwy (m.x mavénuia covid) pmopet va petaBael
Opaotikd tn SuvaTOTNTA TWV UIKPOUECALWY ETILXELPAOEWV VO EKUETOAAEUTOUV TO

PndLakd HAPKETLVYK yLa TNV SnULoUpyLla avTaywvioTIKOU TTAEOVEKTHLATOC.



4. Mpotaocelg yia MeAlovtikn Epguva

Ynapxouv opKeTOl TOUELG HEANOVTIKNG €peuvag ou Ba pnmopovoayv va enektabouv
oTNV TPEXOUOA KOTavONnon ToU TPOToU HE Tov omoio ot MME pmopouv va emtuxouv
OVTOYWVLOTLKO TIAEOVEKTN A LECW TWV KavaAlwy PndLlakol HapKeTvyk. AkoAouBouv

HEPLKA TILBOVA EPELVNTIKA BEpATA:

Zuykputiky AvaAduon: H Site€aywyn ouykpltikig avaiuong twv MME mou €xouv
edapuooEL e eTTUXiO OTPATNYIKEG PNdLAKOU UAPKETIVYK EVAVTL EKEVWY TIou Sev
€xouv edpapuooel, Ba pmopouoe va Bonbroel otov eviomopd Twv Pacikwv
TMAPAYOVIWY TIoU OUUBAAAOUV oOTnv emutuxia twv mpoonabewwv  Pndlakol

HOPKETLVYK.

Adociwon nmelatwv: H efétaon tou avtiktumou tng adooiwong MEAATWV OTLG
evépyeleg PndLakol papketivyk twv MME Ba propouoe va BonBnoeL oTov EVIOTILOUO
TWV TILO OTOTEAECUATIKWY OTPATNYIKWY adociwong Kal Tou TPOMoU HE Tov omolo

oUUBAAAoULV oTn dnuLoupyla KLag TILOTHAG TIEAATELAKAG BAong.

Néa kavaAia Pndlakol HAPKETIVYK: H Slepelivnon NG AMOTEAECUATIKOTNTOG TWV
avaduopevwy KavoAlwy PndLakol HAPKETIVYK, OTIWG N ELKOVLKH TIPAYULATIKOTNTA KAl
ta chatbot, yia tnv evioxuon Tou OVTAywVLOTIKOU TAovekThuatog Twv MME Ba
purmopovoe va Bonbrnosl otov eviomOUd VEWV EuKApWV yor g MME va

aélomotjoouv 10 PndLako PAPKETLVYK.

MNaykooponoinon: H Stepelivnon Tou TPOMOU UE Tov omoio ot MME umopouv va
XPNOLUOTOLooUuV TO PndLaKkd LAPKETIVYK YL VO EMEKTEIVOUV TNV eUPBEAELA TOUC KOl
Va QVTOYWVLOTOUV 0TNV TAYKOoULA ayopd Ba pmopouaoe va npoodEpel TAnpodopleg

yla TLG TPOKANOELG KO TLG EUKALPLEG TTOU OXETI{OVTAL E TNV TTOYKOCHLOTIOoNON.

AvtipueTwrilovtag auta Kol AAAO EPEUVNTIKA EPWTNUATA, HEAAOVTIKEC peAETEC Ba
puropouocav va gpufabivouv tnv Katavonor Hag ywa to mwg ot MME upmopouv va

ETUTUXOUV OVTAYWVLOTIKO TIAEOVEKTNUA HEOW TWV KAVOALWV PndlakoU HAPKETLVYK



KOL VO TTOPEXOUV TIOAUTLUEG YVWOELS yla Ti¢ MME mou BéAlouv va BEATLWOOUV TIG

TIPOOTIAOELEG TOUG OTO PNPLAKO PAPKETLVYK.
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